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| PARTI |

FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K, including the gats$ titled “Item 1A — Risk Factors” and “ltem 7 Management’s Discussion and
Analysis of Financial Condition and Results of Gytems,” contains forward-looking statements tledaite to future events or our future
financial performance. We may also make written arad forward-looking statements in our Securitiesl Exchange Commission (“SEC”)
filings and otherwise. We have tried, where possitu identify such statements by using words sisctbelieve,” “expect,” “intend,”
“estimate,” “anticipate,” “will,” “project,” “plan”and similar expressions in connection with anguksion of future operating or financial
performance. Any forward-looking statements are\&ilidbe based upon our then-current expectatiesimates and assumptions regarding
future events and are applicable only as of thesdat such statements. We undertake no obligatioipdate or revise any forward-looking
statements, whether as a result of new informafidare events or otherwise.

By their nature, forward-looking statements argectito risks and uncertainties that could causesdcesults to differ materially from
those anticipated in any such statements. You dHmedr this in mind as you consider forward-lookstafements. Factors that we think could,
individually or in the aggregate, cause our acteallts to differ materially from expected and tiigtal results include those described in “Item
1A — Risk Factors” below, as well as other riskd &actors identified from time to time in our SE{nQs.

ITEM 1. BUSINESS

INTRODUCTION

The New York Times Company (the “Company”) was mpavated on August 26, 1896, under the laws oSta¢e of New York. The
Company is a leading global, multimedia news afformation company that currently includes newspsjpaigital businesses, investments in
paper mills and other investments. The Companyitarabnsolidated subsidiaries are referred to ctillely in this Annual Report on Form 10-
K as “we,” “our” and “us.”

We had previously classified our businesses intoreportable segments, the News Media Group andhloet Group. As a result of tl
sale of the About Group, described below, and &ffedor the quarter ended September 23, 2012,ave bne reportable segment.

We currently have two divisions:

e The New York Times Media Group, which includdseeTNew York Times (“The Times”"), the Internatiomgdrald Tribune (the
“IHT"), NYTimes.com and related businesses; and

» the New England Media Group, which includes Bloston Globe (the “Globe”), BostonGlobe.com, Bostom, the Worcester
Telegram & Gazette (the “T&G"), Telegram.com antated businesses.

In February 2013, we announced that we have ratarsrategic adviser in connection with a salthefNew England Media Group and
our 49% equity interest in Metro Boston (“Metro Bms’), which publishes a free daily newspaper i gineater Boston area.

On September 24, 2012, we completed the sale dgkltbet Group, consisting of About.com, Consumer8eaom, CalorieCount.com
and related businesses, to IAC/InterActiveCorpha00.0 million in cash, plus a net working cap#djustment of approximately $17 million.

On January 6, 2012, we completed the sale of tiggoRal Media Group, consisting of 16 regional neaysgrs, other print publications
and related businesses in Alabama, California,idotouisiana, North Carolina and South Carolind;lalifax Media Holdings LLC for
approximately $140 million in cash.

Results of operations for each of the About Groug the Regional Media Group, which previously wakvésion of the News Media
Group, have been treated as discontinued operatiaibperiods presented in this report. For infation regarding discontinued operations,
see Note 15 of the Notes to the Consolidated FinhStatements.

Additionally, we own equity interests primarily amCanadian newsprint company and a supercalengapsat manufacturing partners|
in Maine.
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In February 2012, we sold 100 of our units in Fep®paorts Group for an aggregate price of $30.0oniland in May 2012, we sold our
remaining 210 units for an aggregate price of $&3l0on. Fenway Sports Group owns the Boston Rexd Isaseball club; Liverpool Football
Club (a soccer team in the English Premier Leaqam)roximately 80% of New England Sports Networke@onal cable sports network); and
50% of Roush Fenway Racing (a NASCAR team).

In early October 2012, Indeed.com, a search erfginiebs in which we had an ownership interest, s@lsl. The proceeds from the sale
of our interest were approximately $167 million.

Our Annual Report on Form 10-K, Quarterly Reporiqorm 10-Q, Current Reports on Form 8-K, and méadments to those reports,
and the Proxy Statement for our Annual Meetingtot&holders are made available, free of charg@uwiWeb site http://www.nytco.com, as
soon as reasonably practicable after such repavis been filed with or furnished to the SEC.

OUR COMPANY
Our Company generates revenues principally fronegibing and circulation.

Advertising is sold in our newspapers and othellipations, on our Web sites and across other digieforms. We divide advertising
into three main categories: national, retail armésified. Advertising revenue also includes prapriwhich are advertising supplements. Our
digital advertising offerings include mainly displadvertising (such as banners, large-format uhi@l;page units and interactive multimedia)
and classified advertising. Our businesses aretafién part by seasonal patterns in advertisinty generally higher advertising volume in -
fourth quarter due to holiday advertising.

Circulation revenue is from amounts charged toeesdr distributors for products in print, onlinetierough other digital platforms.
Charges vary by property and by city and depentherype of sale (i.e., subscription or single gogoyd distribution arrangements.

Advertising and circulation revenue information &ar divisions appears under “ltem 7 — Managemebissussion and Analysis of
Financial Condition and Results of Operations.”

Revenues, operating profit and identifiable asskfereign operations are not significant.

The New York Times Media Group

The New York Times Media Group comprises The Tintles |HT, NYTimes.com and related businesses. Tihe3, a daily (Mon. -
Sat.) and Sunday newspaper, commenced publicatid®51. The IHT, a daily newspaper, commenced phiolg in Paris in 1887. We recer
announced that the IHT, which has served as tHeagkdition of The Times, will be rebranded thestnfaitional New York Times later in 2013.
NYTimes.com was launched in 19¢

Since March 2011, The Times has charged consumecefitent provided on NYTimes.com and other digitatforms, in addition to it
other paid subscription offerings on several e-eealévices. The Times’s metered model offers useesaccess to a set number of articles pel
month and then charges users who are not print fo@ineery subscribers once they exceed that nun#deprint home-delivery subscribers
receive free digital access.

Since October 2011, the IHT has charged consumexidital subscription packages for full accesggmews applications on the
iPhone and iPad and on NYTimes.com. These digitek@ges are free to IHT home-delivery subscribdrs subscribe for a minimum of five
days per week.

Audience

The Times and the IHT reach a broad audience iri,nline at NYTimes.com and global.nytimes.cord an other digital platforms.
The Times and the IHT have also expanded theilhraad deepened engagement with readers and useediv®ring content online and across
other digital platforms, including mobile and e-deaapplications and social networking sites.

According to reports filed with the Alliance for Aited Media (“AAM”), formerly known as the Audit Beau of Circulations, an
independent agency that audits the circulation a$ti).S. newspapers and magazines, for the siximpartod ended September 30, 2012 ,
The Times had the largest daily and Sunday cirimaif all seven-day newspapers in the United Stadter the year ended December 30,
2012, The Times's average circulation, which idelsi paid and verified circulation of the newspapgarint, online and on other digital
platforms, was 1,670,500 for weekday (Mon. - Fanjl 2,138,500 for Sunday. Under AAM'’s reportingdguice, verified circulation represents
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copies available for individual consumers thateitieer non-paid or paid by someone other thanrtizvidual, such as copies served to school.
and colleges and copies purchased by businessfrsdatistribution. For the first time, The Times'gerage circulation for 2012 captures a full
year of paid subscribers to its digital subscripti@ckages since The Times began offering themarcM2011. 112012 , approximately 87%

of the weekday and 88% of the Sunday circulation thiaough print or digital subscriptions; the renulr was singleopy print sales primaril
on newsstands.

Approximately 43% of the weekday average printuation for the year ended December 30, 2012, wikis the 31 counties that
make up the greater New York City area, which idekiNew York City, Westchester County, Long Islaart parts of upstate New York,
Connecticut, New Jersey and Pennsylvania; apprdgign&7% was sold elsewhere. On Sundays, approzly;nd8% of the average print
circulation was sold in the greater New York Citgaand 62% was sold elsewhere.

The IHT’s average circulation, which includes peaiictulation of the newspaper in print and electcamiplica editions, for the years
ended December 30, 2012 , and December 25, 2044 224,771 (estimated) and 226,267, respectivilgsd figures follow the guidance of
Office de Justification de la Diffusion, an ager@sed in Paris and a member of the Internationdgfa¢ion of Audit Bureaux of Circulations
that audits the circulation of most of France’s spapers and magazines. The final 2012 figure willbe available until April 2013 .

According to comScore Media Metrix, an online amdie measurement service, in 2012 , NYTimes.comahadnthly average of
approximately 29 million unique visitors in the Ithd States and approximately 43 million uniqueteisi worldwide. Paid subscribers to dig
subscription packages, e-readers and replica aditb The Times and the IHT totaled approximatel9,600 as of our fiscal year ended
December 30, 2012 .

Advertising

According to data compiled by MagazineRadar, aepethdent agency that measures advertising salesmeand estimates advertising
revenue, The Times had the largest market sh&@1 in print advertising revenues among a natiogalspaper set that consists of USA
Today, The Wall Street Journal and The Times. Apipnately three-quarters of The New York Times Me@i@up’s print and digital
advertising revenues in 2012 came from nationaéeibers.

Based on recent data provided by MagazineRadabglieve The Times ranks first by a substantial nmeirg print advertising revenues
in the general weekday and Sunday newspaper fietlitei New York metropolitan area.

Production and Distribution

The Times is currently printed at our production aistribution facility in College Point, N.Y., agell as under contract at 27 remote
print sites across the United States. The Timéglisered to newsstands and retail outlets in therNork metropolitan area through a
combination of third-party wholesalers and our alvivers. In other markets in the United States @adada, The Times is delivered through
agreements with other newspapers and third-pattyedg agents.

The IHT is printed under contract at 38 sites tigttaut the world and is sold in more than 135 caestand territories.
Other Businesses
The New York Times Media Group’s other businessesarily include:
» The New York Times Index, which produces and lie=nshe New York Times Index, a print publicat

» Digital Archive Distribution, which licenses eteonic archive databases to resellers of thatinédion in the business, professional
and library markets; and

* The New York Times News Services Division, whistmade up of Syndication Sales and Business Dpwednt. Syndication Sales
transmits articles, graphics and photographs friwa Times, the Globe and other publications to dy&00 newspapers, magazines
and Web sites in nearly 100 countries and tergtoworldwide. Business Development principally cosgs photo archives, The New
York Times store, book development and rights agmingssions.

THE NEW YORK TIMES COMPANY — P3




New England Media Group

The New England Media Group comprises the Globst@uslobe.com, Boston.com, the T&G, Telegram.corhratated businesses.
The Globe is a daily and Sunday newspaper that aomed publication in 1872. The T&G is a daily anth@ay newspaper that began
publishing in 1866.

In fall 2011, the Globe launched BostonGlobe.comaia subscription Web site with access to theranige of The Globe’s content. All
print home-delivery subscribers to the Globe reediee digital access to BostonGlobe.com.

Boston.com, a free Web site developed by the Glebies as a community portal for the greater Boatea and offers general
community-focused information to consumers.

Audience

The Globe reaches a broad audience in print, oalitkother digital platforms. The Globe is disttémiin print throughout New
England, although its circulation is concentratethie Boston metropolitan area. The Globe has elquhits reach and deepened engagement
with readers and users by delivering content ordime across other digital platforms, including nekind e-reader applications and social
networking sites.

According to reports filed with AAM, for the six-mth period ended September 30, 2012 , the Globeadhfirst in New England for
both daily and Sunday circulation. For the yeareshDecember 30, 2012 , the Globe’s average cifonlawhich includes paid and verified
circulation of the newspaper in print, online arklev digital platforms, was 233,000 for weekday (MeFri.) and 373,000 for Sunday. For the
first time, the Globe’s average circulation for 20daptures a full year of paid subscribers to BuStobe.com since its launch in the fall of
2011. Approximately 83% of the Globe’s weekday @8@l of its Sunday circulation was sold through fpaimd digital subscriptions in 2012 ;
the remainder was sold primarily on newsstands.

Boston.com, New England’s largest regional newsiafutmation Web site, in 2012 had a monthly averagjover 6 million unique
visitors in the United States, according to com8ddedia Metrix. In 2012 , BostonGlobe.com had a thiyraverage of over 1 million unique
visitors in the United States, according to com8ddedia Metrix. Paid digital subscribers to Bosttuig.com, e-readers and replica editions
totaled approximately 28,000 as of our fiscal yeaied December 30, 2012 .

The T&G and several Company-owned non-daily newsgsap- some published under the name of CoulteisPresirculate throughot
Worcester County, Mass., and northeastern Conngcficcording to reports filed with AAM, for thexsimonth period ended September 30,
2012, the T&G ranked fifth in daily circulation astkth in Sunday circulation volume in New Englag&ihce 2010, Telegram.com has offered
paid digital subscriptions to access articles peediby its staff. For the year ended December @02 2 the T&G’s average circulation, which
includes paid and verified circulation of the newser in print and online, was 69,400 for weekdaypii Fri.) and 78,400 for Sunday.

Advertising

The sales forces of the New England Media Groupasktertising across multiple channels, includimgtp digital, direct marketing,
niche magazines, Internet radio and events, c&jitglon opportunities to deliver to national anddl advertisers the Globe’s broad readershi
in the New England region. Nearly one-third of Mew England Media Group’s advertising revenueddih2came from national advertisers.

Production and Distribution

The Globe and most of the T&G are currently prireethe Globe’s facility in Boston, Mass. Nearly@flthe Globe’s and T&G’s print
subscription circulation was delivered by a thiatty service in 2012 .

FOREST PRODUCTS INVESTMENTS AND OTHER JOINT VENTURE S

We have ownership interests primarily in one newsmompany and one mill producing supercalendesgzer, a polished paper uset
some magazines, catalogs and preprinted insertshugha higher-value grade than newsprint (theré8bProducts Investments”), as well as ir
Metro Boston. These investments were accountedrider the equity method and reported in “Investsménjoint ventures” in our
Consolidated Balance Sheets as of December 30, ot 2dditional information on our investments S¢em 7 — Managemerd'Discussiol
and Analysis of Financial Condition and Result©pkrations” and Note 7 of the Notes to the Conatdid Financial Statements.
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Forest Products Investments

We have a 49% equity interest in a Canadian nentspompany, Donohue Malbaie Inc. (“Malbaie”). Thear 51% is owned by
Resolute FP Canada Inc., a subsidiary of ResolutesfE Products Inc. (“Resolute”), a Delaware caafion. Resolute is a large global
manufacturer of paper, market pulp and wood pradiMdalbaie manufactures newsprint on the paper maé¢howns within Resolute’s paper
mill in Clermont, Quebec. Malbaie is wholly depentiepon Resolute for its pulp, which is purchasgdalbaie from Resolute’s paper mill in
Clermont, Quebec. In 2012 , Malbaie produced apprately 218,000 metric tons of newsprint, of whaghproximately 14% was sold to us,
with the balance sold to Resolute for resale.

We have a 40% equity interest in Madison Paperdtrtas (“Madison”), a partnership operating a suptemdered paper mill in
Madison, Maine. Madison purchases the majorityohiood from local suppliers, mostly under long¥ierontracts. In 2012 , Madison
produced approximately 188,000 metric tons, of Wiapproximately 3% was sold to us.

Malbaie and Madison are subject to comprehensive@mental protection laws, regulations and ordéngrovincial, federal, state and
local authorities of Canada and the United Stdtes“Environmental Laws”). The Environmental Lawspiose effluent and emission
limitations and require Malbaie and Madison to @btand operate in compliance with the conditiohgermits and other governmental
authorizations (“Governmental Authorizations”). Male and Madison follow policies and operate maimgpprograms designed to ensure
compliance with applicable Environmental Laws ara/&nmental Authorizations and to minimize expogarenvironmental liabilities.
Various regulatory authorities periodically revidve status of the operations of Malbaie and MadiBased on the foregoing, we believe that
Malbaie and Madison are in substantial complianith such Environmental Laws and Governmental Au#tations.

Other Joint Ventures

We own a 49% interest in Metro Boston, which puidis a free daily newspaper in the greater Bostea ar

quadrantONE, an online advertising network andasewexchange in which we own a 25% interest, ancexiin February 2013 that it
will begin winding down its current operations. Theeb sites of the New England Media Group had gpdted in quadrantONE’s network
and exchange, which sold bundled premium, targeitgzlay advertising onto local newspaper and dilieb sites.

RAW MATERIALS

The primary raw materials we use are newsprintsupetrcalendered paper. We purchase newsprint fnouméer of North American
producers. In 2012 , the paper used by The New Yarles and New England Media Groups was purchased finrelated suppliers and
related suppliers in which we hold equity interdsee “— Forest Products Investments”). A signiiigaortion of newsprint is purchased from
Resolute.

In 2012 and 2011 , we used the following types guahtities of paper:

Coated,
Supercalendered
Newsprint and Other Paper (1)
(In metric tons) 2012 2011 2012 2011
The New York Times Media Group 133,000 138,000 16,200 15,300
New England Media Group 41,000 41,000 1,500 1,600
Total 174,000 179,000 17,700 16,900

(1) The Times and the Globe use coated, supercalendered or other paper for The New York Times Magazine, T: The New York Times Style Magazine and
the Globe’s Sunday Magazine.
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COMPETITION

Our media properties and investments compete fegréiding and consumers with other media in thespective markets, including p:
and free newspapers, Web sites, digital platfomusapplications, social media, broadcast, satedli cable television, broadcast and satellite
radio, magazines, other forms of media and direrketing. Competition for advertising is generddsed upon audience levels and
demographics, price, service, targeting capalslidied advertising results, while competition focglation and readership is generally based
upon platform, format, content, quality, servidmdliness and price.

The Times competes for advertising and circulagiomarily with national newspapers such as The \8#&itet Journal and USA Today;
newspapers of general circulation in New York Gitd its suburbs; other daily and weekly newspagedstelevision stations and networks in
markets in which The Times circulates; and som®nal news and lifestyle magazines.

The IHT's key competitors include all internatiosalurces of English-language news, including Thdl Bteeet Journal’'s European and
Asian Editions, the Financial Times, Time, Bloonth8usiness Week and The Economist; and news cra@MNN, CNNi, Sky News
International, CNBC and BBC.

The Globe competes primarily for advertising andwdation with other newspapers and televisionatatin Boston, its neighboring
suburbs and the greater New England region, ineydimong others, The Boston Herald (daily and Syind

In addition, as a result of the secular shift frorimt to digital media, our newspapers increasirigbe competition for audience and
advertising from a wide variety of digital alterivats, including news and other information Webssaad digital applications, news aggrege
sites, social media sites, digital advertising reet® and exchanges, reafie bidding and other programmatic buying chanreidéine classifie
services and other new media formats.

NYTimes.com, Boston.com and BostonGlobe.com mastty compete for advertising and traffic with ettadvertising-supported or
consumer-paid news and information Web sites anpilmapplications, such as WSJ.com, Google NewhpgbNews, MSNBC and
CNN.com, digital advertising networks and excharges classified advertising portals. Internationaglobal.nytimes.com competes against
international online sources of English languageseuch as bbc.co.uk, guardian.co.uk, ft.com aoters.com.

EMPLOYEES
We had approximately 5,363 full-time equivalent éoypes as of December 30, 2012 .

Employees
The New York Times Media Group 3,102
New England Media Group 1,84¢
Corporate 412
Total Company 5,36:
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Labor Relations

As of December 30, 2012 , more than half of thetfole equivalent employees of The Times were regnéed by nine unions. The
following is a list of collective bargaining agreents covering various categories of employees lagid torresponding expiration dates.

Employee Category Expiration Date
The Times Paperhandlers March 30, 2014
Electricians March 30, 2015
Machinists March 30, 2015
Mailers March 30, 2016
New York Newspaper Guild March 30, 2016
Typographers March 30, 2016
Pressmen March 30, 2017
Stereotypers March 30, 2017
Drivers March 30, 2020

Approximately half of the full-time equivalent enogkes of the IHT are located in France, whose temdsconditions of employment
are established by a combination of French natilatar law, industry-wide collective agreements &uinpany-specific agreements.

More than two-thirds of the full-time equivalent ployees of the Globe and Boston.com were repreddaytd O unions with 12 labor
agreements. As indicated below, certain colledbiaegaining agreements have expired and negotiafimmsew contracts are ongoing. We
cannot predict the timing or the outcome of thesgotiations.

Employee Category Expiration Date

The Globe and Drivers December 31, 2012 (expired)

Boston.com Paperhandlers December 31, 2012 (expired)
Boston Newspaper Guild December 31, 2012 (expired)
Engravers December 31, 2012 (expired)
Boston Mailers Union December 31, 2012 (expired)
Pressmen December 31, 2012 (expired)
Technical services group December 31, 2012 (expired)
Electricians December 31, 2012 (expired)
Typographers December 31, 2013
Garage mechanics December 31, 2013
Machinists December 31, 2013
Warehouse employees December 31, 2015

As part of various cost-cutting measures in 20@9 tésulted in amendments to certain collectivg&iaing agreements, the Globe
agreed to a profit-sharing plan based on the padace of the Globe and Boston.com in 2011 and Z@ddtit-sharing payments to eligible
full-time union employees are based on a formeld to the operating profit of the Globe and Bostom, calculated in accordance with
accounting principles generally accepted in thetdéhBtates of America (‘GAAP”). Payments made ih28ased on the performance of the
Globe and Boston.com in 2011 reflected the lowsstshold at which payments were required to be roader the collective bargaining
agreements. The Globe does not expect to make paymme2013 under that provision in the collectbaggaining agreements.

Approximately one-third of the full-time equivalesnployees of the T&G are represented by four umibabor agreements with
production unions expired or will expire on Aug@4t 2011, October 31, 2014 and November 30, 20t6.1dbor agreements with the
Providence Newspaper Guild, representing newsramhcaculation employees, expired on June 14, 2012.
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ITEM 1A. RISK FACTORS

You should carefully consider the risk factors dissad below, as well as the other information inleld in this Annual Report on Form
10-K. Our business, financial condition or resolft®perations could be materially adversely affédig any or all of these risks, or by other
risks or uncertainties not presently known or acutfsedeemed immaterial, that may adversely affecinuhe future.

Economic weakness and uncertainty globally, in the United States, in the regionsin which we operate and in key advertising categories have
adversely affected and may continue to adversely affect our advertising revenues.

Advertising spending, which drives a significanttgm of our revenues, is sensitive to economiaditions. Global, national and local
economic conditions, particularly in the New YorkyCand Boston metropolitan regions, affect theelevof our advertising revenues.
Economic factors that have adversely affected didusy revenues include lower consumer and busisgssding, high unemployment and
depressed home sales. Our advertising revenugmsdieularly adversely affected if advertisers msphto weak and uneven economic
conditions by reducing their budgets or shiftingrsging patterns or priorities, or if they are fat¢e consolidate or cease operations.
Continuing weak and uncertain economic conditiarms @utlook would adversely affect our level of adiging revenues and our business,
financial condition and results of operations.

We have significant competition for advertising, which may adversely affect our advertising revenues and advertising rates.

Our print and digital products face substantial petition for advertising revenues from a varietysofirces, such as newspapers and
magazines; television, radio and other forms ofimjedirect marketing; and, increasingly, advertisgsupported digital products that provide
news and information, including Web sites and digapplications, news aggregators and social nsfdia. In recent years, the advertising
industry has experienced a secular shift towardaligdvertising, which is less expensive and dé&r anore measurable returns than traditi
print media. Digital advertising networks and exafpes, real-time bidding and other programmatic higighannels that allow advertisers to
buy audience at scale are also playing a morefgignt role in the advertising marketplace. Commtifrom all of these media and services,
many of which charge lower rates than the Compaprdperties, as well as increased inventory indilgéal marketplace, affect our ability to
attract and retain advertisers and consumers amaiiatain or increase our advertising rates, whiokld adversely affect advertising revent

If our effortsto retain and grow our digital subscriber base and build consumer revenue are not successful and if we are unable to maintain
our digital audience for advertising sales, our business, financial condition and prospects may be adversely affected.

A significant portion of our revenues is from daisubscriptions for content provided on NYTimesmcand other digital platforms. Our
ability to retain and continue to build our digisalbscription base and audience for our digitatipets depends on many factors, including
continued market acceptance of our digital pay madesumer habits, pricing, available alternatjdivery of high-quality journalism and
content, an adequate and adaptable online infdstey terms of delivery platforms and other fastdf we are not able to continue to attract,
convert and retain digital subscribers, our revermay be reduced and we may incur additional exgsefts marketing and other digital
acquisition and retention efforts.

In addition, if our user or traffic levels flattem decline as a result of, among other factorsngha in Internet search results, including
results provided by Google, we may be unable tatersufficient advertiser interest in our digitabimesses or to maintain or increase the
advertising rates of the inventory on our digit@tforms. Even if we maintain or increase traffgéls, the market position of our brands may
not be enough to counteract a significant downvpsedsure on advertising rates as the number of slebwith available inventory increases
in the digital marketplace.

To remain competitive, we must be able to respond to and exploit changesin technology, services and standards and changesin consumer
behavior, and significant capital investments may be required.

Technological developments in the media industrticoe to evolve rapidly. Advances in technologyédiged to an increasing number
of methods for the delivery of news and other congad have driven consumer demand and expectatiamsanticipated directions. If we are
unable to exploit new and existing technologiedisbinguish our products and services from thoseuofcompetitors or adapt to new
distribution methods that provide optimal
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user experiences, our business, financial condérmhprospects may be adversely affected.

Technological developments also pose other chadketigat could adversely affect our revenues angettive position. New delivery
platforms may lead to pricing restrictions, theslo$ distribution control and the loss of a diredationship with consumers. We may also be
adversely affected if the use of technology devedbip block the display of advertising on Web spiediferates.

Technological developments and any changes we na&g mo our business model may require significapital investments. We may
be limited in our ability to invest funds and resms in digital products, services or opportunjtaasd we may incur costs of research and
development in building and maintaining the necgsaad continually evolving technology infrastruetult may also be difficult to attract and
retain talent for critical positions. Some of odisting competitors and new entrants may have gregierational, financial and other resource;
or may otherwise be better positioned to compatefportunities and as a result, our digital busses may be less successful.

Decreasesin print circulation volume adversely affect our circulation and advertising revenues.

Advertising and circulation revenues are affectgaibculation and readership levels of our newspapeperties. Competition for
circulation and readership is generally based dponat, content, quality, service, timeliness aride In recent years, our newspaper
properties, and the newspaper industry as a whaie experienced declining print circulation volurfikis is primarily due to increased
competition from digital media formats and sourc#ser than traditional newspapers (often free &rs)s declining discretionary spending by
consumers affected by weak economic conditiondy sidscription and single-copy rates and a growneference among some consumers to
receive all or a portion of their news from souro#iger than a newspaper. If these or other factmslt in a continued decline in circulation
volume, the rate and volume of advertising revemag be adversely affected (as rates reflect ctmn and readership, among other factors)
These factors could also affect our ability toituge circulation price increases for our produwadts rate sufficient to offset circulation volume
declines. We may also incur increased spending anketing designed to attract and retain subscribedsive traffic to our digital products,
and we may not be able to recover these costsghroiuculation and advertising revenues.

If we are unable to execute cost-control measures successfully, our total operating costs may be greater than expected, which may adversely
affect our profitability.

Over the last several years, we have significawttiticed operating costs by reducing staff and eyepldenefits and implementing
general cost-control measures across the Compadyexpect to continue these cost management effbvte do not achieve expected savings
or our operating costs increase as a result ofategic initiatives, our total operating costsyrha greater than anticipated. In addition, if our
cost-control strategy is not managed properly, gffiirts may affect the quality of our products anal ability to generate future revenue.
Reductions in staff and employee compensation anéfiis could also adversely affect our abilityattract and retain key employees.

Significant portions of our expenses are fixed £tisht neither increase nor decrease proportionaiéh revenues. In addition, our
ability to make short-term adjustments to managecosts may be limited by certain of our collectbargaining agreements. If we are not able
to implement further cost-control efforts or redwee fixed costs sufficiently in response to a @exin our revenues, we may experience a
higher percentage decline in our income from caririg operations.

The underfunded status of our pension plans may adversely affect our operations, financial condition and liquidity.

We sponsor several qualified defined benefit panplans. We are required to make contributionsutoquialified defined benefit
pension plans to comply with minimum funding reguients imposed by laws governing these employeefibpians. The difference between
the obligations and assets of the qualified definekefit pension plans, or the funded status ofjtradified defined benefit pension plans, is a
significant factor in determining pension expensd the ongoing funding requirements for those pléns qualified defined benefit pension
plans were underfunded as of December 30, 201@ warwill continue to evaluate whether to make dbations in the future to fund this
deficiency. In addition, while we sold the RegioM#dia Group in January 2012, we retained penssseta and liabilities and postretirement
obligations related to employees of that businesture volatility and disruption in the stock armhid markets could cause further declines in
the asset values of our qualified defined benefitgion plans. In addition, a decrease in the disto@te used to determine the liabilities for
pension obligations will result in increased lig@k. If investment returns on plan assets arevbelxpectations
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or interest rates decrease, our contributions nedyigther than currently anticipated. As a resudt,may have less cash available for working
capital and other corporate uses, which may hawsdaarse impact on our operations, financial camdiand liquidity.

Dueto our participation in multiemployer pension plans, we have exposures under those plans that may extend beyond what our obligations
would be with respect to our employees.

We participate in, and make periodic contributitmsvarious multiemployer pension plans that cowany of our current and former
union employees. Our required contributions toeh@ans could increase because of a shrinking ibotitsn base as a result of the insolvency
or withdrawal of other companies that currentlytcibmte to these plans, the inability or failurevdathdrawing companies to pay their
withdrawal liability, low interest rates, lower thaxpected returns on pension fund assets or fithding deficiencies.

We have incurred significant withdrawal liabilitissthe multiemployer pension plans in which wetipgrate, such as the liability
assessed against us in 2009 in connection with dmemnts to various collective bargaining agreemafiesting certain multiemployer pension
plans. We may be required to make additional cbutions under applicable law with respect to thals@s or other multiemployer pension
plans from which we may withdraw or partially witlagv. Our withdrawal liability for any multiemploy@ension plan will depend on the
extent of that plan’s funding of vested benefita multiemployer pension plan in which we partatip has significant underfunded liabilities,
such underfunding will increase the size of oueptial withdrawal liability.

A significant number of our employees are unionized, and our business and results of operations could be adversely affected if labor
negotiations or contracts wereto further restrict our ability to maximize the efficiency of our operations.

Approximately half of our full-time equivalent woflrce is unionized. As a result, we are requiteddgotiate the wages, salaries,
benefits, staffing levels and other terms with mahgur employees collectively. Our results couddaalversely affected if future labor
negotiations or contracts were to further restrigt ability to maximize the efficiency of our opgoms. If we were to experience labor unrest,
strikes or other business interruptions in conoectith labor negotiations or otherwise, or if we anable to negotiate labor contracts on
reasonable terms, our ability to produce and deliue most significant products could be impairadaddition, our ability to make short-term
adjustments to control compensation and benefigtscoebalance our portfolio of businesses or aiiseradapt to changing business needs
be limited by the terms and duration of our colleebargaining agreements.

A significant increase in the price of newsprint, or limited availability of newsprint, would have an adverse effect on our operating results.

The cost of raw materials, of which newsprint is thajor component, represented approximately 7&upfotal operating costs in
2012 . The price of newsprint has historically beelatile and may increase as a result of variagsofs, including:

» areduction in the number of suppliers as alre$westructurings, bankruptcies and consolidagilmn the North American newsprint
industry;

» declining newsprint supply as a result of papet ahilsures and conversions to other grades of pape

» other factors that adversely impact suppliefifbility, including increases in operating expesgaused by raw material and energy
costs, and a rise in the value of the Canadiaradalihich adversely affects Canadian suppliers whasts are incurred in Canadian
dollars but whose newsprint sales are priced in doBars.

In addition, we rely on our suppliers for deliverigf newsprint. The availability of our newspriopgly may be affected by various
factors, including strikes and other disruptioret tmay affect deliveries of newsprint.

If newsprint prices increase significantly or weerience significant disruptions in the availapitif our newsprint supply in the future,
our operating results will be adversely affected.

We may buy or sell different properties as a result of our evaluation of our portfolio of businesses. Such acquisitions or divestitures would
affect our costs, revenues, profitability and financial position.

From time to time, we evaluate the various comptsehour portfolio of businesses and may, as altdsuy or sell different propertie
In that regard, we recently announced that we Ineteéned a strategic adviser in connection withle ef the New England Media Group and
our 49% equity interest in Metro Boston. Acquigitsoor
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divestitures affect our costs, revenues, profitahéind financial position. We may also consider #itquisition of specific properties or
businesses that fall outside our traditional lioEbusiness if we deem such properties sufficieatiyactive.

Divestitures have inherent risks, including possiiiklays in closing transactions (including potrdifficulties in obtaining regulatory
approvals), the risk of lower-than-expected satesgeds for the divested businesses, unexpectéslagsociated with the separation of the
business to be sold from our integrated informatéminology systems and other operating systendspaiential post-closing claims for
indemnification. In addition, adverse economic @rket conditions may result in fewer potential lEddand unsuccessful sales efforts.
Expected cost savings, which are offset by revéosses from divested businesses, may also beuiffir achieve or maximize due to our
fixed cost structure, and we may experience vargiggess in reducing fixed costs or transferriabilities previously associated with the
divested businesses.

Acquisitions also involve risks, including diffidids in integrating acquired operations, diversiohmanagement resources, debt
incurred in financing these acquisitions (includthg related possible reduction in our credit iggiand increase in our cost of borrowing),
differing levels of management and internal conéftéctiveness at the acquired entities and othanticipated problems and liabilities.
Competition for certain types of acquisitions, autarly digital properties, is significant. Evefrsuccessfully negotiated, closed and integratec
certain acquisitions or investments may prove a@dvance our business strategy and may fall sfiestpected return on investment targets.

Our debt agreements contain restrictionsthat limit our flexibility in operating our business.

Our debt agreements contain various covenantdithiaour ability to engage in specified types ddrisactions. For example, these
covenants, among other things, restrict, subjecettain exceptions, our ability and the abilityooir subsidiaries to:

* incur or guarantee additional debt or issue ceqiegfierred equit
* pay dividends on or make distributions to holddrsur common stock or make other restricted paysi
e create or incur liens on certain assets to secelve
* make certain investments, acquisitions or dispmss
e consolidate, merge, sell or otherwise disposelafraubstantially all of our assets
* enter into certain transactions with affilia
These restrictions limit our flexibility in operat our business and responding to opportunities.

Changesin our credit ratings or macroeconomic conditions may affect our liquidity, increasing borrowing costs and limiting our financing
options.

Our long-term debt is currently rated below investingrade by Standard & Poor’s and Moody’s Inves8&grvice. If our credit ratings
remain below investment grade or are lowered furtherrowing costs for future long-term debt or kterm borrowing facilities may increase
and our financing options, including our accesthtounsecured borrowing market, would be limited Way also be subject to additional
restrictive covenants that would reduce our flditipiln addition, macroeconomic conditions, sushcantinued or increased volatility or
disruption in the credit markets, could adversélga our ability to refinance existing debt or aist additional financing to support operations
or to fund new acquisitions or capital-intensiviemal initiatives.

Our Class B Common Stock is principally held by descendants of Adolph S. Ochs, through a family trust, and this control could create
conflicts of interest or inhibit potential changes of control.

We have two classes of stock: Class A Common StadkClass B Common Stock. Holders of Class A ComS8tonk are entitled to
elect 30% of the Board of Directors and to votahwiolders of Class B Common Stock, on the resenvatf shares for equity grants, certain
material acquisitions and the ratification of tleéestion of our auditors. Holders of Class B Comr&tock are entitled to elect the remainder o
the Board and to vote on all other matters. Ous€B Common Stock is principally held by descerslahAdolph S. Ochs, who purchased
The Times in 1896. A family trust holds approxinat@0% of the Class B Common Stock. As a resuét,tthst has the ability to elect 70% of
the Board of Directors and to direct the outcomarof matter that does not require a vote of thesChaCommon Stock. Under the terms of
trust agreement, the trustees are directed tar#taiClass B Common Stock
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held in trust and to vote such stock against anggeresale of assets or other transaction purdoamhich control of The Times passes from
trustees, unless they determine that the primajgctize of the trust can be achieved better byinigdementation of such transaction. Because
this concentrated control could discourage othans finitiating any potential merger, takeover drestchange of control transaction that may
otherwise be beneficial to our businesses, the etgmice of our Class A Common Stock could be asklgraffected.

We may not be able to protect intellectual property rights upon which our businessrelies, and if we lose intellectual property protection, our
assets may lose value.

Our business depends on our intellectual propertjuding our valuable brands, content, servicesiaternally developed technology.
We believe our proprietary trademarks and othetlenttual property rights are important to our @oméd success and our competitive posit

Unauthorized parties may attempt to copy or oth&svebtain and use our content, services, techn@bodyther intellectual property,
and we cannot be certain that the steps we haea takprotect our proprietary rights will prevenyanisappropriation or confusion among
consumers and merchants, or unauthorized use ¢ tiights.

Advancements in technology have exacerbated thdyisnaking it easier to duplicate and dissemiratgent. In addition, as our
business and the risk of misappropriation of oteliectual property rights have become more glabatope, we may not be able to protect
proprietary rights in a cost-effective manner imaltitude of jurisdictions with varying laws.

If we are unable to procure, protect and enforadrdellectual property rights, we may not realie full value of these assets, and our
business may suffer. If we must litigate in the tddiStates or elsewhere to enforce our intellegitgperty rights or determine the validity and
scope of the proprietary rights of others, sudfdiion may be costly and divert the attention wf management.

Security breaches and other disruptions or misuse of our network and information systems could affect our ability to conduct our business
effectively.

Network and information systems and other techriegdncluding those related to our network manag@are important to our
business activities. Despite our security measamelsthose of our thirgarty service providers, our systems may be vubier® interruption c
damage from computer hackings, computer virusesnwor other destructive or disruptive softwar@cess breakdowns, denial of service
attacks, malicious social engineering or other aalis activities, or any combination of the foregpiOur computer systems have been, and
will likely continue to be, subject to attack. Fetample, during 2012, The Times's computer netweaik the target of a cyber-attack that we
believe was sponsored by a foreign governmentgdedito interfere with our journalism and undernone reporting. The systems housing
confidential customer and employee data were reddired in this attack. While we have implementedrots and taken other preventative
actions to further strengthen our systems againstd attacks, we can give no assurance that ttoegeols and preventative actions will be
effective against future attacks. Any breach ofaatia security could result in a disruption of services or improper disclosure of personal
data or confidential information, which could haomr reputation, require us to expend resourcesrteedy such a security breach or defend
against further attacks or subject us to liabilibder laws that protect personal data, resultirigdreased operating costs or loss of revenue.

L egidative and regulatory devel opments may result in increased costs and lower revenues from our digital businesses.

Our digital businesses are subject to governmeyuiagion in the jurisdictions in which we operaged our Web sites, which are
available worldwide, may be subject to laws redaotathe Internet even in jurisdictions where wendo do business. We may incur increased
costs necessary to comply with existing and newbpéed laws and regulations or penalties for ailyriato comply. Revenues from our
digital businesses could be adversely affecteeécdir or indirectly, in particular by existing autfire laws and regulations relating to online
privacy and the collection and use of consumer uhatiigital media.

Our international operations expose usto risksinherent in foreign operations.

As we expand the international scope of our opamatiwe face the increased risk of doing businkssaa, including complying with
unfamiliar laws and regulations, effectively mamagand staffing foreign operations, successfullyjigeting local customs and practices,
responding to government policies that restrictdigital flow of information, adapting to currenexchange rate fluctuations and complying
with restrictions on repatriation of
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funds. Adverse developments in any of these amalsl have an adverse impact on our business, fialacmndition and results of operations.

ITEM 1B. UNRESOLVED STAFF COMMENTS

None.

ITEM 2. PROPERTIES

Our principal executive offices are located in dblew York headquarters building in the Times Squaea. The building was completed
in 2007 and consists of approximately 1.54 millipnss square feet, of which approximately 828,0@8gsquare feet of space have been
allocated to us. We owned a leasehold condominitarést representing approximately 58% of the Nerk¥eadquarters building until
March 2009, when we entered into an agreementitarse simultaneously lease back a portion of easehold condominium interest (the
“Condo Interest”). The sale-leaseback transactimompassed 21 floors, or approximately 750,00Gatdatsquare feet, currently occupied by
us. The sale price for the Condo Interest was $2illion. We have an option exercisable in 2019¢purchase the Condo Interest for $250
million. The lease term is 15 years, and we haxweethenewal options that could extend the ternafoadditional 20 years. We continue to owr
a leasehold condominium interest in seven floorunNew York headquarters building, totaling apgmaately 216,000 rentable square feet
that were not included in the sale-leaseback ttimsg of which six floors are leased to a thirdtpa

In addition, we built a printing and distributioacility with 570,000 gross square feet located ali€gje Point, N.Y., on a 31-acre site for
which we have a ground lease. We have an optipaitchase the property at any time before the leads in 2019 . We own a facility in
Boston, Mass., of 703,000 gross square feet tishtdes printing operations and offices. We als@ently own other properties with an
aggregate of approximately 194,000 gross squatafetlease other properties with an aggregatpmiaimately 281,000 rentable square
in various locations.

ITEM 3. LEGAL PROCEEDINGS

There are various legal actions that have ariséndrordinary course of business and are now pgratjainst us. Such actions are
usually for amounts greatly in excess of the pays)ehany, that may be required to be made. thésopinion of management after reviewing
such actions with our legal counsel that the ulteri&bility that might result from such actionsliwiot have a material adverse effect on our
consolidated financial statements.

ITEM 4. MINE SAFETY DISCLOSURES

Not applicable.
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EXECUTIVE OFFICERS OF THE REGISTRANT

Name

Age

Employed By
Registrant Since

Recent Position(s) Held as of February 28, 2013

Arthur Sulzberger, Jr.

Mark Thompson

Michael Golden

James M. Follo

R. Anthony Benten

Christopher M. Mayer

Kenneth A. Richieri

61

55

63

53

49

50

61

1978

2012

1984

2007

1989

1984

1983

Chairman (since 1997) and Publisher of The Timee¢s1992); Chief
Executive Officer (December 2011 to November 2012)

President and Chief Executive Officer (since Noven#012); Director-
General, the British Broadcasting Corporation (“BB(004 to Septemb
2012); Chief Executive, Channel 4 Television Cogtion (2002 to 2004);
and various positions of increasing responsibdityhe BBC (1979 to
2001)

Vice Chairman (since 1997); President and Chiefréxpey Officer,
Regional Media Group (2009 to January 2012); Phobfi®f the IHT (2003
to 2008); Senior Vice President (1997 to 2004)

Senior Vice President and Chief Financial Offic@n¢e 2007); Chief
Financial and Administrative Officer, Martha Stetaiving Omnimedia,
Inc. (2001 to 2006)

Senior Vice President, Finance (since 2008) angh@ate Controller
(since 2007); Vice President (2003 to 2008); Treas{2001 to 2007)

Publisher of the Globe and President of the Newl&rgMedia Group
(since 2010); Senior Vice President, Circulatiod @perations, of the
Globe (2008 to 2009); Chief Information Officer aBdnior Vice President
of the Globe (2005 to 2008); Vice President, Ciatioh Sales, of the
Globe (2002 to 2005)

Senior Vice President (since 2007) and General Salusince 2006);
Secretary (2008 to 2011); Vice President (20020@72; Deputy General
Counsel (2001 to 2005); Vice President and Gerevahsel, New York
Times Digital (1999 to 2003)
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| PARTII |

ITEM 5. MARKET FOR THE REGISTRANT'S COMMON EQUITY, RELATED STOCKHOLDER
MATTERS AND ISSUER PURCHASES OF EQUITY SECURITIES
MARKET INFORMATION

The Class A Common Stock is listed on the New Ysitdck Exchange. The Class B Common Stock is udlistel is not actively trade

The number of security holders of record as of &atyr 22, 2013 , was as follows: Class A Common8té333 ; Class B Common
Stock: 28 .

No dividends have been declared or paid on oursdagr Class B Common Stock since the fourth quaft?008. The decision to pa
dividend in future periods and the appropriate le¥elividends will be considered by our Board dfdtors in light of our earnings, capital
requirements, financial condition and other factmrssidered relevant. In addition, our Board ofebtors will consider restrictions in any
existing indebtedness, such as the terms of o@5666senior unsecured notes due 2016, which restricability to pay dividends. See also

“ltem 7 — Management’s Discussion and Analysis ioiafRcial Condition and Results of Operations — Exi@e Overview — Our Strategy”
and “— Third-Party Financing.”

The following table sets forth, for the periodsigaded, the high and low closing sales pricestier€lass A Common Stock as reported
on the New York Stock Exchange.

2012 2011
Quarters High Low High Low
First Quarter $ 8.08 $ 6.50 $ 1090 $ 8.86
Second Quarter 7.04 5.98 9.67 7.19
Third Quarter 9.80 6.66 9.21 5.76
Fourth Quarter 10.88 7.86 7.97 5.65
ISSUER PURCHASES OF EQUITY SECURITIES (1)
Maximum
number (or
approximate
dollar value)
Total number of of shares of
shares of Class A Class A
Common Stock Common
Average purchased Stock that may
Total number of price paid as part of yet be
shares of Class A per share of publicly purchased
Common Stock Class A announced plans under the plans
purchased Common Stock or programs or programs
Period @ (b) (c) (d)
September 24, 2012 - October 28, 2012 — — = $ 91,386,000
October 29, 2012 - November 25, 2012 — — — $ 91,386,000
November 26, 2012 - December 30, 2012 — — = $ 91,386,000
Total for the fourth quarter of 2012 — — — $ 91,386,000

(1) On April 13, 2004, our Board of Directors authorized repurchases in an amount up to $400 million. During the fourth quarter of 2012, we did not purchase any
shares of Class A Common Stock pursuant to our publicly announced share repurchase program. As of February 22, 2013, we had authorization from our
Board of Directors to repurchase an amount of up to approximately $91 million of our Class A Common Stock. Our Board of Directors has authorized us to
purchase shares from time to time as market conditions permit. There is no expiration date with respect to this authorization.
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EQUITY COMPENSATION PLAN INFORMATION

The following table presents information regarding existing equity compensation plans as of Deasrb, 2012 .

Number of securities to Number of securities remaining
be issued upon Weighted average available for future issuance
exercise of outstanding exercise price of under equity compensation
options, warrants outstanding options, plans (excluding securities
and rights warrants and rights reflected in column (a))
Plan category (@ (b) (¢
Equity compensation plans approved by
security holders
Stock options and stock-based awards 14,593,000 (1) $ 24 5,300,000 (2)
Employee Stock Purchase Plan — — 6,410,000 )
Total 14,593,000 11,710,000
Equity compensation plans not approved
by security holders None None None

(1) Includes shares of Class A Common Stock to be issued upon exercise of outstanding stock options granted under the Company’s 1991 Executive Stock
Incentive Plan (the “1991 Incentive Plan”) and the Company’s 2010 Incentive Compensation Plan (the “2010 Incentive Plan”), as well as its Non-Employee
Directors’ Stock Option Plan or Non-Employee Directors’ Stock Incentive Plan (together, the “Directors’ Plans”). Includes shares of Class A Common Stock to
be issued upon conversion of stock-settled restricted stock units under the 2010 Incentive Plan.

(2) Includes shares of Class A Common Stock available for future stock options to be granted under the 2010 Incentive Plan and the Directors’ Plans. As of
December 30, 2012, the 2010 Incentive Plan had 5,060,000 shares remaining for issuance upon the grant, exercise or other settlement of share-based awards.
The Directors’ Plans provide for the issuance of up to 500,000 shares of Class A Common Stock in the form of stock options or restricted stock units. The
amount reported for stock options includes the aggregate number of securities remaining (approximately 240,000 as of December 30, 2012) for future
issuances under those plans. Stock options granted under the 1991 Incentive Plan, 2010 Incentive Plan and the Directors’ Plans must provide for an exercise
price of 100% of the fair market value on the date of grant and, except in the case of the 2010 Incentive Plan (which does not specify a maximum term), a
maximum term of 10 years.

(3) Includes shares of Class A Common Stock available for future issuance under the Company’s Employee Stock Purchase Plan (“ESPP”). We have not had an
offering under the ESPP since 2010.
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PERFORMANCE PRESENTATION

The following graph shows the annual cumulativaltstockholder return for the five fiscal years iegdDecember 30, 2012 , on an
assumed investment of $100 on December 30, 200theiCompany, the Standard & Poor’'s S&P MidCap gfizk Index and an index of
peer group media companies. The peer group retuengeighted by market capitalization at the beigipiof each year. The peer group is
comprised of the Company and the following mediaganies: Gannett Co., Inc., Media General, Ince McClatchy Company and The
Washington Post Company. Stockholder return is oredsby dividing (a) the sum of (i) the cumulatarm@ount of dividends declared for the
measurement period, assuming reinvestment of didsleand (ii) the difference between the issudr&a e price at the end and the beginning o
the measurement period, by (b) the share prideedbéginning of the measurement period. As a restoltkholder return includes both
dividends and stock appreciation.

Stock Performance Comparison Between the S&P 400 icap Index, The New York Times Company’s
Class A Common Stock and Peer Group Common Stock
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ITEM 6. SELECTED FINANCIAL DATA

The Selected Financial Data should be read in catipn with “Item 7 — Management’s Discussion antblysis of Financial
Condition and Results of Operations” and the Cadat#d Financial Statements and the related Natéieiin 8. The results of operations for
the About and Regional Media Groups have been predas discontinued operations and certain agadtBabilities are classified as held for
sale for all periods presented (see Note 15 oNittes to the Consolidated Financial Statementsg.r€bults of operations for WQXRM have
been presented as discontinued operations foeatgs presented before its sale in 2009. The pafjesiing the table show certain items
included in Selected Financial Data. All per sham®unts on those pages are on a diluted basisl iisar 2012 comprises 53 weeks and all
other fiscal years presented in the table belowpr@a 52 weeks.

As of and for the Years Ended

December 30, December 25, December 26, December 27, December 28,

(In thousands) 2012 2011 2010 2009 2008
(53 Weeks) (52 Weeks) (52 Weeks) (52 Weeks) (52 Weeks)

Statement of Operations Data
Revenues $ 1,990,080 $ 1,952,630 $ 1,980,727 % 2,022,455 $ 2,440,204
Operating costs 1,830,391 1,791,025 1,813,003 1,964,417 2,376,552
Pension settlement expense 48,729 — — — —
Other expenses 2,620 4,500 — 34,633 —
Impairment of assets — 9,225 16,148 4,179 197,879
Pension withdrawal expense — 4,228 6,268 78,931 —
Net pension curtailment gain — — — 53,965 —
Operating profit/(loss) 108,340 143,652 145,308 (5,740) (134,227)
Gain on sale of investments 220,275 71,171 9,128 — —
Impairment of investments 5,500 — — — —
Income from joint ventures 3,004 28 19,035 20,667 17,062
Premium on debt redemptions — 46,381 — 9,250 —
Interest expense, net 62,815 85,243 85,062 81,701 47,790
Income/(loss) from continuing operations before
income taxes 263,304 83,227 88,409 (76,024) (164,955)
Income/(loss) from continuing operations, net of
income taxes 159,822 51,295 55,092 (46,944) (124,207)
(Loss)/income from discontinued operations, net
of income taxes (26,483) (91,519) 53,626 66,845 66,869
Net income/(loss) attributable to The New York
Times Company common stockholders $ 133,173 $ (39,669) $ 107,704 $ 19,891 % (57,839)
Balance Sheet Data
Cash and cash equivalents and short-term
investments $ 955,309 $ 279,997 $ 399,642 $ 36,520 $ 56,784
Property, plant and equipment, net 860,385 937,140 997,326 1,083,399 1,163,740
Total assets 2,806,335 2,883,450 3,285,741 3,088,557 3,401,680
Total debt and capital lease obligations 697,078 773,120 996,384 769,117 1,059,321
Total New York Times Company stockholders’
equity 632,500 506,360 659,927 604,042 503,963
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As of and for the Years Ended

(In thousands, except ratios, per share December 30, December 25, December 26, December 27, December 28,
and employee data) 2012 2011 2010 2009 2008
(53 Weeks) (52 Weeks) (52 Weeks) (52 Weeks) (52 Weeks)

Per Share of Common Stock
Basic earnings/(loss) per share attributable to The New York Times Company common stockholders:

Income/(loss) from continuing operations $ 1.08 $ 0.35 $ 0.37 $ (033) $ (0.87)

(Loss)/income from discontinued operations, net of

income taxes (0.18) (0.62) 0.37 0.47 0.47

Net income/(loss) $ 090 $ 0.27) % 074 $ 014 % (0.40)
Diluted earnings/(loss) per share attributable to The New York Times Company common stockholders:

Income/(loss) from continuing operations $ 104 $ 0.34 $ 0.35 $ 033 $ (0.87)

(Loss)/income from discontinued operations, net of

income taxes (0.17) (0.60) 0.35 0.47 0.47

Net income/(loss) $ 087 $ (0.26) $ 070 $ 014 % (0.40)
Dividends per share $ — 3 — $ — $ — 3 0.750
Stockholders’ equity per share $ 414 % 3.33 $ 4.32 $ 4.19 $ S5
Average basic shares outstanding 148,147 147,190 145,636 144,188 143,777
Average diluted shares outstanding 152,693 152,007 152,600 144,188 143,777
Key Ratios
Operating profit/(loss) to revenues 5% 7% 7% 0% (6)%
Return on average common stockholders’ equity 23% (M% 17% 4% (8)%
Return on average total assets 5% (1)% 3% 1% (2)%
Total debt and capital lease obligations to total
capitalization 52% 60% 60% 56% 68%
Current assets to current liabilities 3.10 2.46 3.12 2.46 1.35
Ratio of earnings to fixed charges (1) 4.96 1.95 1.84 — —
Full-Time Equivalent Employees 5,363 7,273 7,414 7,665 9,346

(1) In 2009 and 2008, earnings were inadequate to cover fixed charges by approximately $95 million and $149 million, respectively, due to certain charges in each
year.
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The items below are included in the Selected Fiizhibata.

2012 (53-week fiscal year)

2011

The items below had a net unfavorable effect orresults from continuing operations of $4.9 millian $.03 per share:

2010

The items below had a net unfavorable effect orresults from continuing operations of $16.4 milli@r $.12 per share:

The items below had a net favorable effect on esults from continuing operations of $88.0 millien$.57 per share:

a $220.3 million pre-tax gain ($134.7 milliortexftax, or $.87 per share) on the sales of ouressinip interest in Indeed.com and our
remaining units in Fenway Sports Group.

a $48.7 million pre-tax charge ($28.3 millionteaftax, or $.18 per share) for the settlementeofsmpn obligations in connection with
lump-sum payments made under an immediate pensioefib offer to certain former employees.

an $18.1 million preax charge ($10.0 million after tax, or $.07 pearsf) for severance co

a $6.7 million pre-tax charge ($3.7 million aftex, or $.02 per share) for accelerated depiieci&xpense for certain assets at the
T&G’s facility in Millbury, Mass., associated withe consolidation of most of its printing into tBéobe’s facility in Boston, Mass.

a $5.5 million pre-tax, non-cash charge ($3.Rioni after tax, or $.02 per share) for the imparrhof certain investments, primarily
related to our investment in Ongo Inc., a consuseevice for reading and sharing digital news arfdrination from multiple
publishers.

a $2.6 million preax charge ($1.5 million after tax, or $.01 perrghan connection with a legal settlem

a $71.2 million pre-tax gain ($41.4 million aftax, or $.27 per share) from the sales of 396unfunits in Fenway Sports Group and &
portion of our interest in Indeed.com.

a $46.4 million pre-tax charge ($27.6 millioneaftax, or $.18 per share) in connection withghepayment of all $250.0 million
aggregate principal amount of our 14.053% seniseaared notes.

a $12.9 million preax charge ($7.6 million after tax, or $.04 perrehdor severance cos

a $9.2 million preaax charge ($5.8 million after tax, or $.04 perrghdor the impairment of assets related to cer@asets held for sa
primarily of Baseline, Inc. (“Baseline”), an onlisebscription database and research service famiation on the film and television
industries and a provider of premium film and t&den data to Web sites.

a $4.5 million pre-tax charge ($2.6 million aftax, or $.02 per share) for a retirement and aling agreement in connection with the
retirement of our former chief executive officer.

a $4.2 million estimated pre-tax charge ($2.liom after tax, or $.02 per share) for a pensiathdrawal obligation under a
multiemployer pension plan at the Globe.

a $16.1 million pre-tax charge ($10.1 millioneaftax, or $.07 per share) for the impairmentssfets at the Globe’s printing facility in
Billerica, Mass.

a $12.7 million pre-tax gain from the sale ofeamset at one of the paper mills in which we hawvemeestment. Our share of the pre-tax
gain, after eliminating the noncontrolling interpsttion, was $10.2 million ($6.4 million after teor $.04 per share).

an $11.4 million charge ($.07 per share) forréguction in future tax benefits for retiree hiedlenefits resulting from the federal
health-care legislation enacted in 2010.

a $9.1 million preax gain ($5.3 million after tax, or $.03 per shdrem the sale of 50 of our units in Feny
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Sports Group.

* a$6.3 million pre-tax charge ($3.9 million aftax, or $.03 per share) for an adjustment torested pension withdrawal obligations
under several multiemployer pension plans at tleb &l

* a$4.5 million preax charge ($2.7 million after tax, or $.02 perrehdor severance cos
2009
The items below had a net unfavorable effect orresults from continuing operations of $76.6 milli@r $.53 per share:

* a$78.9 million pre-tax charge ($49.5 millioneaftax, or $.34 per share) for a pension withdiakéigation under certain
multiemployer pension plans primarily at the Globe.

* a$54.0 million preax net pension curtailment gain ($30.7 millioreatiax, or $.21 per share) resulting from freezihgenefits unde
various Company-sponsored qualified and non-geadlifiension plans.

e a$50.0 million preax charge ($29.9 million after tax, or $.22 pearsf) for severance cos

e a $34.6 million preax charge ($20.0 million after tax, or $.13 peargf) for a loss on leases ($31.1 million) and $85 million) for
the early termination of a third-party printing ¢@ct. The lease charge included a $22.8 millicargh for a loss on leases associated
with the closure of City & Suburban, our retail amelvsstand distribution subsidiary, and $8.3 miillior office space at The New
York Times Media Group.

* a%$9.3 million pre-tax charge ($5.3 million aftex, or $.04 per share) for a premium on the mga®n of $250.0 million principal
amount of our 4.5% notes, which was completed inl&009.

* a $4.2 million pre-tax charge ($2.6 million aftax, or $.01 per share) for the impairment oke&sslue to the reduced scope of a
systems project.

2008
The items below had a net unfavorable effect orresults from continuing operations of $176.5 roiili or $1.23 per share:

e a$160.4 million pre-tax, non-cash charge ($308illion after tax, or $.76 per share) for the ament of property, plant and
equipment, intangible assets and goodwill at they Bagland Media Group.

e a$74.7 million preax charge ($42.6 million after tax, or $.31 pearsf) for severance cos
e a$19.2 million pre-tax, nocash charge ($10.7 million after tax, or $.07 pers) for the impairment of an intangible ass¢hatiHT
e an $18.3 million pre-tax, nocash charge ($10.4 million after tax, or $.07 gers) for the impairment of assets for a systeragpt

* a $5.6 million pre-tax, non-cash charge ($3.Bioni after tax, or $.02 per share) for the impamhof our 49% ownership interest in
Metro Boston.
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ITEM 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND
RESULTS OF OPERATIONS

The following discussion and analysis provides iinfation that management believes is relevant tassessment and understanding of
our consolidated financial condition as of Decen®r2012 , and results of operations for the tyezes ended December 30, 20This iterr
should be read in conjunction with our Consolidétethncial Statements and the related Notes indlimiéhis Annual Report.

EXECUTIVE OVERVIEW

We are a leading global, multimedia news and infiitaom company that currently includes newspapeégitatl businesses, investments
paper mills and other investments. We had prewocisissified our businesses into two reportablengeds, the News Media Group and the
About Group. As a result of the sale of the Aboub@ and effective for the quarter ended Septer®BeP012, we have one reportable
segment.

We currently have two divisions:
 The New York Times Media Group, which includes Thmes, the IHT, NYTimes.com and related businesae¢

« the New England Media Group, which includes®@ebe, BostonGlobe.com, Boston.com, the T&G, Telagcom and related
businesses.

In February 2013, we announced that we have ratarsrategic adviser in connection with a salthefNew England Media Group and
our 49% equity interest in Metro Boston, which pstiés a free daily newspaper in the greater Bastea.

Our revenues were $2.0 billion in 2012 . We gereravenues principally from advertising and cirtiola Other revenues primarily
consist of revenues from news services/syndicatiommercial printing and distribution, rental inoendigital archives and direct malil
advertising services. Our main operating costearployee-related costs and raw materials, primaglysprint.

Joint Ventures
Our investments accounted for under the equity atklre primarily as follows:
e a49% interest in a Canadian newsprint companybia
e a40% interest in a partnership, Madison, operatisgpercalendered paper mill in Maine;
* a49% interest in Metro Bostc

Discontinued Operations

Results of operations for each of the About Grough the Regional Media Group, which previously wakvésion of the News Media
Group, have been treated as discontinued operatiaibperiods presented in this report. For fartmformation regarding these discontinued
operations, see Note 15 of the Notes to the Catesteld Financial Statements.

About Group

On September 24, 2012, we completed the sale diltbet Group, consisting of About.com, Consumer8eaom, CalorieCount.com
and related businesses, to IAC/InterActiveCorp$800.0 million in cash, plus a net working cap#djustment of approximately $17 million.
The sale resulted in a pre-tax gain of $96.7 mil[61.9 million after tax). The net after-tax peeds from the sale were approximately $291
million.

Regional Media Group

On January 6, 2012, we completed the sale of tiggoRal Media Group, consisting of 16 regional neaysgrs, other print publications
and related businesses in Alabama, California,idotouisiana, North Carolina and South Carolind;lalifax Media Holdings LLC for
approximately $140 million in cash. The sale resiih an after-tax gain of $23.6 million in 201heTnet after-tax proceeds from the sale,
including a tax benefit, were approximately $15@iom.
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Business Environment

We believe that a number of factors and industgids have had, and will continue to have, an aeveffect on our business and
prospects. These include the following:

Economic conditions

The business environment in 2012 remained chalgndie in large part to uneven economic conditaord uncertainty about the
economic outlook. Advertising spending, which dsigesignificant portion of our revenues, is sewmsitd economic conditions. The level of
advertising sales in any period may be affecteddwertisers’ decisions to increase or decreasedhleertising expenditures in response to
anticipated consumer demand and general economditmns. Weak global, national and local econoaainditions affect the levels of our
advertising revenues. Changes in spending pattewhgriorities, including shifts in marketing s&rgies and budget cuts of key advertisers, in
response to weak and uneven economic conditions, depressed and may continue to depress our milvgntevenues.

Secular shift to digital media choices

The competition for advertising revenues in varimarkets has intensified as a result of the cortirlevelopment of digital media
technologies and platforms.

We have expanded and will continue to expand agitadiofferings; however, the largest portion of oevenues are currently from
traditional print products where advertising revesare declining. We believe that the shift froadiional media forms to a growing number
of digital media choices and changing consumeriehaave contributed to, and are likely to conérta contribute to, a decline in print
advertising.

Furthermore, the digital advertising marketplace bbacome increasingly complex and fragmented,quéatily as digital advertising
networks and exchanges, real-time bidding and gitegrammatic buying channels that allow adversiserbuy audience at scale play a more
significant role. Competition from a wide varietfydigital media and services and a significantéase in inventory in the digital marketplace
have affected, and we expect will continue to affear ability to attract and retain advertiserd &ammaintain or increase our advertising rates
In addition, search technology has continued tarawg the organization of and access to a broadcerah@veb sites and online information,
reshaping consumer behavior and expectations fuswning news and information. As economic condgiand the advertising environment
remain challenged, media companies have incregsiaggvaluated their business models that have laegely dependent on advertising, with
increasing numbers shifting their focus toward masiforms of digital subscription models.

Circulation

Circulation is a significant source of revenuedsrand an increasingly important driver as the @’eomposition of our revenues has
shifted, and we expect will continue to shift, @sponse to the transformations in our industrycu@étion revenues are affected by circulation
and readership levels. In recent years, our nevesgapperties, and the newspaper industry as aeyhalve experienced declining print
circulation volume. This is due to, among othetdag, increased competition from digital platforamsl sources other than traditional
newspapers (often free to users), declining digraty spending by consumers affected by weak enanoonditions, higher subscription and
single-copy rates and a growing preference amonggsmnsumers for receiving their news from a variétsources. Our paid digital
subscription model, launched in 2011, has creat@éaningful new revenue stream. Our ability toiretend continue to build on our digital
subscription base and audience for our digital petgldepends on continued market acceptance afigital subscription model, consumer
habits, pricing, available alternatives, delivefynigh-quality journalism and content, an adequatd adaptable online infrastructure, terms of
delivery platforms and other factors.

Costs

A significant portion of our costs are fixed, ahérefore we are limited in our ability to reducegt costs in the short term. Our most
significant costs are employee-related costs awchraterials, which together accounted for approxaiyab0% of our total operating costs in
2012 . Changes in employee-related costs and ibe @nd availability of newsprint can materiallyeaft our operating results.

For a discussion of these and other factors thaticaffect our business, results of operationsfarahcial condition, see “Forward-
Looking Statements” and “ltem 1A — Risk Factors.”
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Our Strategy

Our results in 2012 reflect our ability to manalge business during a period of transformation forindustry and amidst uncertain and
uneven economic conditions. We anticipate thattialenges we currently face will continue, andbeéeve that the following elements are
key to our efforts to address them.

Focusing on our core business by strengthening and extending our brands and digital offerings

Because of our highuality journalism, we believe we have very powkdiad trusted brands that attract educated, afflaed influentia
audiences. As we continue to face uncertain ecomooniditions and a challenging advertising envirentnwe are focused on building on the
strength of our brands, particularly The New Yoik&s brand, and extending our digital presenceriete products, markets and endeavors.

The growth in our digital subscriber base in 20h2re than a year into the implementation of oud mdgital subscription model,
underscores the willingness of our readers andsusgray for the high-quality journalism our newsperties provide across multiple
platforms. The Times’s paid digital subscriptiondabhas created a meaningful new revenue streanhalsehelped to partially offset the
softness in our advertising and print circulatiasinesses. As home-delivery subscribers receiwdigithl access for free, we have also seen
benefits to The Times’s home-delivery circulatiégmce the launch of digital subscriptions, with iglst growth in Sunday home-delivery
circulation volume in 2012. Due in part to our didjisubscription initiatives, 2012 marked the fiigte in the Company’s history that annual
circulation revenues surpassed revenues from asivertAs our news and content are being featuredroincreasingly broad range of
platforms and devices, we will continue to exanone circulation pricing and pay model in coordioatiwith our overall multiplatform strate
while we focus on building our digital subscribassk by increasing engagement and subscription typyikbes.

We also continue to look for opportunities to grow brands and digital businesses. We plan toduttdverage The New York Times
brand to create new products and services. Kegameghich we expect to focus include expandingpmrtfolio of paid digital products,
growing our international footprint to exploit terong global recognition of The New York TimesHmadeveloping more strategic video
capabilities, building on our mobile initiativesdaexpanding our conference and events businegsa®f this plan, we recently announced
that the IHT will be rebranded the InternationallN¥ork Times later in 2013. As we continue to |dok ways to optimize and monetize our
products and services, we remain committed to ioig@auality content and a quality user experiemegardless of the distribution model of
news and information.

In addition, the sale of certain assets, sucha#bout and Regional Media Groups, has enabled fecus on further developing and
growing our core business, as well as investinguintransition to a more digitally-focused multineedews and information company. Our
priority will be to better position our organizatidor innovation and growth and to maintain a ramesws-gathering operation capable of
continuing the high-quality news and informatioatteets our Company apart.

Managing our expenses

Over the past few years as we have transforme@ompany to respond to the evolving media landseaperebalanced our portfolio of
businesses, we have focused on realigning ourbesst to ensure that we are operating our businasssfficiently as possible, while
maintaining our commitment to investing in high-tityacontent and achieving our long-term stratefggr the first time in several years, our
operating costs increased modestly in 2012, ingmet result of our investment in our digital calités, subscription acquisition efforts and
other digital initiatives. Yet, we remained disai@d in our approach toward costs in 2012 and fedws realigning our work force, finding
efficiencies in our production and distribution ogons and further leveraging our centralized psses and resources. We expect to continu
to invest in growing our business digitally andlgifly to better position our organization for ination and growth, which may increase our
costs. Managing expenses will remain a priority andfocus will be on identifying operational eféacies across our organization to respond
to the ongoing secular changes in our industry.

Rebalancing and managing our portfolio of businesse S

Over the past several years, we have been rebatpand managing our portfolio of businesses, canating more on growth areas,
such as digital. We have focused, and will contittufocus, on investing in our expanding digitatogtions, including our digital pay model
and other digital initiatives.
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We also continuously evaluate our businesses trmaie whether they are meeting our targets farfimal performance, growth and
return on investment and whether our businesseaineralevant to our strategy and align with ourecpurpose. As a result, in 2012, we sold
the About Group for $300 million in cash, plus arking capital adjustment of approximately $17 roiflj and the Regional Media Group for
approximately $140 million in cash. Over the pa&st fyears, we have also sold our ownership inténgsénway Sports Group. These
divestitures have enabled us to focus on the dpuatat and growth of our core business and to fuitheest in our transformation to a more
digitally-focused multimedia news and informatiampany. More recently, we announced that we haaéned a strategic adviser in
connection with a sale of the New England Mediauprand our 49% equity interest in Metro Boston.

Strengthening our liquidity
We have continued to strengthen our liquidity pogsieind we remain focused on further de-leveragimg) de-risking our balance sheet.

Over the past few years, we have taken decisiyes stestrengthen our liquidity position, includipgepaying in August 2011 all $250.0
million outstanding aggregate principal amount of ®4.053% senior unsecured notes due January015,(214.053% Notes”). We have
further improved our debt profile by repaying attamdy in September 2012 all $75.0 million outstarglaggregate principal amount of our
4.610% senior notes (“4.610% Notes”). As of Decendfk 2012 we had total debt and capital lease obligatidrapproximately $697 millio
and our remaining debt matures in 2015 or lateaddition, we terminated our $125.0 million assatked, fiveyear revolving credit facility i
November 2012

At the end of 2012 , we had cash, cash equivalerdsshort-term investments of approximately $95iani compared with
approximately $280 million at the end of 2011 ,reedter making contributions totaling approximat$i44 million during 2012 to certain
qualified pension plans and repaying at maturit$pab.0 million of the 4.610% Notes. Our cash gosiimproved significantly in 2012,
primarily due to the proceeds from the sales ofAheut and Regional Media Groups and our ownergtigrests in Indeed.com and Fenway
Sports Group. We believe our cash balance andprasfded by operations, in combination with othieahcing sources, will be sufficient to
meet our financing needs over the next 12 months.

Our main priorities in 2013 in evaluating our usésash will be investing to grow our businessyinging to sustainable growth in
revenue and profitability and finding opportunitiesfurther de-leverage our balance sheet and seducexposure under our pension plans.
Until we have made progress in these areas, weMeaxii is in the best interests of the Company &intain a conservative balance sheet and,
therefore, we do not believe that this is the appate time to restore a dividend.

Managing our pension-related obligations

The funded status of our qualified defined berneditsion plans has been adversely affected by therdunterest rate environment, and
required contributions to our qualified pensionngl@an have a significant effect on future casigld/Ne remain focused on managing the
underfunded status of our pension plans and adgutiie size of our pension obligations relativéh size of our Company.

Our qualified pension plans were underfunded (nrenttie present value of future obligations excedledair value of plan assets) as
of December 30, 2012 , by approximately $396 nmllicompared with approximately $522 million as @d®mber 25, 2011The funded stati
of these pension plans was negatively affectedheydecline in interest rates in 2012 , althoughwes more than offset by contributions, solid
returns on pension assets and lump-sum paymeatsimection with an immediate pension benefit offecertain former employees.

We made contributions of approximately $144 milliorcertain qualified pension plans in 2012 . Ttegarity of these contributions
were discretionary. In January 2013, we made ariboripn of approximately $57 million to The New MoTimes Newspaper Guild pension
plan, of which $20 million was estimated to be rsseey to satisfy minimum funding requirements in20We expect mandatory contributic
to other qualified pension plans will increase tmial contributions to approximately $71 milliorrfime full year of 2013. We will continue to
evaluate whether to make additional discretionantributions in 2013 to our qualified pension plalepending on cash flows, pension asset
performance, interest rates and other factors.

We have taken a number of other steps to managgemsion-related obligations and the resulting tldlaof our overall financial
condition. In September 2012, we offered certaimfer employees who participate in The New
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York Times Companies Pension Plan the option teiveca one-time lump-sum payment equal to the ptesdue of the participant’s pension
benefit (payable in cash or rolled over into a digal retirement plan or IRA) or to commence an iettiate monthly annuity. We recorded a
non-cash settlement charge of $48.7 million in emtion with the lump-sum payments made in the fogttarter of 2012, which totaled
approximately $112 million. These lump-sum paymeviese made with existing assets of The New YorkddrfTompanies Pension Plan and
not with Company cash. The lump-sum payments medift an actuarial gain of approximately $30 miilas of December 30, 2012, thereby
improving the underfunded status of The New Yonn@&s Companies Pension Plan. The actuarial gairdu@so a higher discount rate use:
value the lump-sum payments than was used to vaéplan’s liabilities as of December 30, 2012.

During 2012, we also modified our investment sggtto reduce the volatility in the funded statuof qualified pension plans. We
plan to re-allocate a portion of the pension plssets from equity investments to fixed-income itvesits as the pension plans become more
fully funded. Over time, we expect to have a sigalifit percentage of the pension plan assets ird/@sféxed-income instruments.

These steps build on our actions over the lastykeavs as part of our ongoing strategy to addrespension obligations, such as free:
accruals under the qualified defined benefit pampilans that cover both our non-union employeestlanse covered by collective bargaining
agreements. In November 2012, in connection wiified amendments to a collective bargaining agreetncovering employees in The New
York Times Newspaper Guild, we froze benefit actswamder the existing defined benefit pension glad adopted a new defined benefit
pension plan, subject to the approval of the IrgeRevenue Service, that will significantly reddaeding volatility and, accordingly, volatility
of the Company’s overall financial condition. Wdlwbntinue to look for ways to limit the size ofilopension obligations.

We also remain focused on managing our multiemplpgasion plans. Certain of our cost managemeattsfhave created significant
withdrawal obligations under the multiemployer genslans in which we participate, such as thelitgtassessed against us in 2009 in
connection with amendments to various collectiveyaming agreements affecting certain multiemplgyemsion plans. However, we believe
these withdrawals are an important step to limitgden obligations that we projected could otherwiaee continued to grow over time.

Outlook

We remain in a challenging business environmefigating continuing uncertainty in economic conaiits, and an increasingly
competitive and fragmented landscape. Advertisavgnues continue to be affected by uncertain argl@ameconomic conditions, and visibi
remains limited.

We expect total advertising revenue trends foffitlsequarter of 2013 to be below the level expeeed in the fourth quarter of 2012,
excluding the estimated effect of the additionaékvan 2012.

Total circulation revenues are projected to inaedaghe mid-single digits in the first quarter28f13 , as we expect to benefit from our
digital subscription initiatives, as well as frotretprint circulation price increase at The Timeplamented in the first quarter of 2013.

We expect operating costs in the first quarter@f®to decrease in the low- to mid-single digitgddy because we will be cycling
against approximately $7 million in acceleratedrdejation in the first quarter of 2012.

In addition, we expect the following on a pre-tasis in 2013 :
* Results from joint ventures: loss of $1 to $5 raitl
» Depreciation and amortization: $90 to $95 mill
» Interest expense, net: $55 to $60 million,

» Capital expenditures: $40 to $50 milli
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RESULTS OF OPERATIONS

Overview

Fiscal year 2012 comprises 53 weeks and fiscaby2@t1 and 2010 each comprise 52 weeks. The eff¢iee 53rd week (“additional
week”) on revenues and operating costs is discussiedv. The following table presents our consobddinancial results:

Years Ended % Change
December 30, December 25, December 26,
(In thousands) 2012 2011 2010 12-11 11-10
(53 weeks) (52 weeks) (52 weeks)

Revenues
Advertising $ 898,078 $ 954,531 $ 994,144 (5.9) (4.0)
Circulation 952,968 862,982 851,077 10.4 14
Other 139,034 135,117 135,506 2.9 0.3)
Total 1,990,080 1,952,630 1,980,727 1.9 (1.4)
Operating costs
Production costs:

Raw materials 136,526 138,622 136,639 (1.5) 1.5

Wages and benefits 443,756 422,200 421,067 5.1 0.3

Other 251,946 249,747 248,768 0.9 0.4
Total production costs 832,228 810,569 806,474 2.7 0.5
Selling, general and administrative costs 901,405 886,232 909,909 1.7 (2.6)
Depreciation and amortization 96,758 94,224 96,620 2.7 (2.5)
Total operating costs 1,830,391 1,791,025 1,813,003 2.2 1.2)
Pension settlement expense 48,729 — — N/A N/A
Other expense 2,620 4,500 — (41.8) N/A
Impairment of assets — 9,225 16,148 N/A (42.9)
Pension withdrawal expense — 4,228 6,268 N/A (32.5)
Operating profit 108,340 143,652 145,308 (24.6) (1.1)
Gain on sale of investments 220,275 71,171 9,128 * *
Impairment of investments 5,500 — — N/A N/A
Income from joint ventures 3,004 28 19,035 * (99.9)
Premium on debt redemption — 46,381 — N/A N/A
Interest expense, net 62,815 85,243 85,062 (26.3) 0.2
Income from continuing operations before income taxes 263,304 83,227 88,409 * (5.9)
Income tax expense 103,482 31,932 33,317 * 4.2)
Income from continuing operations 159,822 51,295 55,092 * (6.9)
Discontinued operations:

(Loss)/income from discontinued operations, net of income taxes (112,003) (91,519) 53,613 22.4 *

Gain on sale, net of income taxes 85,520 — 13 N/A N/A
(Loss)/income from discontinued operations, net of income taxes (26,483) (91,519) 53,626 (71.1) *
Net income/(loss) 133,339 (40,224) 108,718 * *
Net (income)/loss attributable to the noncontrolling interest (166) 555 (2,014) * *
Net income/(loss) attributable to The New York Time s Company
common stockholders $ 133,173  $ (39,669) $ 107,704 * *

* Represents an increase or decrease in excess of 100%.
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Revenues

Advertising, circulation and other revenues weréofiews:

Years Ended % Change
December 30, December 25, December 26,
(In thousands) 2012 2011 2010 12-11 11-10
(53 weeks) (52 weeks) (52 weeks)
The New York Times Media Group
Advertising $ 711,829 $ 756,148 $ 780,424 (5.9) (3.1)
Circulation 795,037 705,163 683,717 12.7 3.1
Other 88,475 93,263 92,697 (5.1) 0.6
Total $ 1,595,341 $ 1,554,574  $ 1,556,838 2.6 (0.2)
New England Media Group
Advertising $ 186,249 $ 198,383 $ 213,720 (6.1) (7.2)
Circulation 157,931 157,819 167,360 0.1 (5.7)
Other 50,559 41,854 42,809 20.8 (2.2)
Total $ 394,739 $ 398,056 $ 423,889 (0.8) (6.1)
Total Company
Advertising $ 898,078 $ 954,531 $ 994,144 (5.9) (4.0)
Circulation 952,968 862,982 851,077 104 1.4
Other 139,034 135,117 135,506 29 (0.3)
Total $ 1,990,080 $ 1,952,630 $ 1,980,727 1.9 (2.4)

Advertising Revenues

Advertising revenues are primarily determined g/ ¥blume, rate and mix of advertisements. Advergspending, which drives a
significant portion of revenues, is sensitive toremmic conditions and the ongoing transformationunindustry. During 2012, the advertising
marketplace remained challenging as advertiserSm@u to exercise caution in response to the umegenomic environment and uncertainty
about the economic outlook. Changes in spendingatand marketing strategies of our advertiseresponse to such conditions and an
increasingly complex and fragmented digital adgerf marketplace contributed to declines in adsiei revenues during 2012. The market
for standard Web-based digital display advertisiag also been challenging, due to an abundanoaidélale advertising inventory and a shift
toward digital advertising networks and exchangeal-time bidding and other programmatic buyingrsfeds that allow advertisers to buy
audience at scale, which has led to downward mripressure.

In 2012, total advertising revenues decreased pilyndue to lower print advertising revenues acrabsdvertising categories, partially
offset by the effect of the additional week in 20P2int advertising revenues, which representedaqampately 76% of total advertising
revenues, declined 7.7% in 2012 compared with 208a4 to weakness in national, classified and rathiertising. Digital advertising revenues
in 2012 were flat compared with 2011, as growthational and retail display advertising revenueseth in part by the effect of the additional
week in 2012, was partially offset by declineslessified advertising revenues.

In 2011, total advertising revenues decreased pitindue to lower print advertising revenues acrabsdvertising categories, offset in
part by growth in digital advertising revenuesnPedvertising revenues, which represented apprateiy 78% of total advertising revenues,
declined 7.2% in 2011 compared with 2010, led bgkmess in national and retail advertising revenDégtal advertising revenues grew 9.0%
in 2011 compared with 2010, primarily due to grovvtimational display advertising revenues.
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Advertising revenues (print and digital) by catggaere as follows:

Years Ended % Change
December 30, December 25, December 26,
(In thousands) 2012 2011 2010 12-11 11-10
(53 weeks) (52 weeks) (52 weeks)
National $ 601,630 $ 639,626 $ 654,202 (5.9) (2.2)
Retail 153,217 159,259 171,495 (3.8) (7.1)
Classified 117,675 128,515 140,760 (8.4) (8.7)
Other 25,556 27,131 27,687 (5.8) (2.0)
Total $ 898,078 $ 954531 $ 994,144 (5.9) (4.0)
Below is a percentage breakdown of 2012 advertisingnues (print and digital) by division:
Retail Classified Other
and Help Real Total Advertising
National Preprint Wanted Estate Auto Other Classified Revenues Total
The New York Times Media Group 7% 13% 2% 4% 1% 2% 9% 1% 100%
New England Media Group 30 31 5 6 10 7 28 11 100
Total Company 67 17 3 4 & & 13 3 100

The New York Times Media Group

Total advertising revenues decreased in 2012 caedpaith 2011 due to lower print and digital advarty revenues, partially offset by
the effect of the additional week in 2012. Printexdising revenues were affected by declines iredtser spending in most advertising
categories, reflecting the continued uneven U.8nemic environment, uncertain global conditions #redsecular transformation of our
industry. Market factors, including the weak ecomoalimate and an increasingly competitive landscagtso contributed to reduced spending
on digital platforms and pricing pressure in dig#tdvertising. Digital advertising revenues dediirgightly overall, primarily due to declines
the real estate classified advertising categongigily offset by improvement in the national aredail display advertising categories, which
benefited in part from the additional week in 2012.

Total advertising revenues declined mainly duewer national and classified advertising revenne&lil2 compared with 2011. Total
national advertising revenues decreased refletiagincertain economic environment, which led tdides mainly in the financial services,
studio entertainment, corporate and technologygeetes, partially offset by growth in the luxurytegory. The soft economic environment,
coupled with secular changes in our industry, ¢buted to declines in total classified advertisiegenues, primarily in the real estate and
automotive categories.

Total advertising revenues declined in 2011 congbarith 2010 due to lower print advertising revenustset in part by growth in
digital advertising revenues. Print advertisingerewes were negatively affected by the declineslwediser spending in all advertising
categories, reflecting the continued uneven ecoa@mvironment, global events and secular forcesw@r in digital advertising revenues was
driven by increased spending on digital platforprénarily in the national display category.

While total national, classified and retail advartg revenues declined, total classified advedisavenue trends improved as the rate of
decline moderated in 2011 compared with 2010. Tmticued uneven economic conditions and seculargd®in our industry contributed to
lower advertising revenues in 2011 compared witbhO20 otal national advertising revenues decreasgdhy declines in the travel, corporate
and financial services categories, offset in pgryins in the luxury and technology categoriese d@hclines in total classified advertising
revenues were primarily in the real estate andraative categories. Total retail advertising revendeclined as advertisers reduced spending
in the face of the uncertain economic climate, ¢edivith secular changes in our industry, primairlghe mass market, home furnishings and
department stores advertising categories.
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New England Media Group

Total advertising revenues declined in 2012 contpanth 2011 due to declines in print advertisingarues, partially offset by growth
in digital advertising revenues and the effecthef additional week in 2012. The decline in printextising revenues was driven by lower
advertising in most categories, reflecting uncertetional and local economic conditions and seaianges in our industry. Digital
advertising revenues grew, primarily in the autduetlassified and retail advertising categorieajnily as a result of the effect of the
additional week in 2012.

Total advertising revenues declined mainly duetedr retail, national and classified advertisingergues in 2012 compared with 2011.
The uncertain national and local economic conditioontinued to negatively affect total retail adig&mg revenues, as retailers cut spending
mainly in the department stores and home furnishesgegories. Total national advertising revengesahsed primarily due to declines in the
banks and financial services categories. Whilestifeeconomic environment, coupled with seculanges in our industry, contributed to
declines in total classified advertising revenyesnarily in the real estate category, advertisecseased spending in the automotive and help
wanted categories.

Total advertising revenues declined in 2011 conpari¢gh 2010 due to declines in print advertisingenreues, partially offset by growth
in digital advertising revenues. The decline impadvertising revenues was driven by lower adsiagiin all categories, reflecting uncertain
national and local economic conditions and sedolaes in our industry. The increase in digital adiging revenues was due to higher
spending in the national and automotive classif@ggories.

While total retail, national and classified advartg revenues declined, an improvement was setireiretail advertising revenue trend
as the rate of decline moderated in 2011 compaigd2010. The uncertain national and local econaroieditions continued to negatively
affect total retail advertising revenues, as retaicut spending mainly in the department stordshame furnishings categories. The uneven
economic environment, coupled with secular chamngesir industry, contributed to declines in totational advertising revenues led by lower
advertiser spending in the financial services cmtemunications and studio entertainment categofiesse factors also adversely affected tote
classified advertising revenues, primarily in thalrestate category.

Circulation Revenues

Circulation revenues are based on the number daésayp the printed newspaper (through home-deligeityscriptions and single-copy
and bulk sales) and digital subscriptions sold thedates charged to the respective customersl diotalation revenues consist of revenues
from our print and digital products, including Thines digital subscription packages on NYTimes.@mwd across other digital platforms,
which began in the second quarter of 2011, asaseBostonGlobe.com and digital subscription packag¢he IHT, which started in the fourth
quarter of 2011.

Circulation revenues increased in 2012 comparel 20tL1 mainly as growth in digital subscriptiorf® tncrease in print circulation
prices in the first half of 2012 at The Times ahe Globe, and the effect of the additional weeR0t2 offset a decline resulting from fewer
print copies sold. In addition, as home-delivergsaribers receive all digital access for free, a@ benefits to The Times’'s home-delivery
circulation with a slight growth in Sunday homesdety circulation volume in 2012 compared with 2011

Circulation revenues in 2011 increased compareld 2010 as the addition of digital subscription dffgs primarily at The Times offset
a decline in print copies sold. In addition, durR@1, the rate of home-delivery circulation voludeelines moderated at The Times, with an
increase in new home-delivery orders and improegehtion rates following the launch of The Timegitdil subscriptions.

Other Revenues

Other revenues consist primarily of revenues frawsservices/syndication, commercial printing aistrithution, rental income, digital
archives and direct mail advertising services.

Other revenues increased in 2012 compared with,28aihly due to higher commercial printing and dlsition revenues at the New
England Media Group.

Other revenues decreased slightly in 2011 compaithd2010.
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Operating Costs

Operating costs were as follows:

Years Ended % Change

December 30, December 25, December 26,
(In thousands) 2012 2011 2010 12-11 11-10

(53 weeks) (52 weeks) (52 weeks)

Production costs:

Raw materials $ 136,526 $ 138,622 $ 136,639 (1.5) 15
Wages and benefits 443,756 422,200 421,067 5.1 0.3
Other 251,946 249,747 248,768 0.9 0.4
Total production costs 832,228 810,569 806,474 2.7 0.5
Selling, general and administrative costs 901,405 886,232 909,909 1.7 (2.6)
Depreciation and amortization 96,758 94,224 96,620 2.7 (2.5)
Total operating costs $ 1,830,391 $ 1,791,025 $ 1,813,003 2.2 1.2)

The components of operating costs as a percenfageboperating costs were as follows:

Years Ended

December 30,

December 25,

December 26,

2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)
Components of operating costs as a percentage of to  tal operating costs
Wages and benefits 42% 41% 42%
Raw materials 7% 8% 8%
Other operating costs 46% 46% 45%
Depreciation and amortization 5% 5% 5%
Total 100% 100% 100%

The components of operating costs as a percenfageabrevenues were as follows:

Years Ended

December 30,

December 25,

December 26,

2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)
Components of operating costs as a percentage of to  tal revenues
Wages and benefits 38% 38% 39%
Raw materials 7% 7% 7%
Other operating costs 42% 42% 41%
Depreciation and amortization 5% 5% 5%
Total 92% 92% 92%
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Production Costs

Production costs increased in 2012 compared witi 2Bimarily due to higher compensation costs (agpnately $17 million) and
various other costs, offset in part by lower owggidinting costs (approximately $5 million) and renaterials expense (approximately $2
million), mainly newsprint. Compensation costs eased mainly due to new hires for our digital atities, the effect of the additional week in
2012 and annual salary increases. Cost savingstfrerexpiration of certain contractual commitmeansd contract negotiations mainly
contributed to lower outside printing costs. Nevirgpexpense declined 1.2% in 2012, with 3.4% fromdr consumption offset in part by 2.:
from higher pricing.

Total production costs increased in 2011 compaiigd 2010 primarily due to higher compensation c@afgproximately $5 million),
higher raw materials expense (approximately $2iom)| primarily newsprint, and various other cosffset in part by lower outside printing
costs (approximately $5 million). Compensation sastreased mainly due to costs associated witldigital initiatives. Cossaving initiative:
primarily contributed to the declines in outsidepng costs. Newsprint expense increased 2.5%, &% from higher pricing offset in part
by 5.8% from lower consumption. Newsprint pricesevieigher in the first half of 2011 compared witle same period in 2010.

Selling, General and Administrative Costs

Selling, general and administrative costs incre&s@®12 compared with 2011 primarily due to higbests associated with our
commercial printing and distribution operationsiagximately $6 million), severance (approximateb/million), promotion (approximately 4
million), various other costs and the effect of &uglitional week in 2012, offset in part by loweofessional fees (approximately $7 million).
Costs associated with our commercial printing aistfidution operations increased mainly as a resudt new contract related to the New
England Media Group’s commercial distribution opierss. Severance costs were higher due to the téwebrkforce reduction programs year-
over-year. Promotion costs were higher mainly dueur digital initiatives and print circulation nkating at The Times. Professional fees wert
lower due to the level of consulting services.

Total selling, general and administrative cost20i1 decreased compared with 2010 primarily ddevier compensation costs
(approximately $38 million) and professional feap{roximately $7 million), partially offset by highpromotion (approximately $13 million)
and severance (approximately $9 million) costs. fensation costs declined mainly as a result of toxaeiable compensation expense. The
decline in professional fees mainly resulted frowa ¢osts incurred in the prior year associated aithdigital initiatives as well as cost-saving
initiatives. Promotion costs were higher mainly dnese of the launch of digital subscription packamgebhe Times in 2011. Severance costs
were higher due to the level of workforce reductimagrams year-over-year.

Depreciation and Amortization

Depreciation and amortization expense increas@@1i2 compared with 2011, primarily due to the $8ilfion of accelerated
depreciation expense recognized for certain assdt&G’s facility in Millbury, Mass., associated thithe consolidation of most of T&G’s
printing into the Globe’s facility in Boston, Mas#hich was completed early in the second quaift@dt?2.

Other Items
Pension Settlement Expense

As part of our strategy to reduce our pension aliiigns and the resulting volatility of our overfidiancial condition, in September 2012,
we offered certain former employees who participat€he New York Times Companies Pension Plan fit®o to receive a one-time lump-
sum payment equal to the present value of thegiaatit's pension benefit (payable in cash or rotledr into a qualified retirement plan or
IRA) or to commence an immediate monthly annuity.

Approximately 2,600 eligible terminated vested jggrants in The New York Times Companies Pensi@nRlccepted the offer in the
fourth quarter of 2012. The actual amount of thdesment was actuarially determined, which resuitethe acceleration of the recognition of
the accumulated unrecognized actuarial loss. Thergive recorded a non-cash settlement charge8¥ $dillion in connection with the lump-
sum payments made in the fourth quarter of 2012ciwotaled approximately $112 million. These lusym payments were made with
existing assets of The New York Times CompaniesidarPlan and not with Company cash. The lump-saym@nts resulted in an actuarial
gain of approximately $30 million as of Decembey 3012, thereby improving the underfunded status of
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The New York Times Companies Pension Plan. Theaaielgain was due to a higher discount rate ugaglue the lump-sum payments than
was used to value the plan’s liabilities as of Delser 30, 2012.

Other Expense
2012
In 2012, we recorded a $2.6 million charge in catioa with a legal settlement.
2011

In 2011, we recorded a $4.5 million charge fortaement and consulting agreement in connectioh e retirement of our former
chief executive officer at the end of 2011.

Impairment of Assets
2011

In the second quarter of 2011, we classified ceasets as held for sale, primarily of Baselirie @arrying value of these assets was
greater than their fair value, less cost to se#iutting in an impairment of certain intangibleeissaand property totaling $9.2 million. The
impairment charge reduced the carrying value @frigible assets to zero and the property to a ndwihae. The fair value for these assets
determined by estimating the most likely sale pridth a third-party buyer based on market dataDd¢tober 2011, we completed the sale of
Baseline, which resulted in a nominal gain.

2010

We consolidated the printing facility of the GloineBillerica, Mass., into the Boston, Mass., pmgtifacility in the second quarter of
2009. After exploring different opportunities fdret assets at Billerica, we entered into an agreemehe third quarter of 2010 to sell the
majority of these assets to a third party. Themfassets with a carrying value of approximatelyy #2lion were written down to their fair
value, resulting in a $16.1 million impairment ofpain 2010.

Pension Withdrawal Expense

Over the past three years, certain events, suamaadments to various collective bargaining agreésneesulted in withdrawals from
multiemployer pension plans. These actions alorly wreduction in covered employees have resufter iestimating withdrawal liabilities to
the respective plans for our proportionate shamngfunfunded vested benefits. We recorded an agihcharge for pension plan withdrawal
obligations of $4.2 million in 2011 and $6.3 miliian 2010. There were nominal charges in 2012 ftimdvawal obligations related to our
multiemployer pension plans. Our multiemployer penglan withdrawal liability was approximately $.nillion as of December 30, 2012,
and $100 million as of December 25, 2011. Thisiliigtrepresents the present value of the obligaticelated to complete and partial
withdrawals from certain plans, as well as an eatiinof future partial withdrawals that we considiepeobable and reasonably estimable. For
the plans that have yet to provide us with a dentettelr, the actual liability will not be known uinthose plans complete a final assessment of
the withdrawal liability and issue a demand toTtserefore, the estimate of our multiemployer pemgian liability will be adjusted as more
information becomes available that allows us tcneebur estimates.

NON-OPERATING ITEMS

Income from Joint Ventures

As of December 30, 2012, we had investments in dBaston, two paper mills (Malbaie and Madison) gnddrantONE that were
accounted for under the equity method. Our proppdie share of the operating results of these imeargs is recorded in “Income from joint
ventures” in our Consolidated Statements of OpamnatiSee Note 7 of the Notes to the Consolidatedri€ial Statements for additional
information regarding these investments.

In 2012, we had income from joint ventures of $Bilion compared with $28,000 in 2011. Joint vertoesults in 2012 were primarily
impacted by improved results from the paper mitld the sale of our ownership interest in FenwayrtSpgéroup. We changed the accounting
for our ownership interest in Fenway Sports Grawpfthe equity method to the cost method afteistiie of a portion of our ownership
interest in February 2012 reduced our influencéheroperations of Fenway Sports Group. Therefdagtisg in February 2012, we no longer
recognized our proportionate share of the operatinglts of Fenway Sports Group in joint ventuisutes in our Consolidated Statements of
Operations.
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In 2011, we had income from joint ventures of $28,8ompared with $19.0 million in 2010. In 2010, reeorded a pre-tax gain of
$12.7 million from the sale of an asset at onéhefggaper mills in which we have an investment. $hare of the pre-tax gain, after eliminating
the noncontrolling interest portion, was $10.2 ioill The $12.7 million gain is included in “Incorfrem joint ventures” in our Consolidated
Statements of Operations. Excluding this gain,tjeanture results in 2011 were negatively impatigéenway Sports Group’s acquisition of
Liverpool Football Club, mainly due to the amortisa expense associated with the purchase, ofigedit by improved results driven by
higher paper selling prices at both paper milliich we have investments.

Gain on Sale of Investments
2012

In the fourth quarter of 2012, Indeed.com, a seardine for jobs in which we had an ownership Egérwas sold. The proceeds from
the sale of our interest were approximately $16fianiand we recognized a pre-tax gain of $164.Bioni.

In the first quarter of 2012, we sold 100 of ouitsiim Fenway Sports Group for an aggregate prick36.0 million, resulting in a preax
gain of $17.8 million, and in the second quarte2@f2, we sold our remaining 210 units for an agate price of $63.0 million, resulting in a
pre-tax gain of $37.8 million.

2011
In the third quarter of 2011, we sold 390 of ouiteim Fenway Sports Group, resulting in a pregam of $65.3 million.
In the first quarter of 2011, we sold a minor pamtodf our interest in Indeed.com, resulting in e-fax gain of $5.9 million.
2010

In the second quarter of 2010, we recognized dgxeain of $9.1 million resulting from the sale5tf of our units in Fenway Sports
Group.

Impairment of Investments

In 2012, we recorded non-cash impairment charg&s & million to reduce the carrying value of certavestments to fair value. The
impairment charges were primarily related to owestment in Ongo Inc., a consumer service for repdnd sharing digital news and
information from multiple publishers.

Premium on Debt Redemption

On August 15, 2011, we prepaid in full all $250.1lion outstanding aggregate principal amount @& f4.053% Notes. The prepayment
totaled approximately $280 million, comprising (¢ $250.0 million aggregate principal amount & 14.053% Notes, (2) approximately $3
million representing all interest that was accraad unpaid on the 14.053% Notes, and (3) a makdewhremium amount of approximately
$27 million due in connection with the prepaymé&tie funded the prepayment from available cash. fesalt of this prepayment, we recorded
a $46.4 million pre-tax charge in the third quad®2011 and expect to save in excess of $39 mibienually in interest expense through
January 15, 2015, the original maturity date.

Interest Expense, Net

Interest expense, net, was as follows:

Years Ended

December 30, December 25, December 26,
(In thousands) 2012 2011 2010
Cash interest expense $ 58,726 % 79,187 $ 79,349
Non-cash amortization of discount on debt 4,516 6,933 7,251
Capitalized interest 17) (427) (299)
Interest income (410) (450) (2,239)
Total interest expense, net $ 62,815 $ 85,243 $ 85,062
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Interest expense, net decreased in 2012 compate@041 mainly due to the prepayment in August 26flthe 14.053% Notes and our
payment at maturity in September 2012 of all $75illon outstanding aggregate principal amounthef 4.610% Notes, offset in part by
charges related to the termination of our revolanegit facility in 2012 and a charge related te tepurchase of $5.9 million principal amount
of our 5.0% senior unsecured notes due in 2015.

We had lower interest expense in 2011 compared2@® due to the prepayment in August 2011 of dud33% Notes. However, this
was more than offset by higher interest expenseimection with the issuance of the $225.0 milbgigregate principal amount of our 6.625%
senior unsecured notes due December 15, 2016 % 6¥otes”) in November 2010 and lower interest medrom a loan to a third-party,
which was repaid in October 2010.

Income Taxes

We had income tax expense of $103.5 million ontpreincome of $263.3 million in 2012. Our effectiex rate was 39.3% in 2012. 1
effective tax rate for 2012 was favorably affecbgch lower income tax rate on the sale of our osmerinterest in Indeed.com.

We had income tax expense of $31.9 million on preiticome of $83.2 million in 2011. Our effectiextrate was 38.4% in 2011. The
effective tax rate for 2011 was favorably affecbgdapproximately $12 million for the reversal o$eeves for uncertain tax positions, primarily
due to the lapse of applicable statutes of linotai

We had income tax expense of $33.3 million on preiticome of $88.4 million in 2010. Our effectiextrate was 37.7% in 2010. The
effective tax rate for 2010 was favorably affechgdapproximately $22 million for the reversal o$eeves for uncertain tax positions due to the
closing of tax audits and the lapse of applicatdéuses of limitations and unfavorably affecteddny$11.4 million tax charge as described
below.

The Patient Protection and Affordable Care Act tedHealth Care and Education Reconciliation Adtichv were enacted in 2010,
eliminated the tax deductibility of certain retideealth-care costs, beginning January 1, 2013g¢@xtent of federal subsidies received by plat
sponsors that provide retiree prescription drugeliemequivalent to Medicare Part D. Because tieréuanticipated retiree health-care
liabilities and related subsidies were alreadyeid in our financial statements, this legislatiequired us to reduce the related deferred tax
asset recognized in our financial statements. Aesalt, we recorded a tax charge of $11.4 millim2010 for the reduction in future tax bene
for retiree health benefits resulting from the fedidealth-care legislation enacted in 2010.

Discontinued Operations

About Group

On September 24, 2012, we completed the sale dkltbeit Group, consisting of About.com, Consumer&eaom, CalorieCount.com
and related businesses, to IAC/InterActiveCorp $800.0 million in cash, plus a net working capéédjustment of approximately $17 million.
The sale resulted in a pre-tax gain of $96.7 mml({$61.9 million after-tax). The net after-tax peeds from the sale were approximately $291
million.

The results of operations of the About Group, whield previously been presented as a reportableesgghave been classified as
discontinued operations for all periods presented.

Regional Media Group

On January 6, 2012, we completed the sale of tiygoRal Media Group, consisting of 16 regional neaysgrs, other print publications
and related businesses, to Halifax Media Holding€ Eor approximately $140 million in cash. The adter-tax proceeds from the sale,
including a tax benefit, were approximately $150ion. The sale resulted in an after-tax gain o8 $2million (including post-closing
adjustments recorded in the second and fourth epsaof 2012 totaling $6.6 million).

The results of operations for the Regional Mediaupt which had previously been included in the N&teslia Group reportable
segment, have been classified as discontinued tigresdor all periods presented.
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Discontinued operations are summarized in the fofig charts:

Year Ended December 30, 2012

(In thousands) About Group Regional Media Group Total
Revenues $ 74970 $ 6,115 $ 81,085
Total operating costs 51,140 8,017 59,157
Impairment of goodwill 194,732 — 194,732
Pre-tax loss (170,902) (1,902) (172,804)
Income tax benefit (60,065) (736) (60,801)
Loss from discontinued operations, net of income taxes (110,837) (1,166) (112,003)
Gain/(loss) on sale, net of income taxes:
Gain/(loss) on sale 96,675 (5,441) 91,234
Income tax expense/(benefit) (1) 34,785 (29,071) 5714
Gain on sale, net of income taxes 61,890 23,630 85,520
(Loss)/income from discontinued operations, net of
income taxes $ (48,947) $ 22,464 $ (26,483)

(1) The income tax benefit for the Regional Media Group included a tax deduction for goodwill, which was previously non-deductible, triggered upon the sale of the
Regional Media Group.

Year Ended December 25, 2011

(In thousands) About Group Regional Media Group Total

Revenues $ 110,826 $ 259,945 $ 370,771
Total operating costs 67,475 235,032 302,507
Impairment of assets 3,116 152,093 155,209
Pre-tax income/(loss) 40,235 (127,180) (86,945)
Income tax expense/(benefit) (1) 15,453 (10,879) 4,574
Income/(loss) from discontinued operations, net of

income taxes $ 24,782 % (116,301) $ (91,519)

(1) The income tax benefit for the Regional Media Group was unfavorably impacted because a portion of the goodwill impairment charge was non-deductible.

Year Ended December 26, 2010

(In thousands) About Group Regional Media Group WQXR-FM (1) Total
Revenues 136,077 $ 276,659 $ — % 412,736
Total operating costs 74,570 249,354 — 323,924
Pre-tax income 61,507 27,305 — 88,812
Income tax expense 24,416 10,783 — 35,199
Income from discontinued operations, net of
income taxes 37,091 16,522 — 53,613
Gain on sale, net of income taxes:
Gain on sale — — 16 16
Income tax expense — — 3 3
Gain on sale, net of income taxes — — 13 13
Income from discontinued operations, net of
income taxes 37,091 % 16522 % 13 % 53,626

(1) In October 2009, we completed the sale of WQXR-FM, a New York City classical radio station. In 2010, we recorded post-closing adjustments to the gain on

the sale of WQXR-FM.
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Impairment of Assets
2012

Our policy is to perform our annual goodwill impagnt test in the fourth quarter of our fiscal yddéowever, due to certain impairment
indicators at the About Group, we performed anrintempairment test as of June 24, 2012. The intempairment test resulted in a $194.7
million non-cash charge in the second quarter a220r the impairment of goodwill at the About GpoWur expectations for future operating
results and cash flows at the About Group in timg lierm were lower than our previous estimatesygrily driven by a reassessment of the
sustainability of our estimated long-term growttertor display advertising. The reduction in outireated longterm growth rate resulted in t
carrying value of the net assets being greater tti@in fair value, and therefore a write-down obdwill to its fair value was required.

2011
About Group

Our 2011 annual impairment test, which was comglatehe fourth quarter, resulted in a non-cashaimpent charge of $3.1 million
relating to the write-down of an intangible asse€ansumerSearch, Inc., which was part of the Al@natup. The impairment was driven by
lower cost-per-click advertising revenues. This@nment charge reduced the carrying value of thesGmerSearch trade name to
approximately $3 million . The fair value of thade name was calculated using a relief-from-royakeghod.

Regional Media Group

Due to certain impairment indicators at the Redidadia Group, including lower-than-expected op@agtesults, we performed an
interim impairment test of goodwill as of June 2611. The interim test resulted in an impairmergaddwill of $152.1 million mainly from
lower projected long-term operating results andhdbmvs of the Regional Media Group, primarily dioethe continued decline in print
advertising revenues. These factors resulted icdhging value of the net assets being greater tiwair fair value, and therefore a write-down
to fair value was required. The impairment charghiced the carrying value of goodwill at the Regldviedia Group to zero.

I n determining the fair value of the Regional Me@roup, we made significant judgments and estisnatgarding the expected severity
and duration of the uneven economic environmentthadecular changes affecting the newspaper indinsthe Regional Media Group
markets. The effect of these assumptions on pegjdoing-term revenues, along with the continuecehisnfrom reductions to the group’s cost
structure, played a significant role in calculatthg fair value of the Regional Media Group.

LIQUIDITY AND CAPITAL RESOURCES
Overview
The following table presents information about fimancial position.

Financial Position Summary

% Change
December 30, December 25, -

(In thousands, except ratios) 2012 2011 12-11
Cash and cash equivalents 820,489 175,151 *
Short-term investments 134,820 104,846 28.6
Current portion of long-term debt and capital lease obligations 164 74,900 (99.8)
Long-term debt and capital lease obligations 696,914 698,220 (0.2)
Total New York Times Company stockholders’ equity 632,500 506,360 24.9
Ratios:

Total debt to total capitalization 52% 60%

Current assets to current liabilities 3.10 2.46

* Represents an increase in excess of 100%.
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We meet our cash obligations with cash inflows frgperations, in combination with other financingiszes. Our primary sources of
cash inflows from operations are advertising amcutation sales. Advertising and circulation praddabout 45% and 48%, respectively, of
total revenues in 2012. The remaining cash inflira operations are from other revenue sources asgtews services/syndication,
commercial printing and distribution, rental incard@ital archives and direct mail advertising segg. Our primary source of cash outflows
are for employee compensation, pension and othefite, raw materials, services and supplies, @steand income taxes. Contributions to out
qualified pension plans can have a significant ichjpa cash flows. See “— Pensions and Other Pasimetnt Benefits” for additional
information regarding our pension plans.

We have continued to strengthen our liquidity posiind our debt profile. As of December 30, 2042 had total cash, cash equivale
and short-term investments of approximately $95%ianiand debt and capital lease obligations ofragnately $697 million. Accordingly,
our total cash, cash equivalents and stemt investments exceeded total debt and capéaklebligations by approximately $258 million, €
after making contributions of approximately $144liom in 2012 to certain qualified pension planglaapaying from cash on hand at maturity
in September 2012 all $75.0 million outstandingraggte principal amount of the 4.610% Notes. Oshgsition improved significantly in
2012, primarily due to the proceeds from the saféhe About and Regional Media Groups and our aglip interests in Indeed.com and
Fenway Sports Group. Our efforts to strengthenliquidity position and improve our debt profile avibe past two years allowed us to prepay
from cash on hand on August 15, 2011, all of ol5®2 million outstanding aggregate principal amaafrthe 14.053% Notes. In addition, we
terminated our $125.0 million asset-backed, fivaryevolving credit facility in November 2012.

We believe our cash balance and cash provided ésatipns, in combination with other financing sascwill be sufficient to meet our
financing needs over the next 12 months.

Capital Resources

Sources and Uses of Cash

Cash flows provided by/(used in) by category weréoHows:

Years Ended % Change
December 30, December 25, December 26,
(In thousands) 2012 2011 2010 12-11 11-10
Operating activities $ 79,309 $ 73,927 $ 153,327 7.3 (51.8)
Investing activities $ 646,813 $ (18,254) $ (40,520) * (55.0)
Financing activities $ (80,854) $ (250,226) $ 220,666 (67.7) *

* Represents an increase or decrease in excess of 100%.

Operating Activities

Operating cash inflows include cash receipts froivegtising and circulation sales and other revearargsactions. Operating cash
outflows include payments for employee compensapension and other benefits, raw materials, sesvéad supplies, interest and income
taxes.

Net cash provided by operating activities in 20d@&éased compared with 2011 primarily due to lowtrest mainly associated with
the prepayment of the 14.053% Notes in August 26ffget in part by higher income taxes primarily floe sales of our ownership interests in
Indeed.com and Fenway Sports Group, as well asrlmeeme tax refunds.

Net cash provided by operating activities decreas@®11 compared with 2010, primarily due to higiverking capital requirements,
including approximately $30 million associated witle prepayment of the 14.053% Notes, partiallgetfby lower pension contributions to
certain qualified pension plans, which totaled agpnately $151 million in 2011 compared with $176lion in 2010.

Investing Activities

Cash from investing activities generally includesgeeds from short-term investments that have redtand the sale of assets or a
business. Cash used in investing activities gelyaralludes purchases of short-term investmentgiaants for capital projects, restricted cash
subject to collateral requirements primarily fotigations under our workers’ compensation prograagsjuisitions of new businesses and
investments.
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Net cash provided by investing activities in 201&svprimarily due to proceeds from the sales oftheut and Regional Media Groups
and our ownership interests in Indeed.com and Fei8parts Group, offset in part by net purchaseshoftierm investments and payments
capital expenditures.

Net cash used in investing activities in 2011 waénhy due to net purchases of short-term investmeampital expenditures and changes
in restricted cash, offset in part by proceeds fthensales of a portion of our interests in Fen®pgrts Group and Indeed.com, as well as
proceeds primarily from the sales of UCompareH&xtie.com and Baseline in 2011.

Net cash used in investing activities in 2010 wasarily for capital expenditures and purchasestafrt-term investments, partially
offset by loan repayments from a third-party ciatidn service provider and proceeds from the sitepmrtion of our ownership interest in
Fenway Sports Group.

Capital expenditures were $34.9 million in 20124 $4million in 2011 and $33.6 million in 2010.
Financing Activities

Cash from financing activities generally includesrbwings under third-party financing arrangemeartd the issuance of lortgrm debi
Cash used in financing activities generally inclitiee repayment of amounts outstanding under frartl financing arrangements and long-
term debt.

Net cash used in financing activities in 2012 wamarily for the repayment at maturity in SeptemBei2 of all $75.0 million
outstanding aggregate principal amount of the £6Nvbtes and the repurchase of $5.9 million prifcgmaount of the 5.0% senior unsecured
notes due March 15, 2015 (see “— Third-Party Fiiregicbelow).

Net cash used in financing activities in 2011 washarily for the prepayment of our 14.053% Notemse(5— Third-Party Financing”
below).

Net cash provided by financing activities in 20bbisisted mainly of debt incurred under the issuafi¢tke 6.625% Notes (see “—
Third-Party Financing” below).

See our Consolidated Statements of Cash Flowgdffitianal information on our sources and uses shca
Restricted Cash

We were required to maintain $24.3 million of reeded cash as of December 30, 2012, subject taioerbllateral requirements
primarily for obligations under our workers’ comgation programs.

Third-Party Financing

Our total debt and capital lease obligations caedisf the following:

December 30, December 25,
(In thousands, except percentages) Coupon Rate 2012 2011
Senior notes due in 2012, net of unamortized debt costs of $100 in 2011 4.610% $ —  $ 74,900
Senior notes due in 2015, net of unamortized debt costs of $78 in 2012 and $109 in 2011 5.0% 244,022 249,891
Senior notes due in 2016, net of unamortized debt costs of $3,477 in 2012 and $4,213 in 2011 6.625% 221,523 220,787
Option to repurchase ownership interest in headquarters building in 2019, net of unamortized debt
costs of $25,490 in 2012 and $29,139 in 2011 224,510 220,861
Total debt 690,055 766,439
Capital lease obligations 7,023 6,681
Total debt and capital lease obligations $ 697,078 $ 773,120

Based on borrowing rates currently available fdstdeith similar terms and average maturities, the¥alue of our long-term debt was
approximately $840 million as of December 30, 2G&r#2] $800 million as of December 25, 2011. We vir@mpliance with our covenants
under our third-party financing arrangements aBatember 30, 2012 .
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4.610% Notes

On September 26, 2012, we repaid in full all $#8illion aggregate principal amount of the 4.610%ed¢o The 4.610% Notes were
reclassified to “Current portion of long-term deloid capital lease obligations” in our ConsolidéBetance Sheet in the fourth quarter of 2011.

5.0% Notes

In March 2005, we issued $250.0 million aggregatecipal amount of 5.0% senior unsecured notesMaech 15, 2015 (“ 5.0%
Note¢"). In December 2012, we repurchased $5.9 milliangipal amount of our 5.0% Notes and recorded.4 $flllion pre-tax charge in
connection with the repurchase. This charge isuthedl in “Interest expense, net” in our Consolid&tatements of Operations.

The 5.0% Notes may be redeemed, in whole or in paeny time, at a price equal to 100% of thegapial amount of the notes
redeemed, plus accrued and unpaid interest teettesption date plus a “make-whole” premium. Thé&®Notes are not otherwise callable.

The 5.0% Notes are subject to certain covenantsah@ng other things, limit (subject to customeaxgeptions) our ability and the
ability of certain material subsidiaries to:

* create liens on certain assets to secure dek
e enter into certain saleaseback transactio
14.053% Notes

In January 2009, pursuant to a securities purcagseement with Inmobiliaria Carso, S.A. de C.V. &aghco Inbursa S.A., Institucion
de Banca Mudiltiple, Grupo Financiero Inbursa (eathliavestor” and collectively the “Investors'ie issued, for an aggregate purchase pri
$250.0 million , (1) $250.0 million aggregate mipal amount of the 14.053% Notes, and (2) detdehabrrants to purchase 15.9 million
shares of our Class A Common Stock at a price (B35 per share. The warrants are exercisable dtdlder’s option at any time and from
time to time, in whole or in part, until January, 2815. Each Investor is an affiliate of Carlos1Shlelu, the beneficial owner of approximately
8% of our Class A Common Stock (excluding the watg Each Investor purchased an equal number.6063%0 Notes and warrants.

On August 15, 2011, we prepaid in full all $250.1lion outstanding aggregate principal amount @& f4.053% Notes. The prepayment
totaled approximately $280 million , comprising g $250.0 million aggregate principal amounthef 14.053% Notes; (2) approximately $3
million representing all interest that was accraad unpaid on the 14.053% Notes; and (3) a makdengremium amount of approximately
$27 million due in connection with the prepaymé&tie funded the prepayment from available cash. fesalt of this prepayment, we recorded
a $46.4 million pre-tax charge in the third quadER011. This charge is included in “Premium obtdedemption” in our Consolidated
Statements of Operations.

6.625% Notes
In November 2010, we issued $225.0 million aggregaincipal amount of the 6.625% Notes.

We have the option to redeem all or a portion ef@t625% Notes, at any time, at a price equal @94.6f the principal amount of the
notes redeemed plus accrued and unpaid interdst t@demption date plus a “make-whole” premiume B625% Notes are not otherwise
callable.

The 6.625% Notes are subject to certain covenhatsamong other things, limit (subject to custopmexceptions) our ability and the
ability of our subsidiaries to:

* incur additional indebtedness and issue prefertiak;

e pay dividends or make other equity distributit

* agree to any restrictions on the ability of outnieted subsidiaries to make payments tc

» create liens on certain assets to secure

* make certain investmen

* merge or consolidate with other companies or texref or substantially all of our assets;

e engage in salleaseback transactio
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Sale-Leaseback Financing

In March 2009, we entered into an agreement toagellsimultaneously lease back a portion of owsdkald condominium interest in ¢
Company'’s headquarters building located at 620tGiglvenue in New York City (the “Condo InterestThe sale price for the Condo Interest
was $225.0 million . We have an option, exercisab2019, to repurchase the Condo Interest for $260llion . The lease term is 15 years,
and we have three renewal options that could extemderm for an additional 20 years.

The transaction is accounted for as a financingstiation. As such, we have continued to depretiat€ondo Interest and account for
the rental payments as interest expense. The elifferbetween the purchase option price of $25dI@mand the net sale proceeds of
approximately $211 million , or approximately $38lion , is being amortized over a 10 -year perbrbugh interest expense. The effective
interest rate on this transaction was approximéitafp .

Revolving Credit Facility

In November 2012, we terminated our $125.0 milbsset-backed five-year revolving credit facilitydaecorded a pre-tax charge of
$1.4 million in connection with the early termirati which is included in “Interest expense, netbur Consolidated Statements of Operations

Ratings

In December 2012, Standard & Poor’s raised itegatin our senior unsecured debt to BB- from B-ngitts expectation of slightly
better recovery prospects for lenders followingterenination of our revolving credit facility andie to our sizable cash balance.

Contractual Obligations

The information provided is based on managemetss bstimate and assumptions of our contractuaathins as of December 30,
2012 . Actual payments in future periods may vaoyrf those reflected in the table.

Payment due in

(In thousands) Total 2013 2014-2015 2016-2017 Later Years
Long-term debt (1) $ 973,377 $ 52,720 $ 344595 $ 293,865 $ 282,197
Capital leases (2) 10,883 716 1,195 1,175 7,797
Operating leases (2) 60,738 14,054 23,158 13,242 10,284
Benefit plans (3) 1,472,462 137,586 287,051 293,214 754,611
Total $ 2,517,460 $ 205,076 % 655,999 $ 601,496 $ 1,054,889

(1) Includes estimated interest payments on long-term debt. See Note 8 of the Notes to the Consolidated Financial Statements for additional information related to
our long-term debt.

(2) See Note 20 of the Notes to the Consolidated Financial Statements for additional information related to our capital and operating leases.

(3) Includes estimated benefit payments under our Company-sponsored pension and other postretirement benefit plans. Payments for these plans have been
estimated over a 10-year period; therefore the amounts included in the “Later Years” column only include payments for the period of 2018-2022. While benefit
payments under these plans are expected to continue beyond 2022, we believe that an estimate beyond this period is impracticable. Payments under our
Company-sponsored qualified pension plans will be made with existing assets of the pension plans and not with Company cash. Benefit plans in the table
above also include estimated payments for multiemployer pension plan withdrawal liabilities. See Notes 11 and 12 of the Notes to the Consolidated Financial
Statements for additional information related to our pension and other postretirement benefits plans.

“Other Liabilities — Other” in our Consolidated Balce Sheets include liabilities related to (1) def compensation, primarily
consisting of our deferred executive compensatlan fthe “DEC plan”), (2) our liability for unceiitatax positions, and (3) various other
liabilities. These liabilities are not includedthre table above primarily because the future paysn@me not determinable.

The DEC plan enables certain eligible executivesid¢ot to defer a portion of their compensatiorag@re-tax basis. While the initial
deferral period is for a minimum of two years umtmaximum of 15 years (after which time taxabkrdiutions must begin), the executive
the option to extend the deferral period. Thereftre future payments under the DEC plan are nteragnable. See Note 13 of the Notes to
the Consolidated Financial Statements for additiofarmation on “Other Liabilities — Other.”
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Our tax liability for uncertain tax positions wgspaoximately $61 million, including approximatelit& million of accrued interest and
penalties as of December 30, 2012. Until formablgsons are reached between us and the tax atitspthe timing and amount of a possible
audit settlement for uncertain tax benefits ispracticable. Therefore, we do not include thisgdtiion in the table of contractual obligations.
See Note 14 of the Notes to the Consolidated Finh8tatements for additional information on “Incerhaxes.”

We have a contract with a major paper supplieuteciase newsprint. The contract requires us tohases annually the lesser of a fixed
number of tons or a percentage of our total newspequirement at market rate in an arm’s lengihdaction. Since the quantities of newsprin
purchased annually under this contract are basediototal newsprint requirement, the amount ofridated payments for these purchases is
excluded from the table above.

Off-Balance Sheet Arrangements

We did not have any material off-balance sheengements as of December 30, 2012.
CRITICAL ACCOUNTING POLICIES

Our Consolidated Financial Statements are preparadcordance with GAAP. The preparation of thésarfcial statements requires
management to make estimates and assumptiondfenztttae amounts reported in the Consolidated iéiad Statements for the periods
presented.

We continually evaluate the policies and estimatesise to prepare our Consolidated Financial S&extésnin general, management’s
estimates are based on historical experience,m#ton from third-party professionals and variotlseo assumptions that are believed to be
reasonable under the facts and circumstances. Ixetists may differ from those estimates made bypagement.

We believe our critical accounting policies incluale accounting for long-lived assets, retirememdiits, stock-based compensation,
income taxes, self-insurance liabilities and act®weceivable allowances. Specific risks relateduiocritical accounting policies are discusset
below.

Long -Lived Assets

We evaluate whether there has been an impairmegdaxfwill on an annual basis or in an interim peififocertain circumstances indici
that a possible impairment may exist. All othergdived assets are tested for impairment if cert@oumstances indicate that a possible
impairment exists.

December 30, December 25,
(In thousands) 2012 2011
Goodwill $ 122691 $ 121,618
Property, plant and equipment, net 860,385 937,140
Long-lived assets $ 983,076 $ 1,058,758
Total assets $ 2,806,335 $ 2,883,450
Percentage of long-lived assets to total assets 35% 37%

T he impairment analysis is considered criticabtio operating segments because of the significahlmng-lived assets to our
Consolidated Balance Sheets.

We test for goodwill impairment at the reportingtuavel, which are our operating segments. We fiesform a qualitative assessment
to determine whether it is more likely than notttthee fair value of a reporting unit is less thendarrying value. The qualitative assessment
includes, but is not limited to, the results of ourst recent quantitative impairment test, consitien of industry, market and macroeconomic
conditions, cost factors, cash flows, changes jnrkanagement personnel and our share price. Th# ofghis assessment determines whethe
it is necessary to perform the goodwill impairmemb-step test. For the 2012 annual impairmentrigstiased on our qualitative assessment,
we concluded that it is more likely than not thaodwill is not impaired.

If we determine that it is more likely than nottthize fair value of a reporting unit is less themdarrying value, in the first step we
compare the fair value of the reporting unit withdgarrying amount, including goodwill. Fair valigsecalculated by a combination of a
discounted cash flow model and a market approaadem calculating fair value for each reportingtuwe generally weigh the results of the
discounted cash flow model more heavily than theketaapproach because the discounted cash flow Insdpecific to our business and long-
term
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projections. If the fair value exceeds the carnangount, goodwill is not considered impaired. B trarrying amount exceeds the fair value, th
second step must be performed to measure the arobtim impairment loss, if any. In the second steg compare the implied fair value of
the reporting unit’s goodwill with the carrying aomd of that goodwill. An impairment loss would lexognized in an amount equal to the
excess of the carrying amount of the goodwill aherimplied fair value of the goodwiill.

The discounted cash flow analysis requires us tkerwarious judgments, estimates and assumptionsy ofavhich are interdependent,
about future revenues, operating margins, grow#sraapital expenditures, working capital andalist rates. The starting point for the
assumptions used in our discounted cash flow aisalythe annual longange financial forecast. The annual planning psthat we underta
to prepare the long-range financial forecast takisconsideration a multitude of factors, incluglinistorical growth rates and operating
performance, related industry trends, macroeconaoniditions, and marketplace data, among othersuptions are also made for perpetual
growth rates for periods beyond the long-rangeniina forecast period. Our estimates of fair vadue sensitive to changes in all of these
variables, certain of which relate to broader macomomic conditions outside our control.

The market approach analysis includes applying kiptey based on comparable market transactionsettain operating metrics of the
reporting unit.

We compare the sum of the fair values of our répgminits to our market capitalization to determivtgether our estimates of reporting
unit fair value are reasonable.

The significant estimates and assumptions useddmnagement in assessing the recoverability of gdbewnd other long-lived assets are
estimated future cash flows, discount rates, groats, as well as other factors. Any changesdsdlestimates or assumptions could result ir
an impairment charge. The estimates, based onrrablsoand supportable assumptions and projectieqajre management’s subjective
judgment. Depending on the assumptions and estnuated, the estimated results of the impairmets tes) vary within a range of outcom

In addition to annual testing, management usesicdridicators to evaluate whether the carryingigalof its long-lived assets may not
be recoverable and an interim impairment test neageuired. These indicators include (1) curremiggeoperating or cash flow declines
combined with a history of operating or cash flogclihes or a projection/forecast that demonstredesinuing declines in the cash flow or the
inability to improve our operations to forecasteddls, (2) a significant adverse change in thertassi climate, whether structural or
technological and (3) a decline in our stock paoe market capitalization.

Management has applied what it believes to be i appropriate valuation methodology for its innegnt testing. See Note 15 of the
Notes to the Consolidated Financial Stateme

Retirement Benefits

Our single-employer pension and other postretirérbenefit costs are accounted for using actuaghlations. We recognize the funded
status of these plans — measured as the diffefseteseen plan assets, if funded, and the benefjatxdn — on the balance sheet and recogniz
changes in the funded status that arise duringéhied but are not recognized as components gberédic pension cost, within other
comprehensive income/(loss), net of tax. The ase&ited to our funded pension plans are measuifad &alue.

We also recognize the present value of pensioiiitiab associated with the withdrawal from multiployer pension plans.

We consider accounting for retirement plans ciiiioaour operating segments because managemesguged to make significant
subjective judgments about a number of actuarglraptions, which include discount rates, healtle-cast trend rates, long-term return on
plan assets and mortality rates. These assumptiagshave an effect on the amount and timing ofre&utlontributions. Depending on the
assumptions and estimates used, the impact frorpengion and other postretirement benefits could wéhin a range of outcomes and could
have a material effect on our Consolidated Findr&t@mements.

See “— Pensions and Other Postretirement Bendf@kiw for more information on our retirement betsefi
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Income Taxes

We consider accounting for income taxes criticadwo operations because management is requiredlite significant subjective
judgments in developing our provision for incomeets, including the determination of deferred tasets and liabilities, and any valuati
allowances that may be required against deferpeddsets.

Income taxes are recognized for the following:gfount of taxes payable for the current year ahddferred tax assets and liabilities
for the future tax consequence of events that baea recognized differently in the financial stateis than for tax purposes. Deferred tax
assets and liabilities are established using stattax rates and are adjusted for tax rate chaimg® period of enactment.

We assess whether our deferred tax assets shatibeed by a valuation allowance if it is more ljkéaan not that some portion or all
the deferred tax assets will not be realized. @acgss includes collecting positive (e.g., sounfd@axable income) and negative (e.g., recent
historical losses) evidence and assessing, bast#tte@vidence, whether it is more likely than matttthe deferred tax assets will not be
realized.

We recognize in our financial statements the impéettax position if that tax position is moredii than not of being sustained on
audit, based on the technical merits of the taxtipos This involves the identification of potentiancertain tax positions, the evaluation of tax
law and an assessment of whether a liability fareutain tax positions is necessary. Different cosidns reached in this assessment can have
material impact on the Consolidated Financial Statets.

We operate within multiple taxing jurisdictions aa subject to audit in these jurisdictions. Thmsaits can involve complex issues,
which could require an extended period of timeetsotve. Until formal resolutions are reached betweeand the tax authorities, the timing
amount of a possible audit settlement for uncetiirbenefits is difficult to predict.

Self-Insurance

We self-insure for workers’ compensation costspanatbile and general liability claims, up to certdaductible limits, as well as for
certain employee medical and disability benefitse Tecorded liabilities for self-insured risks pramarily calculated using actuarial methods.
The liabilities include amounts for actual claimkgim growth and claims incurred but not yet repdrtActual experience, including claim
frequency and severity as well as health-caretinfiacould result in different liabilities thangfamounts currently recorded. The recorded
liabilities for self-insured risks were approximigt&42 million as of December 30, 2012 and $52iomillas of December 25, 2011.

Accounts Receivable Allowances

Credit is extended to our advertisers and subssrin@sed upon an evaluation of the customers’ fiahnondition, and collateral is not
required from such customers. We use prior credids as a percentage of credit sales, the agaxgofints receivable and specific
identification of potential losses to establisheregs for credit losses on accounts receivabladtition, we establish reserves for estimated
rebates, returns, rate adjustments and discous&sltzn historical experience.

December 30, December 25,
(In thousands) 2012 2011
Accounts receivable, net $ 237,932 $ 247,436
Accounts receivable allowances 17,390 17,275
Accounts receivable - gross $ 255,322 $ 264,711
Total current assets $ 1,308,408 $ 1,263,935
Percentage of accounts receivable allowances to gross accounts receivable 7% 7%
Percentage of net accounts receivable to current assets 18% 20%

We consider accounting for accounts receivablenaiwes critical to our operating segments becalfesignificance of accounts
receivable to our current assets and operatingfé@sh. If the financial condition of our customevgre to deteriorate, resulting in an
impairment of their ability to make payments, audial allowances may be required, which could heaweaterial effect on our Consolidated
Financial Statements.
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PENSIONS AND OTHER POSTRETIREMENT BENEFITS

We sponsor several single-employer defined bepefision plans, the majority of which have beendmyparticipate in The New York
Times Newspaper Guild pension plan, a joint Compamy Guild-sponsored plan, which has been frozednaake contributions to several
multiemployer pension plans in connection with eclive bargaining agreements. These plans covend#jerity of our employees. The table
below includes the liability for all of these plans

(In thousands) December 30, 2012 December 25, 2011
Pension and other postretirement liabilities $ 928,688 $ 1,013,091
Total liabilities $ 2,170,524 % 2,373,941
Percentage of pension and other postretirement liabilities to total liabilities 43% 43%

Pension Benefits

Our Company-sponsored defined benefit pension prarhsde qualified plans (funded) as well as noadified plans (unfunded). These
plans provide participating employees with retiratigenefits in accordance with benefit formulasadetl in each plan. Our non-qualified
plans provide enhanced retirement benefits to selembers of management. The New York Times Newaspa@pild pension plan is a
qualified plan and is also included in the tablioe

We also have a foreign-based pension plan foricditd employees (the “foreign plan”). The inforrat for the foreign plan is
combined with the information for U.S. non-qualifiplans. The benefit obligation of the foreign pisimmaterial to our total benefit
obligation.

The funded status of our qualified and non-qualifiension plans as of December 30, 2012 is asafsllo

December 30, 2012

Qualified Non-Qualified
(In thousands) Plans Plans All Plans
Pension obligation $ 2,011,992 $ 303,059 $ 2,315,051
Fair value of plan assets 1,615,723 — 1,615,723
Pension underfunded/unfunded obligation $ 396,269 $ 303,059 $ 699,328

We made contributions of approximately $144 milliorcertain qualified pension plans in 2012. Théamity of these contributions we
discretionary. In January 2013, we made a confohuif approximately $57 million to The New Yorkriés Newspaper Guild pension plan
which $20 million was estimated to be necessasatsfy minimum funding requirements in 2013. Weent mandatory contributions to other
qualified pension plans will increase our total trirutions to approximately $71 million for the fylear of 2013. We will continue to evaluate
whether to make additional discretionary contribog in 2013 to our qualified pension plans basedash flows, pension asset performance,
interest rates and other factors.

Pension expense is calculated using a number géi@at assumptions, including an expected long-texta of return on assets (for
qualified plans) and a discount rate. Our methagipia selecting these actuarial assumptions isudised below.

In determining the expected long-term rate of retum assets, we evaluated input from our investm@msultants, actuaries and
investment management firms, including our revidwsset class return expectations, as well as femg-historical asset class returns.
Projected returns by such consultants and econemuistbased on broad equity and bond indices. Qlactive is to select an average rate of
earnings expected on existing plan assets and &xpecntributions to the plan during the year. €kpected long-term rate of return
determined on this basis was 8.00% in 2012. Our atzsets had a rate of return of approximately 162012 and an average annual return of
approximately 10% over the three-year period 200022 We regularly review our actual asset allocatind periodically rebalance our
investments to meet our investment strategy.

The value (“market-related value”) of plan assetsultiplied by the expected long-term rate of meton assets to compute the expectec
return on plan assets, a component of net perfehision cost. The market-related value of plantassa calculated value that recognizes
changes in fair value over three years.
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Based on the composition of our assets at the bemjrof the year, we estimated our 2013 expecteg-term rate of return to be 7.85%,
a decline from 8.00% in 2012. If we had decreasecempected long-term rate of return on our plaetsby 50 basis points to 7.50% in 2012,
pension expense would have increased by approXyriemillion in 2012 for our qualified pension pl& Our funding requirements would
have been materially affected.

We determined our discount rate using a Ryan Ali, Curve (the “Ryan Curve”). The Ryan Curve pregidhe bonds included in the
curve and allows adjustments for certain outlietg.( bonds on “watch”). We believe the Ryan Cual@ws us to calculate an appropriate
discount rate.

To determine our discount rate, we project a chsh Ibased on annual accrued benefits. For activicfmants, the benefits under the
respective pension plans are projected to theafagmination. The projected plan cash flow iscdisnted to the measurement date, which is
the last day of our fiscal year, using the annpat sates provided in the Ryan Curve. A single @lisit rate is then computed so that the prese
value of the benefit cash flow equals the presahtercomputed using the Ryan Curve rates.

The discount rate determined on this basis wa$4 a0 our qualified plans and 3.70% for our nonddieal plans as of December 30,
2012.

If we had decreased the expected discount rat®nasis points for our qualified plans and our gordified plans in 2012, pension
expense would have increased by approximately #mand $0.2 million, respectively, and as of Betber 30, 2012, our pension obligation
would have increased by approximately $137 miltoid $16 million, respectively.

We will continue to evaluate all of our actuariasamptions, generally on an annual basis, andadjillst as necessary. Actual pension
expense will depend on future investment perforreaobanges in future discount rates, the levebafributions we make and various other
factors.

We also recognize the present value of pensioilitiab associated with the withdrawal from multiployer pension plans. Our
multiemployer pension plan withdrawal liability wapproximately $109 million as of December 30, 200i#s liability represents the present
value of the obligations related to complete andigavithdrawals from certain plans as well aseatimate of future partial withdrawals that
we considered probable and reasonably estimabighEqglans that have yet to provide us with a dedratter, the actual liability will not be
known until those plans complete a final assessietiite withdrawal liability and issue a demandigo Therefore, the estimate of our
multiemployer pension plan liability will be adjest as more information becomes available that allosvto refine our estimates.

See Note 11 of the Notes to the Consolidated FinhB8tatements for additional information regarding pension plans.
Other Postretirement Benefits

We provide health benefits to retired employeesl their eligible dependents) who meet the definitsd an eligible participant and
certain age and service requirements, as outliméiaki plan document. While we offer pre-age 65eetmedical coverage to employees who
meet certain retiree medical eligibility requirert&erwe no longer provide post-age 65 retiree mébieaefits for employees who retired on or
after March 1, 2009. We also contribute to a pdistnment plan under the provisions of a collectraegaining agreement. We accrue the costs
of postretirement benefits during the employeetivag/ears of service and our policy is to pay partion of insurance premiums and claims
from our assets.

The annual postretirement expense was calculaiad aswumber of actuarial assumptions, includitgalth-care cost trend rate and a
discount rate. The health-care cost trend ratee@ssd to 8.00% as of December 30, 2012 , from 7386 December 25, 2011. A one-
percentage point change in the assumed heal#acost trend rate would result in an increaskOdE million or a decrease of $0.1 million in «
2012 service and interest costs, respectively fagtors included in the calculation of postretir@inexpense. A one-percentage point change
the assumed health-care cost trend rate wouldtriesah increase of approximately $3 million orecrkase of approximately $2 million in our
accumulated benefit obligation as of December 8222 Our discount rate assumption for postretirememigffits is consistent with that usec
the calculation of pension benefits. See “— PenBienefits” above for information on our discounterassumption.

See Note 12 of the Notes to the Consolidated FinhBtatements for additional information.
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RECENT ACCOUNTING PRONOUNCEMENTS

In February 2013, the Financial Accounting Standddard ( “FASB”) amended its presentation guidamteomprehensive income to
improve the reporting of reclassifications out of@mulated other comprehensive income(“*AOCI”). Tiegv accounting guidance requires
entities to provide information about the amouetdassified out of AOCI by component. In additientities are required to present, either on
the face of the financial statements or in the siad@gnificant amounts reclassified out of AOCIthg respective line items of net income, but
only if the amount reclassified is required to belassified in its entirety in the same reportiegigd. For amounts that are not required to be
reclassified in their entirety to net income, easitare required to cross-reference to other discés that provide additional details about those
amounts. The amended guidance is effective praspéctor reporting periods beginning after Decemb®, 2012. We do not anticipate the
adoption of this guidance will have a material imtpan our financial statements.

In June 2011, the FASB amended its guidance oprémentation of comprehensive income/(loss) infiie statements to improve the
comparability, consistency and transparency ofrfoie reporting and to increase the prominencéenfis that are recorded in other
comprehensive income/(loss). The new accountindagge requires entities to report components ofpcehensive income/(loss) in either
(1) a continuous statement of comprehensive incoss) or (2) two separate but consecutive statésné&he provisions of this guidance are
effective for fiscal years, and interim periodshiitthose years, beginning after December 15, 20/ladopted the guidance and report
components of comprehensive income/(loss) in typausge but consecutive statements consisting ofanme statement followed by a
separate statement of comprehensive income/(loss).
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ITEM 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK

Our market risk is principally associated with fbiowing:

* We do not have interest rate risk related todmbt because, as of December 30, 2012 , our fiortfoes not include variable-rate
debt.

* Newsprint is a commaodity subject to supply and desrmraarket conditions. We have equity investmentsvimpaper mills, whicl
provide a partial hedge against price volatilitheTcost of raw materials, of which newsprint exjgeilssa major component,
represented 7% and 8% of our total operating ¢dns2812 and 2011 , respectively. Based on the numibeewsprint tons consumed
in 2012 and 2011 , a $10 per ton increase in namtgmices would have resulted in additional newspexpense of $1.7 million (pre-
tax) in 2012 and $2.2 million (pre-tax) in 2011 .

» The discount rate used to measure the bendfgations for our qualified pension plans is deterad by using the Ryan Curve, which
provides rates for the bonds included in the camve allows adjustments for certain outliers (dognds on “watch”)Broad equity an
bond indices are used in the determination of ¥peeted long term rate of return on pension plaetss Therefore, interest rate
fluctuations and volatility of the debt and equitrkets can have a significant impact on assetgathe funded status of our pension
plans and future anticipated contributions. Seemil7 — Management’s Discussion and Analysis of iz Condition and Results of
Operations — Pensions and Other PostretirementfiBehe

» A significant portion of our employees are unimd and our results could be adversely affectéabifr negotiations were to restrict
our ability to maximize the efficiency of our opgoas. In addition, if we were to experience labarest, strikes or other business
interruptions in connection with labor negotiatipasif we are unable to negotiate labor contractseasonable terms, our ability to
produce and deliver our most significant productsld be impaired.

See Notes 4, 7, 8, 11 and 20 of the Notes to tms@imlated Financial Statements.
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ITEM 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA
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MANAGEMENT'S RESPONSIBILITIES REPORT

The Company’s consolidated financial statementeweepared by management, who is responsible éarititegrity and objectivity.
The consolidated financial statements have begraped in accordance with accounting principles galyeaccepted in the United States of
America (“GAAP”) and, as such, include amounts base management’s best estimates and judgments.

Management is further responsible for establishing maintaining adequate internal control overrfaial reporting as defined in Rules
13a-15(f) and 15d-15(f) under the Securities Exgeafsct of 1934. The Company’s internal control ofreancial reporting is a process
designed to provide reasonable assurance regatdingliability of financial reporting and the pegption of financial statements for external
purposes in accordance with GAAP. The Companyvialand continuously monitors its policies and pduages for internal control over
financial reporting to ensure that this objectiseriet (see “Management’s Report on Internal Co@rar Financial Reporting” below).

The consolidated financial statements were audiyernst & Young LLP, an independent registeredlipwdzcounting firm, in 2012,
2011 and 2010. Its audits were conducted in acooelwith the standards of the Public Company ActingrOversight Board (United States)
and its report is shown on Page 52.

The Audit Committee of the Board of Directors, whis composed solely of independent directors, snesgularly with the independent
registered public accounting firm, internal auditand management to discuss specific accountimandial reporting and internal control
matters. Both the independent registered publioatting firm and the internal auditors have fultldree access to the Audit Committee. Eact
year the Audit Committee selects, subject to i@tion by stockholders, the firm which is to penfioaudit and other related work for t
Company.

THE NEW Y ORK TIMES C OMPANY THE NEW Y ORK T IMES C OMPANY

BY: /sl MARK T HOMPSON BY:/s/ JAMES M. FOLLO
Mark Thompson James M. Follo
President and Chief Executive Officer iBeNice President and Chief Financial Officer
February 28, 2013 February 28, 2013
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MANAGEMENT'S REPORT ON INTERNAL CONTROL OVER FINANC IAL REPORTING

Management of the Company is responsible for g@stdby and maintaining adequate internal contr@rdinancial reporting as defined
in Rules 13a-15(f) and 15d-15(f) under the Seasitixchange Act of 1934. The Company’s internatrobover financial reporting is a
process designed to provide reasonable assurageelirg the reliability of financial reporting atite preparation of financial statements for
external purposes in accordance with GAAP. The Gomis internal control over financial reporting lmdes those policies and procedures

that:

e pertain to the maintenance of records thateasonable detail, accurately and fairly reflecttthasactions and dispositions of the
assets of the Company;

e provide reasonable assurance that transactiengeorded as necessary to permit preparationarficial statements in accordance
with GAAP, and that receipts and expenditures ef@lompany are being made only in accordance witioaaations of management

and directors of the Company; and

» provide reasonable assurance regarding preveatiimely detection of unauthorized acquisitiose or disposition of the Company’s
assets that could have a material effect on tlenéial statements.

Because of its inherent limitations, internal cohaver financial reporting may not prevent or détaisstatements. Also, projections of
any evaluation of effectiveness to future periogssabject to the risk that controls may becomdeénaate because of changes in condition
that the degree of compliance with the policieprocedures may deteriorate.

Management assessed the effectiveness of the Cgimapaternal control over financial reporting as@écember 30, 2012 . In making

this assessment, management used the criteriariebfy the Committee of Sponsoring Organizatiofithe Treadway Commission in Internal
Control — Integrated Framework. Based on its assess management concluded that the Company’sniatepntrol over financial reporting

was effective as of December 30, 2012 .
The Company’s independent registered public ac@ogifitm, Ernst & Young LLP, that audited the colidated financial statements of

the Company included in this Annual Report on FAO¥K, has issued an attestation report on the Cagipanternal control over financial
reporting as of December 30, 2012 , which is inethidn Page 53 in this Annual Report on Form 10-K.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
ON CONSOLIDATED FINANCIAL STATEMENTS

To the Board of Directors and Stockholders of
The New York Times Company
New York, NY

We have audited the accompanying consolidated balsimeets of The New York Times Company as of Dbeer80, 2012 and
December 25, 2011 , and the related consolidatgdnsents of operations, comprehensive income/(lokahges in stockholders’ equity, and
cash flows for each of the three fiscal years enfkriod ended December 30, 2012 . Our auditsimtaded the financial statement schedule
listed at Item 15(A)(2) of The New York Times Compga 2012 Annual Report on Form 10-K. These finahstatements and schedule are th
responsibility of The New York Times Company’s mgeament. Our responsibility is to express an opimiorthese financial statements and
schedule based on our audits.

We conducted our audits in accordance with thedstals of the Public Company Accounting OversighafBigUnited States). Those
standards require that we plan and perform thet dndbtain reasonable assurance about whethdindrecial statements are free of material
misstatement. An audit includes examining, on Blasis, evidence supporting the amounts and digds in the financial statements. An a
also includes assessing the accounting princied and significant estimates made by managenenelaas evaluating the overall financial
statement presentation. We believe that our apditgide a reasonable basis for our opinion.

In our opinion, the financial statements referr@adlove present fairly, in all material respedte, ¢onsolidated financial position of The
New York Times Company iDecember 30, 2012 and December 25, 2011 , anctislidated results of its operations and its dlsts for
each of the three fiscal years in the period emdertember 30, 2012in conformity with U.S. generally accepted acamgprinciples. Also, ir
our opinion, the related financial statement scheeduhen considered in relation to the basic fingngtatements taken as a whole, presents
fairly in all material respects, the information &mrth therein.

We also have audited, in accordance with the stasd# the Public Company Accounting Oversight Bo@/nited States), The New
York Times Company’s internal control over finaraigporting as of December 30, 2012 , based oar@itstablished in Internal Control —
Integrated Framework issued by the Committee ohSpiing Organizations of the Treadway Commission, @ur report dated February 28,
2013 expressed an unqualified opinion thereon.

/sl Ernst & Young LLP

New York, New York
February 28, 2013
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
ON INTERNAL CONTROL OVER FINANCIAL REPORTING

To the Board of Directors and Stockholders of
The New York Times Company
New York, NY

We have audited The New York Times Company'’s irgkcontrol over financial reporting as of DecemB@y 2012 , based on criteria
established in Internal Control — Integrated Framewssued by the Committee of Sponsoring Orgaitinatof the Treadway Commission
(the COSO criteria). The New York Times Companyanagement is responsible for maintaining effedtiternal control over financial
reporting, and for its assessment of the effecttgsrof internal control over financial reportinglided in the accompanying Management'’s
Report on Internal Control over Financial Reporti@gir responsibility is to express an opinion ore New York Times Company'’s internal
control over financial reporting based on our audit

We conducted our audit in accordance with the stedsof the Public Company Accounting Oversighti8d&/nited States). Those
standards require that we plan and perform thet dndbtain reasonable assurance about whetheatigianternal control over financial
reporting was maintained in all material respe®is:. audit included obtaining an understanding térimal control over financial reporting,
assessing the risk that a material weakness etasting and evaluating the design and operatifegéfeness of internal control based on the
assessed risk, and performing such other procedsre® considered necessary in the circumstancefeliéve that our audit provides a
reasonable basis for our opinion.

A company’s internal control over financial repogiis a process designed to provide reasonablesamssuregarding the reliability of
financial reporting and the preparation of finahstatements for external purposes in accordanttegenerally accepted accounting princip
A company'’s internal control over financial repogiincludes those policies and procedures thai€fthin to the maintenance of records that,
in reasonable detail, accurately and fairly reftbettransactions and dispositions of the assdtseocfompany; (2) provide reasonable assuranc
that transactions are recorded as necessary tatg@aparation of financial statements in accor@anwith generally accepted accounting
principles, and that receipts and expenditureb®tbmpany are being made only in accordance witioaizations of management and
directors of the company; and (3) provide reasanabburance regarding prevention or timely detectfainauthorized acquisition, use, or
disposition of the company’s assets that could lzaneterial effect on the financial statements.

Because of its inherent limitations, internal cohaver financial reporting may not prevent or détaisstatements. Also, projections of
any evaluation of effectiveness to future periogssabject to the risk that controls may becomdeénaate because of changes in condition
that the degree of compliance with the policieprocedures may deteriorate.

In our opinion, The New York Times Company maingminin all material respects, effective internaltcol over financial reporting as
of December 30, 2012 based on the COSO criteria.

We also have audited, in accordance with the stadsd# the Public Company Accounting Oversight Bo@/nited States), the
consolidated balance sheets of The New York Tinmsgany as of December 30, 2012 and December 28, ,281d the related consolidated
statements of operations, comprehensive incomsj(lobanges in stockholders’ equity, and cash flimveach of the three fiscal years in the
period ended December 30, 2012 and our report dabruary 28, 2013 expressed an unqualified opitfiereon.

/sl Ernst & Young LLP

New York, New York
February 28, 2013
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CONSOLIDATED BALANCE SHEETS

December 30,

December 25,

(In thousands, except share and per share data) 2012 2011
Assets
Current assets
Cash and cash equivalents 820,489 175,151
Short-term investments 134,820 104,846
Accounts receivable (net of allowances: 2012 — $17,390; 2011 — $17,275) 237,932 247,436
Inventories 10,414 17,780
Deferred income taxes 58,214 73,055
Other current assets 46,539 55,665
Assets held for sale — 590,002
Total current assets 1,308,408 1,263,935
Investments in joint ventures 42,702 82,019
Property, plant and equipment:
Equipment 749,679 757,849
Buildings, building equipment and improvements 726,698 727,034
Software 202,633 188,026
Land 113,015 112,883
Assets in progress 10,088 14,013
Total, at cost 1,802,113 1,799,805
Less: accumulated depreciation and amortization (941,728) (862,665)
Property, plant and equipment, net 860,385 937,140
Goodwill (less accumulated impairment losses of $80 5,218 in 2012 and 2011) 122,691 121,618
Deferred income taxes 301,078 280,283
Miscellaneous assets 171,071 198,455
Total assets 2,806,335 2,883,450

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED BALANCE SHEETS — continued

December 30,

December 25,

(In thousands, except share and per share data) 2012 2011
Liabilities and stockholders’ equity
Current liabilities
Accounts payable 96,962 98,385
Accrued payroll and other related liabilities 95,180 112,024
Unexpired subscriptions 66,850 63,103
Accrued expenses 124,489 165,564
Accrued income taxes 38,932 —
Current portion of long-term debt and capital lease obligations 164 74,900
Total current liabilities 422,577 513,976
Other liabilities
Long-term debt and capital lease obligations 696,914 698,220
Pension benefits obligation 788,268 880,504
Postretirement benefits obligation 110,347 104,192
Other 152,418 177,049
Total other liabilities 1,747,947 1,859,965
Stockholders’ equity
Serial preferred stock of $1 par value — authorized 200,000 shares — none issued — —
Common stock of $.10 par value:

Class A — authorized: 300,000,000 shares; issued: 2012 — 150,270,975; 2011 — 150,007,446 (including

treasury shares: 2012 — 2,483,537; 2011 — 2,979,786) 15,027 15,001

Class B — convertible — authorized and issued shares: 2012 — 818,385; 2011 — 818,885 (including treasury

shares: 2012 — none; 2011 — none) 82 82
Additional paid-in capital 25,610 32,024
Retained earnings 1,219,798 1,086,625
Common stock held in treasury, at cost (96,278) (110,974)
Accumulated other comprehensive loss, net of income taxes:

Foreign currency translation adjustments 11,327 10,928

Unrealized derivative loss on cash-flow hedge of equity method investment — (652)

Unrealized loss on available-for-sale security (431) —

Funded status of benefit plans (542,635) (526,674)
Total accumulated other comprehensive loss, net of income taxes (531,739) (516,398)
Total New York Times Company stockholders’ equity 632,500 506,360
Noncontrolling interest 3,311 3,149
Total stockholders’ equity 635,811 509,509
Total liabilities and stockholders’ equity 2,806,335 2,883,450

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED STATEMENTS OF OPERATIONS

Years Ended

December 30,

December 25,

December 26,

(In thousands) 2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)

Revenues
Advertising 898,078 $ 954,531 $ 994,144
Circulation 952,968 862,982 851,077
Other 139,034 135,117 135,506
Total 1,990,080 1,952,630 1,980,727
Operating costs
Production costs:

Raw materials 136,526 138,622 136,639

Wages and benefits 443,756 422,200 421,067

Other 251,946 249,747 248,768
Total production costs 832,228 810,569 806,474
Selling, general and administrative costs 901,405 886,232 909,909
Depreciation and amortization 96,758 94,224 96,620
Total operating costs 1,830,391 1,791,025 1,813,003
Pension settlement expense 48,729 — —
Other expense 2,620 4,500 —
Impairment of assets — 9,225 16,148
Pension withdrawal expense — 4,228 6,268
Operating profit 108,340 143,652 145,308
Gain on sale of investments 220,275 71,171 9,128
Impairment of investments 5,500 — —
Income from joint ventures 3,004 28 19,035
Premium on debt redemption — 46,381 —
Interest expense, net 62,815 85,243 85,062
Income from continuing operations before income taxes 263,304 83,227 88,409
Income tax expense 103,482 31,932 33,317
Income from continuing operations 159,822 51,295 55,092
Discontinued operations:

(Loss)/income from discontinued operations, net of income taxes (112,003) (91,519) 53,613

Gain on sale, net of income taxes 85,520 — 13
(Loss)/income from discontinued operations, net of income taxes (26,483) (91,519) 53,626
Net income/(loss) 133,339 (40,224) 108,718
Net (income)/loss attributable to the noncontrolling interest (166) 555 (2,014)
Net income/(loss) attributable to The New York Time s Company common
stockholders 133,173  $ (39,669) $ 107,704
Amounts attributable to The New York Times Company common stockholders:

Income from continuing operations 159,656 $ 51,850 $ 54,078

(Loss)/income from discontinued operations, net of income taxes (26,483) (91,519) 53,626
Net income/(loss) 133,173  $ (39,669) $ 107,704

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED STATEMENTS OF OPERATIONS — continued

Years Ended

December 30, December 25, December 26,
(In thousands, except per share data) 2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)
Average number of common shares outstanding:
Basic 148,147 147,190 145,636
Diluted 152,693 152,007 152,600
Basic earnings/(loss) per share attributable to The New York Times Company common
stockholders:
Income from continuing operations $ 1.08 $ 035 $ 0.37
(Loss)/income from discontinued operations, net of income taxes (0.18) (0.62) 0.37
Net income/(loss) $ 090 $ 0.27) $ 0.74
Diluted earnings/(loss) per share attributable to The New York Times Company common
stockholders:
Income from continuing operations $ 1.04 $ 034 $ 0.35
(Loss)/income from discontinued operations, net of income taxes (0.17) (0.60) 0.36
Net income/(loss) $ 087 $ (0.26) $ 0.71

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME/(LO SS)

Years Ended

December 30,

December 25,

December 26,

(In thousands) 2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)
Net income/(loss) 133,339 $ (40,224) 108,718
Other comprehensive income/(loss), before tax:
Foreign currency translation adjustments 536 (523) (9,616)
Unrealized derivative gain/(loss) on cash-flow hedge of equity method investment 1,143 839 (762)
Unrealized loss on available-for-sale security (729) — —
Pension and postretirement benefits obligation (26,938) (219,590) (96,668)
Other comprehensive loss, before tax (25,988) (219,274) (107,046)
Income tax benefit 10,643 89,502 43,673
Other comprehensive loss, net of tax (15,345) (129,772) (63,373)
Comprehensive income/(loss) 117,994 (169,996) 45,345
Comprehensive (income)/loss attributable to the noncontrolling interest (162) 1,000 (948)
Comprehensive income/(loss) attributable to The New York Times Company
common stockholders 117,832 $ (168,996) 44,397

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED STATEMENTS OF CHANGES IN STOCKHOLDERS’ EQUITY

Accumulated Total
Capital Other New York
Stock Common Compre- Times
Class A Stock hensive Company Total
(In thousands, and Additional Held in Loss, Net of Stock- Non- Stock-
except share and Class B Paid-in Retained Treasury, Income holders’ controlling holders’
per share data) Common Capital Earnings at Cost Taxes Equity Interest Equity
Balance, December 27, 2009 $ 14915 $ 43,603 $ 1,018,590 $ (149,302) $ (323,764) $ 604,042 $ 3,201 $ 607,243
Net income — — 107,704 — — 107,704 1,014 108,718
Other comprehensive loss — — — — (63,307) (63,307) (66) (63,373)
Issuance of shares:
Retirement units — 18,038 Class A
shares — (109) — 427 — 318 — 318
Employee stock purchase plan —
722,916 Class A shares 72 3,761 — — — 3,833 — 3,833
Stock options — 257,600 Class A shares 25 913 — — — 938 — 938
Stock conversions — 6,350 Class B
shares to Class A shares — — — — — — — —
Restricted stock units vested — 203,566
Class A shares — (6,180) — 4,828 — (1,352) — (1,352)
401(k) Company stock match — 435,895
Class A shares — (5,106) — 9,584 — 4,478 — 4,478
Stock-based compensation — 7,119 — — — 7,119 — 7,119
Tax shortfall from equity award exercises — (3,846) — — — (3,846) — (3,846)
Balance, December 26, 2010 15,012 40,155 1,126,294  (134,463) (387,071) 659,927 4,149 664,076
Net loss — — (39,669) — — (39,669) (555)  (40,224)
Other comprehensive loss — — — — (129,327) (129,327) (445) (129,772)
Issuance of shares:
Employee stock purchase plan —
603,114 Class A shares 60 4,258 — — — 4,318 — 4,318
Stock options — 100,200 Class A shares 11 353 — — — 364 — 364
Stock conversions — 240 Class B shares
to Class A shares — — — — — — — —
Restricted stock units vested — 210,769
Class A shares — (6,250) — 4,965 — (1,285) — (1,285)
401(k) Company stock match — 781,088
Class A shares — (11,800) — 18,524 — 6,724 — 6,724
Stock-based compensation — 9,410 — — — 9,410 — 9,410
Tax shortfall from equity award exercises — (4,102) — — — (4,102) — (4,102)
Balance, December 25, 2011 15,083 32,024 1,086,625 (110,974) (516,398) 506,360 3,149 509,509
Net income — — 133,173 — — 133,173 166 133,339
Other comprehensive loss — — — — (15,341) (15,341) (4) (15,345)
Issuance of shares:
Stock options — 176,400 Class A shares 18 712 — — — 730 — 730
Stock conversions — 500 Class B shares
to Class A shares — — — — — — — —
Restricted stock units vested — 92,847
Class A shares 8 (656) — 147 — (501) — (501)
401(k) Company stock match — 490,031
Class A shares — (10,785) — 14,549 — 3,764 — 3,764
Stock-based compensation — 5,329 — — — 5,329 — 5,329
Tax shortfall from equity award exercises — (1,014) — — — (1,014) — (1,014)
Balance, December 30, 2012 $ 15109 $ 25,610 $ 1,219,798 $ (96,278) $ (531,739) $ 632,500 $ 3,311 $ 635,811

See Notes to the Consolidated Financial Statements.
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CONSOLIDATED STATEMENTS OF CASH FLOWS

Years Ended

December 30,

December 25,

December 26,

(In thousands) 2012 2011 2010
Cash flows from operating activities

Net income/(loss) 133,339 (40,224) $ 108,718
Adjustments to reconcile net income/(loss) to net cash provided by operating activities:

Impairment of assets 194,732 164,434 16,148

Pension settlement expense 48,729 — —

Pension withdrawal expense — 4,228 6,268

Other expense 2,620 4,500 —

Gain on sale of investments (220,275) (71,171) (9,128)

Impairment on investments 5,500 — —

Premium on debt redemption — 46,381 —

Gain on sale of About Group (96,675) — —

Loss on sale of Regional Media Group 5,441 — —

Gain on sale of Radio Operations — — (16)

Depreciation and amortization 103,775 116,454 120,950

Stock-based compensation expense 4,693 8,497 7,029

Return on equity method investments 2,586 3,435 (10,710)

Deferred income taxes (2,369) 60,741 61,271

Long-term retirement benefit obligations (140,423) (141,714) (167,498)

Other — net 9,737 (462) 5,611
Changes in operating assets and liabilities:

Accounts receivable — net 5,130 12,603 39,830

Inventories 6,806 (4,955) 171

Other current assets (8,477) 1,820 (572)

Accounts payable and other liabilities 19,478 (93,581) (20,137)

Unexpired subscriptions 3,962 2,941 (4,608)
Net cash provided by operating activities 79,309 73,927 153,327
Cash flows from investing activities
Purchase of short-term investments (439,700) (279,721) (29,974)
Maturities of short-term investments 409,726 204,849 —
Proceeds from sale of About Group, net of cash sold of $998 316,114 — —
Proceeds from investments — net of purchases 250,918 117,966 9,254
Proceeds from sale of Regional Media Group 140,044 — —
Capital expenditures (34,888) (44,887) (33,565)
Change in restricted cash 3,287 (27,628) —
Proceeds from the sale of assets 1,312 11,167 2,265
Loan repayments — — 11,500
Net cash provided by/(used in) investing activities 646,813 (18,254) (40,520)
Cash flows from financing activities
Long-term obligations:

Redemption of long-term debt — (250,000) —

Repayments (81,584) (590) (592)

Proceeds from issuance of senior unsecured notes — — 220,248
Capital shares:

Issuance 730 364 1,010
Net cash (used in)/provided by financing activities (80,854) (250,226) 220,666
Net increase/(decrease) in cash and cash equivalents 645,268 (194,553) 333,473
Effect of exchange rate changes on cash and cash equivalents 70 36 (325)
Cash and cash equivalents at the beginning of the year 175,151 369,668 36,520
Cash and cash equivalents at the end of the year 820,489 $ 175,151 $ 369,668

See Notes to the Consolidated Financial Statements.
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SUPPLEMENTAL DISCLOSURES TO CONSOLIDATED STATEMENTS OF CASH FLOWS

Cash Flow Information

Years Ended

December 30, December 25, December 26,
(In thousands) 2012 2011 2010
Cash payments
Interest $ 60,022 $ 98,763 $ 76,748
Income tax (refunds)/payments — net $ (6,627) $ (22,757) $ 18,948

See Notes to the Consolidated Financial Statements.

Non-Cash Investing Activities

Non-cash investing activities in 2012 included appnaiely $14 million for amounts held in escrow ttisfg certain indemnification
provisions related to the sale of our ownershipriggt in Indeed.com. We expect the amount helddrog to be released over the next two
years. See Note 7 for additional information regaydhe sale
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NOTES TO THE CONSOLIDATED FINANCIAL STATEMENTS

1. Basis of Presentation

Nature of Operations

The New York Times Company is a leading global,trmeédia news and information company that curreimtyudes newspapers,
digital businesses, investments in paper mills@hdr investments (see Note 7). The New York Ti@esipany and its consolidated
subsidiaries are referred to collectively as thetpany,” “we,” “our” and “us.” Our major sources i@venue are advertising and circulation
from our newspaper business. The newspapers plynogerate in the Northeast markets in the Unitedes.

Principles of Consolidation

The Consolidated Financial Statements include tkeunts of our Company and our wholly and majooityred subsidiaries after
elimination of all significant intercompany trantaaos.

The portion of the net income or loss and equitg stibsidiary attributable to the owners of a slibsj other than the Company (a
noncontrolling interest) is included as a compordronsolidated stockholders' equity in our Coidated Balance Sheets, within net income
or loss in our Consolidated Statements of Operatismithin comprehensive income or loss in our Céidated Statements of Comprehensive
Income/(Loss) and as a component of consolidatekisblders’ equity in our Consolidated StatemefiStmanges in Stockholders’ Equity.

Fiscal Year

Our fiscal year end is the last Sunday in Decentiscal year 2012 comprises 53 weeks and fiscaky2@l1 and 2010 each comprise
52 weeks. Our fiscal years ended as of Decembe?@®(®, , December 25, 2011 , and December 26, 2010 .

Reclassifications

For comparability, certain prior-year amounts hbgen reclassified to conform with the 2012 pregemtaincluding reclassifications
related to discontinued operations (see Note 15).

2. Summary of Significant Accounting Policies

Cash and Cash Equivalents
We consider all highly liquid debt instruments withiginal maturities of 3 months or less to be caghivalents.
Short-Term Investments

We have the intention and ability to hold our skertn investments to maturity. These investmergscissified as held-to-maturity and
are reported at amortized cost. The changes inahe of these securities, other than impairmeatgés, are not reported in our Consolidated
Financial Statements.

Accounts Receivable

Credit is extended to our advertisers and our siliEss based upon an evaluation of the customier@tial condition, and collateral is
not required from such customers. Allowances ftimested credit losses, rebates, returns, rate tgrds and discounts are generally
established based on historical experience.

Inventories

Inventories are stated at the lower of cost orantrmarket value. Inventory cost is generally basethe last-in, first-out (“LIFO”)
method for newsprint and the first-in, first-ouE{(FO”) method for other inventories.

Investments

Investments in which we have at least a 20% , butmore than a 50% , interest are generally aceaufur under the equity method.
Investment interests below 20% are generally adeolfor under the cost method, except if we coukt@se significant influence, the
investment would be accounted for under the equayhod. We had an investment interest below 20%emway Sports Group, which was
accounted for under the equity method until the séla portion of our investment interest in thetfquarter of 2012 (see Note 7).
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Property, Plant and Equipment

Property, plant and equipment are stated at cagirdziation is computed by the straight-line metbeer the shorter of estimated asset
service lives or lease terms as follows: buildings|ding equipment and improvements — 10 to 40gesquipment — 3 to 30 years; and
software — 2 to 5 years. We capitalize interestscasd certain staffing costs as part of the cbstajor projects.

We evaluate whether there has been an impairmdangflived assets, primarily property, plant amgdiigment, if certain circumstances
indicate that a possible impairment may exist. €hessets are tested for impairment at the assap ¢gwel associated with the lowest level of
cash flows. An impairment exists if the carryindueaof the asset (1) is not recoverable (the cagryialue of the asset is greater than the st
undiscounted cash flows) and (2) is greater thafait value.

Goodwill and Intangible Assets Acquired

Goodwill is the excess of cost over the fair vadfigangible and other intangible net assets acdu®®odwill is not amortized but tested
for impairment annually or in an interim perioctértain circumstances indicate a possible impaitmey exist. Our annual impairment test
date is the first day of our fiscal fourth quarter.

Other intangible assets acquired, which were darvperations that have been classified as discoetiroperations (see Note 15),
consisted primarily of trade names on various aeguproperties, content, customer lists and otbgeta. Other intangible assets acquired tha
had indefinite lives (trade names) were not amedilzut tested for impairment annually or in anrimteperiod if certain circumstances
indicated a possible impairment may have existedtaih other intangible assets acquired (conterstoener lists and other assets) were
amortized over their estimated useful lives antetefor impairment if certain circumstances indichin impairment may have existed.

We test for goodwill impairment at the reportingtdavel, which are our operating segments. We fiexform a qualitative assessment
to determine whether it is more likely than notttthee fair value of a reporting unit is less thendarrying value. The qualitative assessment
includes, but is not limited to, the results of ourst recent quantitative impairment test, consitien of industry, market and macroeconomic
conditions, cost factors, cash flows, changes jnrkanagement personnel and our share price. Th# ofghis assessment determines whethe
it is necessary to perform the goodwill impairmemb-step test. For the 2012 annual impairmentrigstiased on our qualitative assessment,
we concluded that it is more likely than not thadodwill is not impaired.

If we determine that it is more likely than notttlize fair value of a reporting unit is less themndarrying value, in the first step, we
compare the fair value of the reporting unit withdgarrying amount, including goodwill. Fair valigsecalculated by a combination of a
discounted cash flow model and a market approaademb calculating fair value for each reportingtuwe generally weigh the results of the
discounted cash flow model more heavily than theketaapproach because the discounted cash flow Insdpecific to our business and long-
term projections. If the fair value exceeds theyiag amount, goodwill is not considered impairédhe carrying amount exceeds the fair
value, the second step must be performed to me#sigmount of the impairment loss, if any. In $keond step, we compare the implied fair
value of the reporting unit's goodwill with the eging amount of that goodwill. An impairment losswd be recognized in an amount equal tc
the excess of the carrying amount of the goodwiirahe implied fair value of the goodwill.

The discounted cash flow analysis requires us tkerwarious judgments, estimates and assumptionsy ofavhich are interdependent,
about future revenues, operating margins, growdsraapital expenditures, working capital andalist rates. The starting point for the
assumptions used in our discounted cash flow aisalythe annual longange financial forecast. The annual planning psthat we underta
to prepare the long-range financial forecast takisconsideration a multitude of factors, incluglinistorical growth rates and operating
performance, related industry trends, macroeconaoniditions, and marketplace data, among othersuAptions are also made for perpetual
growth rates for periods beyond the long-rangeniina forecast period. Our estimates of fair vadue sensitive to changes in all of these
variables, certain of which relate to broader macomomic conditions outside our control.

The market approach analysis includes applying kipre) based on comparable market transactionset@in operating metrics of the
reporting unit.

We compare the sum of the fair values of our répgninits to our market capitalization to determivieether our estimates of reporting
unit fair value are reasonable.
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Intangible assets that are not amortized (tradessnwvhich were part of operations that have bésssified as discontinued operations
(see Note 15), were tested for impairment at tisetdevel by comparing the fair value of the agg#t its carrying amount. Fair value was
calculated as the discounted cash flows utilizhmgrelief-from-royalty method. This method was lihse applying a royalty rate, which would
be obtained through a lease, to the cash flowseldfrom the asset being tested. The royalty ra® aderived from market data. If the fair ve
exceeded the carrying amount, the asset was neidayad impaired. If the carrying amount exceededair value, an impairment loss would
be recognized in an amount equal to the excegeeafdrrying amount of the asset over the fair vafube asset.

All other long-lived assets (intangible assets Hratamortized, such as content and customer, hgké3h were part of operations that
have been classified as discontinued operatiorsNsée 15), were tested for impairment at the ag®etp level associated with the lowest I
of cash flows. An impairment exists if the carrywajue of the asset (1) was not recoverable (thgiog value of the asset was greater thar
sum of undiscounted cash flows) and (2) was grehger its fair value.

The significant estimates and assumptions useddmagement in assessing the recoverability of gdbdwher intangible assets
acquired and other long-lived assets are estinfatade cash flows, discount rates, growth ratesyabas other factors. Any changes in these
estimates or assumptions could result in an impaitroharge. The estimates, based on reasonabkippdrtable assumptions and projectis
require management’s subjective judgment. Depenalinthe assumptions and estimates used, the estimegults of the impairment tests can
vary within a range of outcomes.

In addition to annual testing, management usesgiodridicators to evaluate whether an interim impent test may be required. These
indicators include (1) current-period operatingash flow declines combined with a history of ofiacaor cash flow declines or a
projection/forecast that demonstrates continuirgides in the cash flow or the inability to imprower operations to forecasted levels, (2) a
significant adverse change in the business clinvdtether structural or technological and (3) aidedin our stock price and market
capitalization.

Management has applied what it believes to be & appropriate valuation methodology for its innpegnt testing. See Note 15 for
goodwill and other intangible asset impairment®rded within discontinued operations.

Self-Insurance

We self-insure for workers’ compensation costspmatbile and general liability claims, up to certdaductible limits, as well as for
certain employee medical and disability benefitse Tecorded liabilities for self-insured risks pramarily calculated using actuarial methods.
The liabilities include amounts for actual claimkgim growth and claims incurred but not yet repdriThe recorded liabilities for self-insured
risks were approximately $42 million as of DecemB@r2012 and $52 million as of December 25, 2011 .

Pension and Other Postretirement Benefits

Our single-employer pension and other postretirérbenefit costs are accounted for using actuaghlations. We recognize the funded
status of these plans — measured as the diffefseteseen plan assets, if funded, and the benefjatidn — on the balance sheet and recogniz
changes in the funded status that arise duringéhied but are not recognized as components gberédic pension cost, within other
comprehensive income/(loss), net of income taxhs.dssets related to our funded pension plans @easured at fair value.

We make significant subjective judgments aboutmlmer of actuarial assumptions, which include distoates, health-care cost trend
rates, long-term return on plan assets and magrtalies. Depending on the assumptions and estimagsk the impact from our pension and
other postretirement benefits could vary withiraage of outcomes and could have a material effecuo Consolidated Financial Statements.

We also recognize the present value of pensioiditiab associated with the withdrawal from multiployer pension plans. We assess a
liability for obligations related to complete andrfal withdrawals from multiemployer pension plaas well as estimate obligations for future
partial withdrawals that we consider probable arabsonably estimable. The actual liability is nadwn until each plan completes a final
assessment of the withdrawal liability and issudsmmand to us. Therefore, we adjust the estimadeiofultiemployer pension plan liability
more information becomes available that allowsoufine our estimates.

See Notes 11 and 12 for additional information reigg pension and other postretirement benefits.
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Revenue Recognition

Advertising revenues are recognized when advergs¢srare published in newspapers or placed oratifgatforms or, with respect to
certain digital advertising, each time a user diok certain ads, net of provisions for estimagdxhtes, rate adjustments and discounts.

* We recognize a rebate obligation as a redudtfaevenues, based on the amount of estimatedastizt will be earned and claimed,
related to the underlying revenue transactionsndutie period. Measurement of the rebate obligas@stimated based on the
historical experience of the number of customeas titimately earn and use the rebate.

» Rate adjustments primarily represent creditegito customers related to billing or productioroes and discounts represent credits
given to customers who pay an invoice prior talite date. Rate adjustments and discounts are aecbfian as a reduction of
revenues, based on the amount of estimated raistadjnts or discounts related to the underlyingmees during the period.
Measurement of rate adjustments and discount dldigmare estimated based on historical experiehceedits actually issued.

Circulation revenues include singtepy and subscription revenues. Circulation reverawe based on the number of copies of the pi
newspaper (through home-delivery subscriptionssamgle-copy sales) and digital subscriptions sold the rates charged to the respective
customers. Single-copy revenue is recognized baiseldite of publication, net of provisions for relhteturns. Proceeds from subscription
revenues are deferred at the time of sale andeaognized in earnings on a pro rata basis ovetetines of the subscriptions. When our digital
subscriptions are sold through third parties, veeaaprincipal in the transaction and, thereforeemeies and related costs to third parties for
these sales are reported on a gross basis. Séaetak are considered to determine whether wa grincipal, most notably whether we are
primary obligor to the customer and have determthedselling price and product specifications.

Other revenues are recognized when the relateécserw product has been delivered.
Income Taxes

Income taxes are recognized for the following:gfiount of taxes payable for the current year ahdg¢ferred tax assets and liabilities
for the future tax consequence of events that baea recognized differently in the financial statats than for tax purposes. Deferred tax
assets and liabilities are established using statuax rates and are adjusted for tax rate chaimgd® period of enactment.

We assess whether our deferred tax assets shoutdlbeed by a valuation allowance if it is morelikthan not that some portion or all
of the deferred tax assets will not be realized: @acess includes collecting positive (e.g., sesraf taxable income) and negative (e.g., re
historical losses) evidence and assessing, bast#tte@vidence, whether it is more likely than matttthe deferred tax assets will not be
realized.

We recognize in our financial statements the impéet tax position if that tax position is moredii than not of being sustained on
audit, based on the technical merits of the taxtipos This involves the identification of potentiancertain tax positions, the evaluation of tax
law and an assessment of whether a liability fareutain tax positions is necessary. Different cosions reached in this assessment can have
material impact on our Consolidated Financial Stetets.

We operate within multiple taxing jurisdictions aa subject to audit in these jurisdictions. Thmsaits can involve complex issues,
which could require an extended period of timeetsotve. Until formal resolutions are reached betweeand the tax authorities, the timing
amount of a possible audit settlement for uncetimirbenefits is difficult to predict.

Stock-Based Compensation

We establish fair value for our stock-based aw&rdtetermine our cost and recognize the relatedresgover the appropriate vesting
period. We recognize compensation expense forandstg stock-settled restricted stock units, styutkons, stock appreciation rights, cash-
settled restricted stock units, long-term incenplan (“LTIP”) awards and Common Stock under ourpiogee Stock Purchase Plan (“ESPP”).
See Note 17 for additional information relatedttuick-based compensation expense.
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Earnings/(Loss) Per Shar e

Basic earnings/(loss) per share is calculated Wigidig net earnings/(loss) available to common ldtotders by the weighted-average
common shares outstanding. Diluted earnings/(lpss¥hare is calculated similarly, except thatétudes the dilutive effect of the assumed
exercise of securities, including outstanding watsand the effect of shares issuable under ourp@ayis stock-based incentive plans if such
effect is dilutive.

Foreign Currency Translation

The assets and liabilities of foreign companiegstaneslated at year-end exchange rates. Resulisesétions are translated at average
rates of exchange in effect during the year. Tkaltimg translation adjustment is included as assp component in the Stockholders’ Equity
section of our Consolidated Balance Sheets, icdipdion “Accumulated other comprehensive lossph&icome taxes.”

Use of Estimates

The preparation of financial statements in conftymiith accounting principles generally acceptethia United States of America
(“GAAP”) requires management to make estimatesamstimptions that affect the amounts reported irComsolidated Financial Statements.
Actual results could differ from these estimates.

Recent Accounting Pronouncements

In February 2013, the Financial Accounting Standd&dard (“FASB”) amended its presentation guidasteomprehensive income to
improve the reporting of reclassifications out of@mulated other comprehensive income(*AOCI"). Tleev accounting guidance requires
entities to provide information about the amouetdassified out of AOCI by component. In additienfities are required to present, either on
the face of the financial statements or in the siategnificant amounts reclassified out of AOCIthg respective line items of net income, but
only if the amount reclassified is required to belassified in its entirety in the same reportiegigd. For amounts that are not required to be
reclassified in their entirety to net income, gesitare required to cross-reference to other discés that provide additional details about those
amounts. The amended guidance is effective praspéctor reporting periods beginning after Decemb®, 2012. We do not anticipate the
adoption of this guidance will have a material ittpan our financial statements.

In June 2011, the FASB amended its guidance oprégentation of comprehensive income/(loss) imfine statements to improve the
comparability, consistency and transparency ofrfone reporting and to increase the prominencéenfi$ that are recorded in other
comprehensive income/(loss). The new accountindagge requires entities to report components ofpcehensive income/(loss) in either
(1) a continuous statement of comprehensive incoss) or (2) two separate but consecutive stat&n@he provisions of this guidance are
effective for fiscal years, and interim periodshiritthose years, beginning after December 15, 20/ adopted the guidance and report
components of comprehensive income/(loss) in tvpausde but consecutive statements consisting ofcame statement followed by a
separate statement of comprehensive income/(loss).

3. Short -Term Investments

We have short-term investments, with original miéieg of longer than 3 months, in U.S. Treasuryuséies and commercial paper as of
December 30, 2012 , and in U.S. Treasury secuasasf December 25, 2011 . The carrying value eftiort-term investments was $134.8
million in U.S. Treasury securities and commerpiaper as of December 30, 2012 , which includedegmately $125 million in U.S.
Treasury securities and approximately $10 milliocemmercial paper, and $104.8 million in U.S. Breq securities as of December 25,
2011 . The short-term investments have remaininmntizs of less than 1 month to 7 months as ofdbawer 30, 2012 .

See Note 10 for information regarding the fair eabd our short-term investments.
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4. Inventories
Inventories as shown in the accompanying Cons@aiBalance Sheets were as follows:

December 30, December 25,
(In thousands) 2012 2011
Newsprint and magazine paper $ 8,038 $ 14,567
Other inventory 2,376 3,213
Total $ 10,414 $ 17,780

Inventories are stated at the lower of cost oremtrmarket value. The cost of newsprint inventegpresenting 75% and 82% of total
inventory in 2012 and 2011 , respectively, was mheiteed utilizing the LIFO method. The excess oflaepment or current cost over stated
LIFO value was approximately $3 million and $5 ioifl as of December 30, 2012 and December 25, 2f8spectively. The remaining porti
of inventory is accounted for under the FIFO method

5. Impairment of Assets
2011

In the second quarter of 2011, we classified cedasets as held for sale, primarily of Baseline, (“Baseline”), an online subscription
database and research service for information @fiilth and television industries and a providepmium film and television data to Web
sites. The carrying value of these assets wasegréhatn their fair value, less cost to sell, resglin an impairment of certain intangible assets
and property totaling $9.2 million . The impairmeharge reduced the carrying value of intangibfetssto $0 and the property to a nominal
value. The fair value for these assets was detedny estimating the most likely sale price witthiad-party buyer based on market data. In
October 2011, we sold Baseline, which resultedniominal gain.

2010

We consolidated the printing facility of The BostGiobe (the “Globe”)n Billerica, Mass., into the Boston, Mass., prigtifacility in the
second quarter of 2009. After exploring differepportunities for the assets at Billerica, we erténéo an agreement in the third quarter of
2010 to sell the majority of these assets to @ tharty. Therefore, assets with a carrying valuapgroximately $20 million were written down
to their fair value, resulting in a $16.1 milliompairment charge in 2010. The fair value for thessets was calculated utilizing an offer from &
third party to buy equipment from us and a reatesappraisal.

6. Goodwiill
The changes in the carrying amount of goodwilldi2 and 2011 were as follows:

(In thousands) Total Company

Balance as of December 26, 2010

Goodwill $ 927,611
Accumulated impairment losses (805,218)
Balance as of December 26, 2010 122,393
Goodwill disposed during year (300)
Foreign currency translation (475)

Balance as of December 25, 2011

Goodwill 926,836
Accumulated impairment losses (805,218)
Balance as of December 25, 2011 121,618
Foreign currency translation 1,073

Balance as of December 30, 2012

Goodwill 927,909
Accumulated impairment losses (805,218)
Balance as of December 30, 2012 $ 122,691

Goodwill disposed of during 2011 was related togake of Baseline. The foreign currency translaliioa item reflects changes in
goodwill resulting from fluctuating exchange ratekated to the consolidation of the Internationatdld Tribune (the “IHT”).
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7. Investments
Equity Method Investments

As of December 30, 2012 , our investments in jearitures consisted of equity ownership interestiaénfollowing entities:

Approximate %

Company Ownership

Metro Boston LLC (“Metro Boston”) 49%
Donohue Malbaie Inc. (“Malbaie”) 49%
Madison Paper Industries (“Madison”) 40%
guadrantONE LLC (“quadrantONE”) (1) 25%

(1) quadrantONE announced in February 2013 that it will begin winding down its current operations. As of December 30, 2012, we had a nominal
investment in quadrantONE.

Our investments above are accounted for underghigyemethod, and are recorded in “Investment®intjventures’in our Consolidate
Balance Sheets. Our proportionate shares of thetipg results of our investments are recordedricdme from joint ventures” in our
Consolidated Statements of Operations and in “limvests in joint ventures” in our Consolidated BakuSheets.

Metro Boston
We own a 49% interest in Metro Boston, which put#isa free daily newspaper in the greater Bostea. ar
Malbaie & Madison

We also have investments in a Canadian newsprinpaay, Malbaie, and a partnership operating a sapmrdered paper mill in Main
Madison (together, the “Paper Mills”).

Our Company and UPM-Kymmene Corporation, a Finpaper manufacturing company, are partners throubbidiary companies in
Madison. Our Company’s percentage ownership of Btagdiwhich represents 40% , is through an 80% -dwoasolidated subsidiary. UPM-
Kymmene owns a 10% interest in Madison through% B@ncontrolling interest in the consolidated sdiasiy of our Company.

We received distributions from Malbaie of $7.3 imoifl in 2012 , $0 million in 2011 and $0 million 2010 .
We received distributions from Madison of $2.0 moillin 2012 , $0 million in 2011 and $5.3 milliom 2010 .

We purchased newsprint and supercalendered papertfie Paper Mills at competitive prices. Such pases aggregated approxima
$26 million in 2012 , $34 million in 2011 and $33llan in 2010 .

In 2010, we recorded a pre-tax gain of $12.7 milfimm the sale of an asset at one of the Papés.NMDur share of the prtax gain, afte
eliminating the noncontrolling interest portion,sx&10.2 million . The $12.7 million gain is inclul® “Income from joint ventures” in our
Consolidated Statements of Operations.

The following tables present summarized combinéarimation for our Company’s unconsolidated joinhitees. Separate financial
statements of these unconsolidated joint ventwesat required, since none of our investmentsansidered individually significant. The
following tables include combined financial infortia for Fenway Sports Group, which was accountedihder the equity method, until the
sale of a portion of our investment interest inraaby 2012.
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Summarized unaudited condensed combined balane&sabfeour Company’s unconsolidated joint ventuvese as follows as of:

December 31,

December 31,

(In thousands) 2012 2011
Current assets 80,496 $ 262,203
Non-current assets 79,913 1,405,110

Total assets 160,409 1,667,313
Current liabilities 37,300 551,105
Non-current liabilities 19,332 518,723

Total liabilities 56,632 1,069,828
Equity 103,777 522,930
Noncontrolling interest — 74,555

Total liabilities and equity 160,409 $ 1,667,313

Summarized unaudited condensed combined inconenstats of our Company’s unconsolidated joint vergwvere as follows for the

years endec

December 31,

December 31,

December 31,

(In thousands) 2012 2011 2010
Revenues $ 291,195 1,203,537 $ 936,223
Costs and expenses 283,392 1,203,181 850,950
Operating income 7,803 356 85,273
Other income/(expense) 300 (10,014) 14,724
Pre-tax income/(loss) 8,103 (9,658) 99,997
Income tax expense/(benefit) 1,334 (25,004) (111)
Net income 6,769 15,346 100,108
Net income attributable to noncontrolling interest — (23,517) (23,725)
Net income/(loss) less noncontrolling interest $ 6,769 8,171) $ 76,383

Cost Method Investments

Gain on Sale of Investments

We recorded a gain on sale of investments totdi22.3 million in 2012 , $71.2 million in 2011 a#l.1 million in 2010 .

Fenway Sports Group

In February 2012, we sold 100 of our units in Fep®ports Group for an aggregate price of $30.0onil{pre-tax gain of $17.8 million
in the first quarter of 2012) and in May 2012, waédsour remaining 210 units for an aggregate poic$63.0 million (pre-tax gain of $37.8
million in the second quarter of 2012). Effectiveéhathe February 2012 sale, given our reduced oshiptievel and lack of influence on the
operations of Fenway Sports Group, we changeddbeuating for this investment from the equity metho the cost method in the first qua
of 2012. Therefore, starting in February 2012, wéamger recognized our proportionate share obfterating results of Fenway Sports Group
in joint venture results in our Consolidated Statams of Operations.

In July 2011, we sold 390 of our units in Fenwayp®pGroup for $117.0 million , which resulted ip@-tax gain of $65.3 milliom the
third quarter of 2011.

In the second quarter of 2010, we sold 50 of oitsun Fenway Sports Group, which resulted in atpregain of $9.1 million .
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Indeed.com

In October 2012, Indeed.com, a search engine b ijo which we had an ownership interest, was $ble recorded a pre-tax gain of
$164.6 million . The pre-tax proceeds from the sdleur interest were approximately $167 million .

In the first quarter of 2011, we sold a minor pamtodf our interest in Indeed.com, resulting in e-fax gain of $5.9 million .

Impairment of Investments

In 2012 , we recorded non-cash impairment char§$5.6 million to reduce the carrying value of eémtinvestments to fair value. The
impairment charges were primarily related to owestment in Ongo Inc., a consumer service for repdind sharing digital news and
information from multiple publishers. See Note #® ddditional information regarding the fair valiethese investments.

Available-for-Sale Security

In connection with the initial public offering ofrightcove, Inc. in the first quarter of 2012, chaagdn the fair value of our investment in
Brightcove, Inc. (available-for-sale security) aeeognized as unrealized gains or losses withirstiglilaneous assets” and “Accumulated othe
comprehensive loss” in our Consolidated Balanceehend “Unrealized loss on available-for-sale sgcun our Consolidated Statements of
Comprehensive Income/(Loss). As of December 3022@& recognized an unrealized loss of $0.7 mil{i&0.4 million aftertax). In 2012, w
had proceeds from the sale of a portion of oureshar Brightcove, Inc. totaling $2.2 million ancoeded a pre-tax gain of $0.4 million . See
Note 10 for additional information regarding thé faalue of our investment in Brightcove, Ir

8. Debt Obligations

Our total debt and capital lease obligations caedisf the following:

December 30, December 25,

(In thousands, except percentages) Coupon Rate 2012 2011
Senior notes due in 2012, net of unamortized debt costs of $100 in 2011 4.610% $ —  $ 74,900
Senior notes due in 2015, net of unamortized debt costs of $78 in 2012 and $109 in 2011 5.0% 244,022 249,891
Senior notes due in 2016, net of unamortized debt costs of $3,477 in 2012 and $4,213 in 2011 6.625% 221,523 220,787
Option to repurchase ownership interest in headquarters building in 2019, net of unamortized debt
costs of $25,490 in 2012 and $29,139 in 2011 224,510 220,861
Total debt 690,055 766,439
Capital lease obligations 7,023 6,681
Total debt and capital lease obligations $ 697,078 $ 773,120

See Note 10 for information regarding the fair eadd our long-term debt.

The aggregate face amount of maturities of debt theenext five years and thereafter is as follows:

(In thousands) Amount

2013 $ —

2014 _

2015 244,100

2016 225,000

2017 —

Thereafter 250,000

Total face amount of maturities 719,100

Less: Unamortized debt costs (29,045)

Carrying value of debt $ 690,055
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Interest expense, net, as shown in the accompagangolidated Statements of Operations was asafsilo

December 30, December 25, December 26,
(In thousands) 2012 2011 2010
Cash interest expense $ 58,726 $ 79,187 $ 79,349
Non-cash amortization of discount on debt 4,516 6,933 7,251
Capitalized interest 17) (427) (299)
Interest income (410) (450) (1,239)
Total interest expense, net $ 62,815 $ 85,243 % 85,062

4.610% Notes

On September 26, 2012, we repaid in full all $#8illion aggregate principal amount of 4.610% semiotes due on that date (the “
4.610% Notes”).

5.0% Notes

In March 2005, we issued $250.0 million aggregaiecpal amount of 5.0% senior unsecured notesMarch 15, 2015 (the “ 5.0%
Note"). In December 2012, we repurchased $5.9 milliangipal amount of our 5.0% Notes and recorded.4 $dllion pre-tax charge in
connection with the repurchase. This charge isighedl in “Interest expense, net” in our Consolidé&&tements of Operations.

The 5.0% Notes may be redeemed, in whole or in paeny time, at a price equal to 100% of thegypal amount of the notes
redeemed, plus accrued and unpaid interest teethechase date plus a “make-whole” premium. Th&éS\dtes are not otherwise callable.

The 5.0% Notes are subject to certain covenantsah@ng other things, limit (subject to customexgeptions) our ability and the
ability of certain material subsidiaries to:

* create liens on certain assets to secure dek
e enter into certain saleaseback transactio
14.053% Notes

In January 2009, pursuant to a securities purchgseement with Inmobiliaria Carso, S.A. de C.V. &ahco Inbursa S.A., Institucién
de Banca Multiple, Grupo Financiero Inbursa (eathlavestor” and collectively the “Investors'\e issued, for an aggregate purchase prir
$250.0 million , (1) $250.0 million aggregate mwippal amount of 14.053% senior unsecured notesldneary 15, 2015 (the “ 14.053%
Note¢"), and (2) detachable warrants to purchase 15ligomshares of our Class A Common Stock at a poicg6.3572per share. The warrai
are exercisable at the holder’s option at any tme from time to time, in whole or in part, untinbiary 15, 2015. Each Investor is an affiliate
of Carlos Slim Held, the beneficial owner of approately 8% of our Class A Common Stock (excluding varrants). Each Investor
purchased an equal number of 14.053% Notes andmiarr

On August 15, 2011, we prepaid in full all $250.1lion outstanding aggregate principal amount @& f4.053% Notes. The prepayment
totaled approximately $280 million , comprising {f§ $250.0 million aggregate principal amounthef 14.053% Notes; (2) approximately $3
million representing all interest that was accraad unpaid on the 14.053% Notes; and (3) a makdengremium amount of approximately
$27 million due in connection with the prepaymé&tie funded the prepayment from available cash. fesalt of this prepayment, we recorded
a $46.4 million pre-tax charge in the third quad&2011. This charge is included in “Premium obtdedemption” in our Consolidated
Statements of Operations.

6.625% Notes

In November 2010, we issued $225.0 million aggregaincipal amount of 6.625% senior unsecured mdesDecember 15, 2016 (“
6.625% Notes”).

We have the option to redeem all or a portion ef@625% Notes, at any time, at a price equal 684.6f the principal amount of the
notes redeemed plus accrued and unpaid interést t@demption date plus a “make-whole” premiune B625% Notes are not otherwise
callable.
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The 6.625% Notes are subject to certain covenhatsamong other things, limit (subject to custopexceptions) our ability and the
ability of our subsidiaries to:

e incur additional indebtedness and issue prefertiak;
e pay dividends or make other equity distributit
e agree to any restrictions on the ability of outtnieted subsidiaries to make payments tc
» create liens on certain assets to secure
* make certain investmen
* merge or consolidate with other companies or tearst or substantially all of our assets;
* engage in sallaseback transactio
Sale-Leaseback Financing

In March 2009, we entered into an agreement tcaselIsimultaneously lease back a portion of owdbkald condominium interest in ¢
Company'’s headquarters building located at 620tGiglvenue in New York City (the “Condo InterestThe sale price for the Condo Interest
was $225.0 million . We have an option, exercisab2019, to repurchase the Condo Interest for $260llion . The lease term is 15 years,
and we have three renewal options that could extemterm for an additional 20 years.

The transaction is accounted for as a financingstiation. As such, we have continued to depretiat€ondo Interest and account for
the rental payments as interest expense. The elifferbetween the purchase option price of $25dI@mand the net sale proceeds of
approximately $211 million , or approximately $3dlion , is being amortized over a 10 -year perbrtbugh interest expense. The effective
interest rate on this transaction was approximéitafp .

Revolving Credit Facility

In November 2012, we terminated our $125.0 milksset-backed five -year revolving credit facilindaecorded a pre-tax charge of
$1.4 million in connection with the early termiratj which is included in “Interest expense, netbiur Consolidated Statements of Operations

9. Other
Severance Costs

We recognized severance costs of $18.1 millior0it22, $12.9 million in 2011 and $4.5 million in ZD1In 2012 , 2011 and 201@hes¢
costs were primarily recorded in “Selling, genexnadl administrative costs” in our Consolidated Statiets of Operations. We had a severance
liability of $15.9 million and $13.1 million incluet in “Accrued expenses” in our Consolidated BadaBhbeets as of December 30, 2012 and
December 25, 2011 , respectively, of which the migjof the December 30, 2012 balance will be paid013 .

Other Expense
In 2012, we recorded a $ 2.6 million charge in @uotion with a legal settlement.

In 2011, we recorded a $4.5 million charge fortaement and consulting agreement in connectioh e retirement of our former
chief executive officer at the end of 2011.
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10. Fair Value Measurements

Fair value is the price that would be received uensale of an asset or paid upon transfer @ftalilly in an orderly transaction betwe
market participants at the measurement date. Bnedction would be in the principal or most advgetais market for the asset or liability,
based on assumptions that a market participantdues# in pricing the asset or liability.

The fair value hierarchy consists of three levels:

Level 1 — quoted prices in active markets for itk=itassets or liabilities that the reporting gnkias the ability to access at the
measurement date;

Level 2 — inputs other than quoted prices includétin Level 1 that are observable for the assdiability, either directly or indirectly;
and

Level 3 — unobservable inputs for the asset oiliigb
Assets/Liabilities Measured and Recorded at Fair Va  lue on a Recurring Basis

As of December 30, 2012 and December 25, 2011hadeassets related to our qualified pension pleesored at fair value. The
required disclosures regarding such assets arergessin Note 11.

The following table summarizes our financial asse¢ssured at fair value on a recurring basis &@ectmber 30, 2012 :

December 30, 2012

(In thousands) Total Level 1 Level 2 Level 3

Available-for-sale security $ 4444 $ 4444 B — % —

Certain financial assets are valued using markeepion the active markets. Level 1 instrumentatdns are obtained from real-time
quotes for transactions in active exchange maiketdving identical assets. In the first quarter26fl2, the common stock of Brightcove, Inc.
(available-for-sale security) began to trade ometive market (see Note 7).

The following table summarizes our financial litidls measured at fair value on a recurring basisf&ecember 30, 2012 and
December 25, 2011 :

December 30, 2012 December 25, 2011
(In thousands) Total Level 1 Level 2 Level 3 Total Level 1 Level 2 Level 3
Deferred compensation $ 52882 $ 52882 $ —  $ — $ 71354 $ 71,354 % — % —

Certain financial liabilities are valued using metrkrices on the active markets. The deferred cosgi®n liability consists of deferrals
under our deferred executive compensation plangiwéinables certain eligible executives to elecketier a portion of their compensation on a
pre-tax basis (see Note 13). The deferred amouatseested at the executives' option in variougualfunds. The fair value of deferred
compensation is determined based on the fair \@itiee investments elected by the executives.

Assets Measured and Recorded at Fair Value on a Non  -Recurring Basis

Certain non-financial assets — such as goodwhieointangible assets, which were part of operattbat have been classified as
discontinued operations (see Note 15), propergntgnd equipment and certain investments, — dyerecorded at fair value if an impairment
charge is recognized. We classified all of thesasugeements as Level 3, as we used unobservables wfibin the valuation methodologies
that were significant to the fair value measuremesnd the valuations required management's judgchento the absence of quoted market
prices. The following tables present non-finaneisdets that were measured and recorded at fag wala non-recurring basis and the total
impairment losses recorded during 2012, 2011 aA@ 2d those assets.
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2012

Net Carrying

Value as of Fair Value Measured and Recorded Using Impairment Losses
(In thousands) December 30, 2012 Level 1 Level 2 Level 3 December 30, 2012
Goodwill $ — 3 — % — % — 8 194,732 (1)
Cost method investments — — — — 5,500

(1) Impairment losses relate to the About Group and are included within “(Loss)/income from discontinued operations, net of income taxes” for the year ended
December 30, 2012. We sold the About Group in September 2012. See Note 15 for additional information.

The impairment charge totaling $194.7 million ie fireceding table was related to goodwill at thewttGroup in the second quarter of
2012, which reduced the carrying value to its Yaiue. Goodwill is not amortized but tested for airment annually or in an interim period if
certain circumstances indicate a possible impaitnmay exist. Our policy is to perform our annuabdwill impairment test in the fourth
quarter of our fiscal year. However, due to certaipairment indicators at the About Group, we perfed an interim impairment test as of
June 24, 2012.

Our expectations for future operating results amshdlows at the About Group in the long-term wexrger than our previous estimates,
primarily driven by a reassessment of the sustdihabf our estimated long-term growth rate fosgiay advertising. The reduction in our
estimated long-term growth rate resulted in theyiag value of the net assets being greater thein thir value, and therefore a write-down of
goodwill to its fair value was required. The fa@lwe of the About Group’s goodwill was the residiagal value after allocating the total fair
value of the About Group to its other assets, fiéabilities.

The total fair value of the About Group was deteradi using a discounted cash flow model (presenieval future cash flows). We
estimated a 3.5%nnual growth rate to arrive at a residual yearasgnting the perpetual cash flows of the Aboutu@rd he residual year ca
flow was capitalized to arrive at the terminal \eabf the About Group. Utilizing a discount ratel&£0% , the present value of the cash flows
during the projection period and terminal valueavaggregated to estimate the fair value of the Awaup. In our 2011 annual impairment
test, we had assumed a 5.0% annual growth rata 48aB% discount rate. In determining the approprigscount rate, we considered the
weighted-average cost of capital for comparablepaonies.

The impairment charge totaling $5.5 million in fiv@ceding table for the cost method investmendit? , which was primarily related
to our investment in Ongo Inc., was due to evemtsosinding ceasing the operations of our investméde Note 7). We determined the fair
value of these investments using the market arahilecapproaches. The market approach includes ¢éhefdimancial metrics and ratios of
comparable companies. The income approach inclirdesse of a discounted cash flow model.

2011
Net Carrying
Value as of Fair Value Measured and Recorded Using Impairment Losses
(In thousands) December 25, 2011 Level 1 Level 2 Level 3 December 25, 2011
Goodwill $ — % — 3 — 3 — 3 152,093 (1)
Other intangible assets 2,864 — — 2,864 10,574
Property, plant and equipment, net — — — — 1,767

(1) Impairment losses relate to the Regional Media Group and are included within “(Loss)/income from discontinued operations, net of income taxes” for the year
ended December 25, 2011. We sold the Regional Media Group in January 2012. See Note 15 for additional information.

The impairment charge totaling $152.1 million ie freceding table was related to goodwill at thgitteal Media Group, which
reduced the carrying value of goodwill to $0 . Do€ertain impairment indicators at the RegionabMeGroup, including lower-than-expected
operating results, we performed an interim impairtiiest of goodwill as of June 26, 2011.

The interim test resulted in an impairment of goibdwainly from lower projected long-term operatingsults and cash flows of the
Regional Media Group, primarily due to the contidiukecline in print advertising revenues. Theseofactesulted in the carrying value of the
net assets being greater than their fair value tlametfore a write-down to fair value was required.
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In determining the fair value of the Regional Me@ieup, we made significant judgments and estimatgarding the expected severity
and duration of the uneven economic environmentth@decular changes affecting the newspaper indinsthe Regional Media Group
markets. The effect of these assumptions on pegjdoing-term revenues, along with the continuedehisnfrom reductions to the group’s cost
structure, played a significant role in calculatthg fair value of the Regional Media Group.

The fair value of the Regional Media Group’s godtlwas the residual fair value after allocating thtal fair value of the Regional
Media Group to its other assets, net of liabilitielse total fair value of the Regional Media Graugs determined using a combination of a
discounted cash flow model (present value of futargh flows) and a market approach model basedmparable businesses. We estimated ¢
flat annual growth rate to arrive at a residualryearesenting the perpetual cash flows of the ®ediMedia Group. The residual year cash
flow was capitalized to arrive at the terminal \eabf the Regional Media Group. Utilizing a discotete of 10.7% , the present value of the
cash flows during the projection period and terrhirzdue were aggregated to estimate the fair vafuee Regional Media Group. In our 2010
annual impairment test, we assumed a 2.0% annowaftigrate and a discount rate of 10.5% . In deteimgithe appropriate discount rate, we
considered the weighted-average cost of capitatdarparable companies.

The impairment charges for other intangible assetsproperty were primarily related to Baselines(Siete 5) and ConsumerSearch,
Inc., which was part of the About Group (see Ndie The impairment charge related to Baseline redube carrying value of intangible as:
to $0and the property to a nominal value. The fair vaiftithe other intangible assets and property okebBas was determined by estimating
most likely sale price with a thirgarty buyer based on market data. We completedaleeof Baseline in October 2011. The impairmeargé
for ConsumerSearch, Inc. reduced the carrying valike ConsumerSearch trade name to approxim@geiyillion. The fair value of the trac
name was calculated using a relief-from-royalty hodt

2010
Net Carrying
Value as of Fair Value Measured and Recorded Using Impairment Losses
(In thousands) December 26, 2010 Level 1 Level 2 Level 3 December 26, 2010
Property, plant and equipment, net $ 4838 $ — % — % 4,838 $ 16,148

The impairment charge totaling $16.1 million in freceding table was related to assets at the Glpbiating facility in Billerica,
Mass. The fair value for these assets was calclulatkzing an offer from a third party to buy eguient from us and a real estate appraisal.
Therefore, assets with a carrying value of apprexaty $20 million were written down to their faiale, resulting in a $16.1 million
impairment charge in 2010. We completed the sathexe assets in 2011.

Financial Instruments Disclosed, But Not Reported, at Fair Value

Our shortterm investments, which include U.S. Treasury séearand commercial paper, are recorded at aneatriibst (see Note 3). .
of December 30, 2012 and December 25, 2011 , tloetened cost approximated fair value because oshwet-term maturity and highly liquid
nature of these investments. We classified thesestiments as Level 2 since the fair value estimatedased on market observable inputs for
investments with similar terms and maturities.

The carrying value of our long-term debt was appnately $690 million as of December 30, 2012 an@Zillion as of December 25,
2011 . The fair value of our long-term debt wasragjmately $840 million as of December 30, 2012 &860 million as of December 25,
2011 . We estimate the fair value of our debtazitij market quotations for debt that have quotéckeprin active markets. Since our debt does
not trade on a daily basis in an active marketfairevalue estimates are based on market obserablits based on borrowing rates currently
available for debt with similar terms and averagsurities (Level 2).

THE NEW YORK TIMES COMPANY - P75




11. Pension Benefits

We sponsor several single-employer defined bepefision plans, the majority of which have beendmyparticipate in The New York
Times Newspaper Guild pension plan, a joint Compamy Guild-sponsored plan, which has been frozednaake contributions to several
multiemployer pension plans in connection with eclive bargaining agreements. These plans covendjerity of our employees.

Single-Employer Plans

Our Company-sponsored defined benefit pension prathsde qualified plans (funded) as well as noalified plans (unfunded). These
plans provide participating employees with retiratrgenefits in accordance with benefit formulasaded in each plan. Our non-qualified
plans provide enhanced retirement benefits to selembers of management. The New York Times Newap@pild pension plan is a
qualified plan and is included in the tables below.

We also have a foreign-based pension plan foricdt employees (the “foreign plan”). The inforrat for the foreign plan is
combined with the information for U.S. non-qualifiplans. The benefit obligation of the foreign pisimmaterial to our total benefit
obligation.

Net Periodic Pension Cost

The components of net periodic pension cost wefelkasvs:

December 30, 2012 December 25, 2011 December 26, 2010
Non- Non- Non-
Qualified Qualified All Qualified Qualified All Qualified Qualified All
(In thousands) Plans Plans Plans Plans Plans Plans Plans Plans Plans

Components of net periodic pension cost

Service cost $ 11,903 $ 1,656 $ 13559 % 12,079 $ 1,660 $ 13,739 $ 12,045 $ 1,896 $ 13,941
Interest cost 96,265 12,807 109,072 99,991 13,293 113,284 102,523 13,602 116,125
Expected return on plan

assets (118,551) —  (118,551) (111,813) — (111,813) (113,625) — (113,625)
Recognized actuarial loss 34,294 4,648 38,942 25,781 3,214 28,995 16,496 4,103 20,599
Amortization of prior service

cost 574 — 574 803 — 803 803 — 803
Effect of settlement 48,729 — 48,729 — — — — — —
Effect of sale of Regional

Media Group (5,097) — (5,097) — — — — — —

Net periodic pension cost $ 68,117 $ 19,111 $ 87,228 $ 26,841 $ 18,167 $ 45,008 $ 18,242 $ 19,601 $ 37,843

As part of our strategy to reduce the pension akibgs and the resulting volatility of our overfiiancial condition, in September 2012,
we offered certain former employees who participat€he New York Times Companies Pension Plan fit®o to receive a one-time lump-
sum payment equal to the present value of thegjgatit's pension benefit (payable in cash or rotledr into a qualified retirement plan or
IRA) or to commence an immediate monthly annuity.

The actual amount of the settlement was actuarigdtgrmined, which resulted in the acceleratiothefrecognition of the accumulated
unrecognized actuarial loss. Therefore, we recoededn-cash settlement charge of $48.7 milliominnection with the lump-sum payments
made in the fourth quarter of 2012, which totalpdraximately $112 million . These lumgum payments were made with existing assets ¢
New York Times Companies Pension P

Pursuant to an amendment to a collective bargamgmgement covering the employees in The New YarieF Newspaper Guild, in tt
fourth quarter of 2012, we amended The New Yorké&dmlewspaper Guild pension plan to freeze benedituals for participating employees.
We adopted a new defined benefit pension planhfese employees, subject to Internal Revenue Seapiseval. The amendment to The New
York Times Newspaper Guild pension plan resulted reduction of the projected benefit obligatiod anderfunded status of the plan by
approximately $32 million . This amount is recogdavithin “Accumulated other comprehensive lossbim Consolidated Balance Sheet as ¢
December 30, 2012.
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Pursuant to an amendment to a collective bargamgmgement covering the employees of The Timelsanrtailers union, we froze such
mailers’ benefit accruals under a Company-sponspeegion plan. This resulted in a remeasurementartdilment of the pension plan in the
first quarter of 2012, which reduced the underfuhsi@tus of the plan by approximately $3 milliofhis amount is recognized within
“Accumulated other comprehensive loss” in our Cdidated Balance Sheet as of December 30, 2012.

Other changes in plan assets and benefit obligaterognized in other comprehensive income/loss asgifollows:

December 30, December 25, December 26,
(In thousands) 2012 2011 2010
Net actuarial loss $ 98,468 $ 255,907 $ 122,879
Prior service credit (31,839) — —
Amortization of loss (38,942) (28,995) (20,599)
Amortization of prior service cost (574) (803) (803)
Effect of settlement (48,729) — —
Effect of curtailment — — (1,083)
Total recognized in other comprehensive (income)/lo  ss (21,616) 226,109 100,394
Net periodic pension cost 87,228 45,008 37,843
Total recognized in net periodic benefit cost and o ther comprehensive loss $ 65,612 $ 271,117 % 138,237

The estimated actuarial loss and prior serviceittedt will be amortized from accumulated othemgpuehensive loss into net periodic
pension cost over the next fiscal year is approtetgeb40 million and $2 million , respectively.

The amount of cost recognized for defined contitsubenefit plans was approximately $18 million 2012 and $23 million for 2011
and 2010. Effective January 1, 2010, we increasea@ntribution under a defined contribution plan fionunion employees, including amo
other things, providing an incremental contributezjual to 3% of the employee’s eligible earningstaiapplicable limits under the Internal
Revenue Code. This change to the defined contabytian was made in conjunction with freezing oompany-sponsored qualified pension
plan for non-union employees.
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Benefit Obligation and Plan Assets

The changes in the benefit obligation and plantass®l other amounts recognized in other compréheirecome/loss were as follows:

December 30, 2012 December 25, 2011

Non- Non-

Qualified Qualified Qualified Qualified
(In thousands) Plans Plans All Plans Plans Plans All Plans
Change in benefit obligation
Benefit obligation at beginning of year $ 1,986502 $ 277,060 $ 2,263,562 1,823,625 $ 253,743 2,077,368
Service cost 11,903 1,656 13,559 12,079 1,660 13,739
Interest cost 96,265 12,807 109,072 99,991 13,293 113,284
Plan participants’ contributions 32 — 32 34 — 34
Amendments (31,839) — (31,839) — — —
Actuarial loss 164,383 32,906 197,289 140,186 25,621 165,807
Lump-sum settlement paid (112,404) — (112,404) — — —
Effect of sale of Regional Media Group (13,510) — (13,510) — — —
Benefits paid (89,340) (21,412) (110,752) (89,413) (17,224) (106,637)
Effects of change in currency conversion — 42 42 — (33) (33)
Benefit obligation at end of year 2,011,992 303,059 2,315,051 1,986,502 277,060 2,263,562
Change in plan assets
Fair value of plan assets at beginning of year 1,464,729 — 1,464,729 1,381,811 — 1,381,811
Actual return on plan assets 217,371 — 217,371 21,712 — 21,712
Employer contributions 143,748 21,412 165,160 150,585 17,224 167,809
Plan participants’ contributions 32 — 32 34 — 34
Lump-sum settlement paid (112,404) — (112,404) — — —
Benefits paid (89,340) (21,412) (110,752) (89,413) (17,224) (106,637)
Effect of sale of Regional Media Group (8,413) — (8,413) — — —
Fair value of plan assets at end of year 1,615,723 — 1,615,723 1,464,729 — 1,464,729
Net amount recognized $ (396,269) $ (303,059) $ (699,328) (521,773) $ (277,060) (798,833)
Amount recognized in the Consolidated Balance Sheet s
Current liabilities $ — 3 (19,654) $ (19,654) —  $ (18,784) (18,784)
Noncurrent liabilities (396,269) (283,405) (679,674) (521,773) (258,276) (780,049)
Net amount recognized $ (396,269) $ (303,059) $ (699,328) (521,773) $ (277,060) (798,833)
Amount recognized in accumulated other comprehensiv e loss
Actuarial loss $ 886,754 $ 127,387 $ 1,014,141 904,214  $ 99,130 1,003,344
Prior service (credit)/cost (30,454) — (30,454) 1,959 — 1,959
Total $ 856,300 $ 127,387 $ 983,687 906,173 $ 99,130 1,005,303
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The accumulated benefit obligation for all pengitems was $2.31 billion and $2.22 billion as of Beber 30, 2012 and December 25,
2011, respectively.

Information for pension plans with an accumulatedddit obligation in excess of plan assets wask®is:

December 30, December 25,
(In thousands) 2012 2011
Projected benefit obligation $ 2,315,051 $ 2,263,562
Accumulated benefit obligation $ 2,305,514 $ 2,223,755
Fair value of plan assets $ 1,615,723 $ 1,464,729

Assumptions

Weighted-average assumptions used in the actwamaputations to determine benefit obligations fealdied pension plans were as
follows:

December 30, December 25,
(Percent) 2012 2011
Discount rate 4.00% 5.05%
Rate of increase in compensation levels 3.00% 3.00%

The rate of increase in compensation levels isiegigle only for qualified pension plans that haet lmeen frozen.

Weighted-average assumptions used in the actanaputations to determine net periodic pension frgjualified plans were as
follows:

December 30, December 25, December 26,
(Percent) 2012 2011 2010
Discount rate 5.05% 5.60% 6.30%
Rate of increase in compensation levels 3.00% 4.00% 4.00%
Expected long-term rate of return on assets 8.00% 8.25% 8.75%

Weighted-average assumptions used in the actanaputations to determine benefit obligations fon+gualified plans were as
follows:

December 30, December 25,
(Percent) 2012 2011
Discount rate 3.70% 4.80%
Rate of increase in compensation levels 3.50% 3.50%

The rate of increase in compensation levels isiegige only for the non-qualified pension plang th@ve not been frozen.

Weighted-average assumptions used in the actwamaputations to determine net periodic pension favgton-qualified plans were as
follows:

December 30, December 25, December 26,
(Percent) 2012 2011 2010
Discount rate 4.80% 5.45% 6.00%
Rate of increase in compensation levels 3.50% 3.50% 3.50%

We determined our discount rate using a Ryan Ali, Curve (the “Ryan Curve”). The Ryan Curve pregidhe bonds included in the
curve and allows adjustments for certain outlietg.( bonds on “watch”). We believe the Ryan Cual@ws us to calculate an appropriate
discount rate.
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To determine our discount rate, we project a chsi Ibased on annual accrued benefits. For activicfmants, the benefits under the
respective pension plans are projected to theafagmination. The projected plan cash flow iscdisnted to the measurement date, which is
the last day of our fiscal year, using the annpat sates provided in the Ryan Curve. A single alist rate is then computed so that the prese
value of the benefit cash flow equals the presahtercomputed using the Ryan Curve rates.

In determining the expected long-term rate of retwm assets, we evaluated input from our investmemsultants, actuaries and
investment management firms, including our revidwsset class return expectations, as well as femg-historical asset class returns.
Projected returns by such consultants and econsmuistbased on broad equity and bond indices. Qjactive is to select an average rate of
earnings expected on existing plan assets and &eontributions to the plan during the year.

The value (“market-related value”) of plan assetsultiplied by the expected long-term rate of meton assets to compute the expectec
return on plan assets, a component of net perfehision cost. The market-related value of plantassa calculated value that recognizes
changes in fair value over three years.

Plan Assets

Company -Sponsored Pension Plans

The assets underlying the Company-sponsored qafignsion plans are managed by professional meastmanagers. These
investment managers are selected and monitordaebyansion investment committee, composed of cestiior executives, who are
appointed by the Finance Committee of the Boaritéctors of the Company. The Finance Committaesponsible for adopting our
investment policy, which includes rules regarding selection and retention of qualified advisord imvestment managers. The pension
investment committee is responsible for implemenénd monitoring compliance with our investmentigglselecting and monitoring
investment managers and communicating the investgwedelines and performance objectives to thestment managers.

Our contributions are made on a basis determingtidopctuaries in accordance with the funding megoénts and limitations of the
Employee Retirement Income Security Act (“ERISARdahe Internal Revenue Code.

Investment Policy and Strategy

The primary long-term investment objective is toe@dte assets in a manner that produces a togabfaeturn that meets or exceeds the
growth of our pension liabilities.

The intermediate-term objective is to allocate &ssea manner that outperforms each of the capitakets in which assets are investec
net of costs, measured over a complete market.o@elerall fund performance is compared to a Tafdlecation Index based on the target
allocations and comparable portfolios with simitarestment objectives.

Asset Allocation Guidelines

In accordance with our asset allocation strategyst@ibstantially all of our Company-sponsored pamgpian assets, investments are
categorized into long duration fixed income invesinis whose value is highly correlated to that efglnsion plan obligationsL{ng Duratior
Assets”) or other investments, such as equitieshagttyield fixed income securities, whose return overdiis expected to exceed pension |
obligations (“Return-Seeking Assets”).

The proportional allocation of assets between LBogation Assets and Return-Seeking Assets is depperoh the funded status of each
pension plan. Under our policy, for example, a fohdtatus of 85% to 90% requires an allocatiomtaf assets of 45% to 55% to Long
Duration Assets and 45% to 55% to Return-Seekirgess As our funded status increases, the allotatibong Duration Assets will increase
and the allocation to Return-Seeking Assets witlrdase.
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The following asset allocation guidelines applyhte Return-Seeking Assets:

Asset Category Percentage Range
U.S. Equities 55% - 70%
International Equities 20% - 30%
Total Equity 75% - 95%
Fixed Income 0% - 5%
Fixed Income Alternative Investments 0% - 5%
Equity Alternative Investments 0% - 5%
Cash Reserves 0% - 5%

The weighted-average asset allocations of our Cagrpponsored pension plans by asset category thrltmmg Duration and Return-
Seeking Assets, as of December 30, 2012 , werallag/§:

Asset Category Percentage
U.S. Equities 36%
International Equities 16%
Total Equity 52%
Fixed Income 43%
Fixed Income Alternative Investments 0%
Equity Alternative Investments 3%
Cash Reserves 2%

The specified target allocation of assets and rmsgeforth above are maintained and reviewedperiadic basis by the pension
investment committee. The pension investment coteminay direct the transfer of assets between timezg managers in order to rebalance
the portfolio in accordance with approved assefcallion ranges to accomplish the investment objestior the pension plan assets.

The New York Times Newspaper Guild Pension Plan

The assets underlying The New York Times Newsp&pegld pension plan are managed by investment masagéected and monitored
by the Board of Trustees of the Newspaper GuilN@if York. These investment managers are provideatithority to manage the investm
assets of The New York Times Newspaper Guild pengian, including acquiring and disposing of assaibject to certain guidelines.

In November 2012, in connection with ratified amesgahts to a collective bargaining agreement covegingloyees in The New York
Times Newspaper Guild, we amended the existingiddfbenefit pension plan to freeze benefit accréasa result, it was determined that the
investment policy and strategy and asset allocaiodelines of The New York Times Newspaper Guidirted benefit pension plan will
follow the same investment policy and strategy asget allocation guidelines of the Compappnsored qualified pension plans. We expet
transition to be completed in early 2013.

Investment Policy and Strategy

Assets of The New York Times Newspaper Guild pangian are to be invested in a manner that is sterdi with the fiduciary
standards set forth by ERISA, the provisions of Nesv York Times Newspaper Guild pension plan’s TAgreement and all other relevant
laws. The long-term objective is to maximize retuiithin a reasonable and prudent risk level, mansafficient income and liquidity to fund
benefit payments and preserve the principal valuighe New York Times Newspaper Guild pension plan.
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Asset Allocation Guidelines

The following asset allocation guidelines applyhe assets of The New York Times Newspaper Guiltsioa plan:

Asset Category

Percentage Range

U.S. Equities 45% - 55%
International Equities 5% - 15%

Total Equity 50% - 70%
Fixed Income 20% - 40%
Hedge Fund of Funds 5% - 15%

Cash Equivalents

Minimal

The specified target allocation of assets and msgeforth above are maintained and reviewedregaar basis by the Trustees. If any
strategic target allocation is outside the spetife¢get asset allocation range, assets shallifiedstin a prudent manner and over a reasonabl
time period, to return the strategy to within theget range. The Trustees have the responsihilitteking the necessary actions to rebalance

The New York Times Newspaper Guild pension plarisswithin the established targets.

The New York Times Newspaper Guild pension plarésghted-average asset allocations by asset categonf December 30, 2012 ,

were as follows:

Asset Category

Percentage

U.S. Equities

International Equities
Total Equity

Fixed Income

Hedge Fund of Funds

Cash Equivalents

49%
9%
58%
28%
10%
4%
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Fair Value of Plan Assets

The fair value of the assets underlying our Compgpgnsored qualified pension plans and The New Yarles Newspaper Guild

pension plan by asset category are as follows:

Fair Value Measurement at December 30, 2012

Quoted Prices Significant Significant
Markets for Observable Unobservable

(In thousands) Identical Assets Inputs Inputs
Asset Category (Level 1) (Level 2) (Level 3) Total
Equity Securities:

U.S. Equities 193,489 $ —  $ — 3 193,489

International Equities 87,273 — — 87,273
Common/Collective Funds (1) — 678,449 — 678,449
Fixed Income Securities:

Corporate Bonds — 383,483 — 383,483

U.S. Treasury and Other Government Securities — 91,122 — 91,122

Insurance Contracts — 44,511 — 44,511

Municipal and Provincial Bonds — 22,192 — 22,192

Government Sponsored Enterprises (2) — 19,115 — 19,115

Other — 10,847 — 10,847
Cash and Cash Equivalents — 16,427 — 16,427
Private Equity — — 36,011 36,011
Hedge Fund — — 26,370 26,370
Assets at Fair Value 280,762 $ 1,266,146 $ 62,381 $ 1,609,289
Other Assets 6,434
Total $ 1,615,723

(1) The underlying assets of the common/collective funds are primarily comprised of equity and fixed income securities. The fair value in the above table
represents our ownership share of the net asset value of the underlying funds.

(2) Represents investments that are not backed by the full faith and credit of the United States government.
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Fair Value Measurement at December 25, 2011

Quoted Prices Significant Significant
Markets for Observable Unobservable
(In thousands) Identical Assets Inputs Inputs
Asset Category (Level 1) (Level 2) (Level 3) Total
Equity Securities:
U.S. Equities $ 173,988 $ — 3 — 8 173,988
International Equities 74,426 — — 74,426
Common/Collective Funds (1) — 714,300 — 714,300
Fixed Income Securities:
Corporate Bonds — 266,510 — 266,510
U.S. Treasury and Other Government Securities — 98,531 — 98,531
Insurance Contracts — 31,847 — 31,847
Municipal and Provincial Bonds — 16,850 — 16,850
Government Sponsored Enterprises (2) — 15,394 — 15,394
Other — 7,268 — 7,268
Cash and Cash Equivalents — 22,865 — 22,865
Private Equity = = 37,393 37,393
Assets at Fair Value $ 248,414 % 1,173,565 $ 37,393 $ 1,459,372
Other Assets 5,357
Total $ 1,464,729

(1) The underlying assets of the common/collective funds are primarily comprised of equity and fixed income securities. The fair value in the above table
represents our ownership share of the net asset value of the underlying funds.

(2) Represents investments that are not backed by the full faith and credit of the United States government.

Level 1 and Level 2 Investments

Where quoted prices are available in an active etddk identical assets, such as equity secutitaated on an exchange, transactions
the asset occur with such frequency that the ggisiformation is available on an ongoing/daily lsasVe, therefore, classify these types of
investments as Level 1 where the fair value remtssbe closing/last trade price for these pardicaecurities.

For our investments where pricing data may notaelity available, fair values are estimated by gisjnoted prices for similar assets, in
both active and not active markets, and obseniaplgs, other than quoted prices, such as inteads$ and credit risk. We classify these types
of investments as Level 2 because we are ablasonably estimate the fair value through inputs dih@ observable, either directly or
indirectly. There are no restrictions on our apiti sell any of our Level 1 and Level 2 investnsent

Level 3 Investments

We have investments in private equity funds asedddnber 30, 2012 and December 25, 2011 and a leadjef funds as of December
30, 2012 that have been determined to be Level&sitments, within the fair value hierarchy, becabsenputs to determine fair value are
considered unobservable.

The general valuation methodology used for thegbeiequity and hedge fund of funds is the markptageh. The market approach
utilizes prices and other relevant information sastsimilar market transactions, type of secusie of the position, degree of liquidity,
restrictions on the disposition, latest round o&ficing data, current financial position and opegatesults, among other factors.

The general valuation methodology used for the estdte investment fund is developed by a thirdypgppraisal. The appraisal is
performed in accordance with guidelines set fogthhe Appraisal Institute and takes into accounjgmted income and expenses of the
property, as well as recent sales of similar prigg@rThere are no restrictions on our abilityed any of our Level 3 investments.
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As a result of the inherent limitations relatedte valuations of the Level 3 investments, dudéounobservable inputs of the
underlying funds, the estimated fair value mayetiffignificantly from the values that would havebeised had a market for those investmen
existed.

The reconciliation of the beginning and ending heés of the fair value measurements using sigmifiagaobservable inputs (Level 3)
of December 30, 2012 is as follows:

Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)

(In thousands) Hedge Fund Private Equity Total
Balance at beginning of year $ — % 37,393 $ 37,393
Actual gain/(loss) on plan assets:

Relating to assets still held 1,370 (1,736) (366)

Related to assets sold during the period — — —
Capital contribution 25,000 3,737 28,737
Sales — (3,383) (3,383)
Balance at end of year $ 26,370 $ 36,011 $ 62,381

The reconciliation of the beginning and ending heés of the fair value measurements using sigmifiagaobservable inputs (Level 3)
of December 25, 2011 is as follows:

Fair Value Measurements Using Significant
Unobservable Inputs (Level 3)

(In thousands) Real Estate Private Equity Total
Balance at beginning of year $ 37471 $ 31,187 $ 68,658
Actual gain on plan assets:

Relating to assets still held — 4,021 4,021

Related to assets sold during the period 541 — 541
Capital contribution — 5,196 5,196
Sales (38,012) (3,011) (41,023)
Balance at end of year $ — % 37,393 $ 37,393
Cash Flows

We made contributions of approximately $144 milliorcertain qualified pension plans in 2012. Thearigj of these contributions we
discretionary. In January 2013, we made a coniohuif approximately $57 million to the New Yorkriiés Newspaper Guild pension plan, of
which $20 million was estimated to be necessagatsfy minimum funding requirements in 2013. Weent mandatory contributions to other
qualified pension plans will increase our total trifmutions to approximately $71 million for the fylear of 2013. We will continue to evaluate
whether to make additional discretionary contribng in 2013 to our qualified pension plans basedash flows, pension asset performance,
interest rates and other factors.

The following benefit payments under our pensianp| which reflect expected future services, apeeted to be paid:

Plans
Non-
(In thousands) Qualified Qualified Total
2013 $ 95,673 $ 19,981 $ 115,654
2014 96,426 18,779 115,205
2015 99,208 19,243 118,451
2016 101,824 19,787 121,611
2017 104,334 19,961 124,295
2018-2022 561,594 100,281 661,875
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Multiemployer Plans

We contribute to a number of multiemployer defitethefit pension plans under the terms of variolieciive bargaining agreements
that cover our union-represented employees. Owepdst three years, certain events, such as amatsltonesarious collective bargaining
agreements, resulted in withdrawals from multiergeigension plans. These actions, along with aatgsluin covered employees, have
resulted in us estimating withdrawal liabilitiestte respective plans for our proportionate sh&eng unfunded vested benefits. We recorded
an estimated charge for pension plan withdrawagabbns of $4.2 million in 2011 and $6.3 milliom2010. There were nominal charges in
2012 for withdrawal obligations related to our nertployer pension plans. Our multiemployer pengilam withdrawal liability was
approximately $109 million as of December 30, 28h@d approximately $100 million as of December ZH,12 This liability represents the
present value of the obligations related to conepdetd partial withdrawals from certain plans ad a®lan estimate of future partial
withdrawals that we considered probable and reddpmstimable. For the plans that have yet to mtevis with a demand letter, the actual
liability will not be known until those plans congpé a final assessment of the withdrawal liabdityl issue a demand to us. Therefore, the
estimate of our multiemployer pension plan liajititill be adjusted as more information becomeslaiée that allows us to refine our
estimates.

The risks of participating in multiemployer plare d@ifferent from single-employer plans in the doling aspects:

» Assets contributed to the multiemployer plarobg employer may be used to provide benefits td@mps of other participating
employers.

« If a participating employer stops contributimgthe plan, the unfunded obligations of the plarly maborne by the remaining
participating employers.

» If we choose to stop participating in some neuttployer pension plans, we may be required to ppaget plans an amount based on the
underfunded status of the plan (a withdrawal lighil

Our participation in significant plans for the fid@eriod ended December 30 2012, is outlinedeértable below. TheEIN/Pension Pla
Numbe” column provides the Employer Identification Numlfé&EIN") and the three-digit plan number. The zatatus is based on the latest
information that we received from the plan andagitied by the plan’s actuary. Among other factqians in the red zone are generally less
than 65% funded, plans in the yellow zone aretless 80% funded, and plans in the green zone deastt80% funded. The “FIP/RP Status
Pending/Implemented” column indicates plans forahta financial improvement plan (“FIP”) or a reHdhtion plan (“RP”) is either pending
or has been implemented. The “Surcharge Imposddimoincludes plans in a red zone status thateaqeired to pay a surcharge in excess of
regular contributions. The last column lists theieation date(s) of the collective bargaining agneat(s) to which the plans are subject.
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(In thousands) Collective

Pension Protection Act Contributions of the ig:ggmg]r?t
EIN/Pension Plan Zone Status FIP/RP Status Company Surcharge Expiration

Pension Fund Number 2012 2011 Pending/Implemented 2012 2011 2010 Imposed Date
CWA/ITU Negotiated Red as of Red as of
Pension Plan 13-6212879-001 12/31/12 12/31/11 Implemented $ 646 $ 776 $ 862 No 3/30/2016 (1)
Newspaper and Mail
Deliverers’-Publishers’ Yellow as of Green as of
Pension Fund 13-6122251-001 5/31/13 5/31/12 Pending 1,101 1,298 1,242 No 3/30/2020 (2)
GCIU-Employer Retirement Red as of Red as of 11/30/2016 &
Benefit Plan 91-6024903-001 12/31/12 12/31/11 Implemented 114 116 116 No 3/30/2017 (3)
Pressmen’s Publishers’ Green as of Green as of
Pension Fund 13-6121627-001 3/31/13 3/31/12 No 1,037 1,113 1,132 No 3/30/2017 (2)
New England Teamsters & Red as of Red as of
Trucking Industry Pension 04-6372430-001 9/30/12 9/30/11 Implemented 58 46 205 No 12/31/2015
Paper-Handlers’- Green as of Green as of
Publishers’ Pension Fund 13-6104795-001 3/31/13 3/31/12 No 121 153 151 No 3/30/2014 (2)
Contributions for individually significant plans $3,077 $3,502 $3,708
Contributions to other multiemployer plans 2,445 2,250 2,127
Total Contributions $5,522 $5,752 $5,835

(1) There are two collective bargaining agreements requiring contributions to this plan. These agreements cover approximately 210 employees in 2012, down from
approximately 220 employees in 2011. Approximately 90% of employees and contributions in 2012 are covered by the renegotiated agreement that previously
expired on March 30, 2011.

(2) Board of Trustees elected funding relief as allowed under the Preservation of Access to Care for Medicare Beneficiaries and Pension Relief Act of 2010.

(3) There are two collective bargaining agreements requiring contributions to this plan. These agreements cover approximately 40 employees, with approximately
80% of employees and 60% of contributions being covered by the agreement that expires on March 30, 2017.

The rehabilitation plan for the GCIU-Employer Retirent Benefit Plan includes minimum annual contidns no less than the total
annual contribution made by us from September @82Brough August 31, 2009.

The Company was listed in the plans’ respectivenfsds500 as providing more than 5% of the total rontions for the following plans
and plan years:

Year Contributions to Plan Exceeded More
Than 5 Percent of Total Contributions (as

Pension Fund of Plan’s Year-End)

CWA/ITU Negotiated Pension Plan 12/31/2011 & 12/31/2010 1)
Newspaper and Mail Deliverers’-Publishers’ Pension Fund 5/31/2011 & 5/31/2010 1)
Pressmen’s Publisher’'s Pension Fund 3/31/2012, 3/31/2011 & 3/31/2010
Paper-Handlers’-Publishers’ Pension Fund 3/31/2012, 3/31/2011 & 3/31/2010

(1) Form 5500 for the plan year 12/31/12 and 5/31/12 was not available as of the date we filed our financial statements.

12. Other Postretirement Benefits

We provide health benefits to retired employeesl their eligible dependents) who meet the definitid an eligible participant and
certain age and service requirements, as outliméfoki plan document. While we offer pre-age 65eetimedical coverage to employees who
meet certain retiree medical eligibility requirertegrwe no longer provide post-age 65 retiree mébieaefits for employees who retired on or
after March 1, 2009. We also contribute to a paisenment plan under the provisions of a collectiaegaining agreement. We accrue the costs
of postretirement benefits during the employeetivag/ears of service and our policy is to pay partion of insurance premiums and claims
from our assets.
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In January 2012, we sold the Regional Media Grdine. sale significantly reduced the expected yegfstore service for current
employees, resulting in a remeasurement and aueatl of a postretirement benefit plan. We recogh&eurtailment gain of $27.2 million in
the first quarter of 2012, which is included in tign on the sale within “(Loss)/income from distoued operations, net of income taxes” in

the Consolidated Statement of Operations.

In October 2011, we amended our retiree medical pla among other things, placing a cap (effeciaeuary 1, 2012) on our
contributions for certain retiree groups. In cortfeecwith this plan amendment, we remeasured ostrptrement obligation as of the plan
amendment date. The plan amendment and remeasurneselted in a decrease in the postretiremeniitiaand an increase in other

comprehensive income (before taxes) of approxim&20 million in October 2011.

The Patient Protection and Affordable Care Act,alihivas enacted on March 23, 2010, and the Health &al Education
Reconciliation Act of 2010, which was enacted orrdfa30, 2010, eliminated the tax deductibility eftain retiree health care costs, begint
January 1, 2013, to the extent of federal subsidiesived by plan sponsors that provide retiresqguigtion drug benefits equivalent to
Medicare Part D. Because the future anticipatdterehealth-care liabilities and related subsidiesalready reflected in our financial

statements, this legislation required us to redbeeelated deferred tax asset recognized in oantial statements. As a result, we recorded &

tax charge of $11.4 million in 2010 for the redaoatin future tax benefits for retiree health betsefThe impact of this legislation was not

material and was included in our 2010 year-end oreasent of our postretirement benefits obligation.

The components of net periodic postretirement beimebme were as follows:

December 30,

December 25,

December 26,

(In thousands) 2012 2011 2010
Service cost $ 957 $ 1,143 % 1,076
Interest cost 4,985 6,890 9,340
Recognized actuarial loss 3,328 2,289 3,129
Amortization of prior service credit (15,112) (16,593) (15,602)
Effect of curtailment (27,213) — —
Net periodic postretirement benefit income $ (33,055) $ 6,271) $ (2,057)
The changes in the benefit obligations recognineattier comprehensive loss were as follows:
December 30, December 25, December 26,

(In thousands) 2012 2011 2010
Net actuarial loss/(gain) $ 11,562 $ 13,436 $ (16,865)
Prior service credit — (35,712) —
Amortization of loss (3,328) (2,289) (3,129)
Amortization of prior service credit 15,112 16,593 15,602
Recognition of prior service credit due to curtailment 27,213 — —
Total recognized in other comprehensive loss/(incom e) 50,559 (7,972) (4,392)
Net periodic postretirement benefit income (33,055) (6,271) (2,057)
Total recognized in net periodic postretirement ben efit income and other

comprehensive loss $ 17,504 % (14,243) $ (6,449)

The estimated actuarial loss and prior serviceittedt will be amortized from accumulated othemgpwehensive loss into net periodic

benefit cost over the next fiscal year is approxetya$4 million and $15 million , respectively.

In connection with collective bargaining agreements contribute to several multiemployer welfarand. These plans provide medical

benefits to active and retired employees coverelkuthe respective collective bargaining agreen@ontributions are made in accordance
with the formula in the relevant agreement. Poséeient costs related to these plans are not tefletbove and were approximately $18

million in 2012 , $16 million in 2011 and $18 mdh in 2010 .
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The changes in the benefit obligation and plantass®l other amounts recognized in other compréheircome/loss were as follows:

December 30, December 25,
(In thousands) 2012 2011
Change in benefit obligation
Benefit obligation at beginning of year $ 113,803 $ 142,417
Service cost 957 1,143
Interest cost 4,985 6,890
Plan participants’ contributions 4,383 4,659
Actuarial loss 11,562 13,436
Plan amendments — (35,712)
Benefits paid (15,881) (20,247)
Medicare subsidies received 957 1,217
Benefit obligation at the end of year 120,766 113,803
Change in plan assets
Fair value of plan assets at beginning of year — —
Employer contributions 10,541 14,371
Plan participants’ contributions 4,383 4,659
Benefits paid (15,881) (20,247)
Medicare subsidies received 957 1,217
Fair value of plan assets at end of year — —
Net amount recognized $ (120,766) $ (113,803)
Amount recognized in the Consolidated Balance Sheet s
Current liabilities $ (10,419) $ (9,611)
Noncurrent liabilities (110,347) (104,192)
Net amount recognized $ (120,766) $ (113,803)
Amount recognized in accumulated other comprehensiv e loss
Actuarial loss $ 51,348 $ 43,114
Prior service credit (94,144) (136,469)
Total $ (42,796) $ (93,355)

Weighted-average assumptions used in the actwamaputations to determine the postretirement beabfigations were as follows:

December 30, December 25,

2012 2011
Discount rate 3.49% 4.64%
Estimated increase in compensation level 3.50% 3.50%

Weighted-average assumptions used in the actwamaputations to determine net periodic postretirgaest were as follows:

December 30, December 25, December 26,

2012 2011 2010
Discount rate 4.64% 5.14% 5.92%
Estimated increase in compensation level 3.50% 3.50% 3.50%
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The assumed health-care cost trend rates werdl@as$o

December 30, December 25,
2012 2011
Health-care cost trend rate assumed next year 8.00% 7.33%
Rate to which the cost trend rate is assumed to decline (ultimate trend rate) 5.00% 5.00%
Year that the rate reaches the ultimate trend rate 2023 2019

Because our health-care plans are capped for mastipants, the assumed heattire cost trend rates do not have a significaecefin

the amounts reported for the health-care planmésmercentage point change in assumed health-oatérend rates would have the following
effects:

One-Percentage Point

(In thousands) Increase Decrease
Effect on total service and interest cost for 2012 $ 130 $ (121)
Effect on accumulated postretirement benefit obligation as of December 30, 2012 $ 2,669 $ (2,460)

The following benefit payments (net of plan pagant contributions) under our Company’s postreteéstiplans, which reflect expected
future services, are expected to be paid:

(In thousands) Amount

2013 $ 10,652
2014 10,261
2015 9,779
2016 9,456
2017 9,149
2018-2022 39,388

We accrue the cost of certain benefits providefdtimer or inactive employees after employment,tmfore retirement, during the
employees’ active years of service. Benefits inellié insurance, disability benefits and healtive continuation coverage. The accrued co
these benefits amounted to $19.9 million as of Ddxr 30, 2012 and $20.3 million as of Decembe2P31 .

13. Other Liabilities

The components of the “Other Liabilities — Othedldnce in our Consolidated Balance Sheets werellas/é:

December 30, December 25,
(In thousands) 2012 2011
Deferred compensation $ 52,882 $ 71,354
Other liabilities 99,536 105,695
Total $ 152,418 $ 177,049

Deferred compensation consists primarily of deferamder our deferred executive compensation gl “OEC Plan”). The DEC Plan
enables certain eligible executives to elect t@dafportion of their compensation on a pre-taxsb&ghile the initial deferral period is for a
minimum of 2 years up to a maximum of 15 yearseafthich time taxable distributions must beging #xecutive has the option to extend the
deferral period. Employees’ contributions earn medbased on the performance of investment fungdssisiect.

We invest deferred compensation in life insuranoelpcts designed to closely mirror the performanfce investment funds that the
participants select. Our investments in life insiweproducts are included in “Miscellaneous assateur Consolidated Balance Sheets, and
were $58.1 million as of December 30, 2012 and4Willion as of December 25, 2011 .

Other liabilities in the preceding table primarifcluded our contingent tax liability as of DecemB8, 2012 and December 25, 2011 .
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14. Income Taxes

Reconciliations between the effective tax ratermome/(loss) from continuing operations before medaxes and the federal statutory
rate are presented below.

December 30, 2012 December 25, 2011 December 26, 2010
% of % of % of

(In thousands) Amount Pre-tax Amount Pre-tax Amount Pre-tax

Tax at federal statutory rate $ 92,156 35.0% $ 29,129 350% $ 30,943 35.0 %
State and local taxes, net 17,651 6.7 14,833 17.8 15,375 17.4
Effect of enacted changes in tax laws — — (2,520) (1.8) 11,370 12.9
Reduction in uncertain tax positions (6,722) (2.6) (12,105) (14.5) (21,722) (24.6)
(Gain)/loss on Company-owned life insurance (2,690) (2.0) 36 — (3,319) (3.8)
Other, net 3,087 1.2 1,559 1.9 670 0.8
Income tax expense $ 103,482 39.3 $ 31,932 38.4 $ 33,317 37.7

The components of income tax expense as showrri@aosolidated Statements of Operations were &sAfsi

December 30, December 25, December 26,
(In thousands) 2012 2011 2010
Current tax expense/(benefit)
Federal $ 35429 $ (30,185) $ (3,139)
Foreign 1,153 1,110 682
State and local 181 (6,793) (11,460)
Total current tax expense/(benefit) 36,763 (35,868) (13,917)
Deferred tax expense
Federal 55,143 20,464 36,055
Foreign — 37,471 2,137
State and local 11,576 9,865 9,042
Total deferred tax expense 66,719 67,800 47,234
Income tax expense $ 103,482 $ 31,932 $ 33,317

As of December 30, 2012 , we had no federal netatipg loss carryforwards.

State tax operating loss carryforwards totaled $idlllion as of December 30, 2012 and $15.1 milésnof December 25, 2011 . Such
loss carryforwards expire in accordance with priovis of applicable tax laws and have remainingsligenerally ranging from 1 to 20 years.
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The components of the net deferred tax assetsatitities recognized in our Consolidated Balanbe&s were as follows:

December 30, December 25,
(In thousands) 2012 2011
Deferred tax assets
Retirement, postemployment and deferred compensation plans $ 400,292 $ 447,156
Accruals for other employee benefits, compensation, insurance and other 36,959 39,572
Accounts receivable allowances 6,111 7,114
Other 84,527 109,946
Gross deferred tax assets 527,889 603,788
Valuation allowance (42,138) (39,824)
Net deferred tax assets $ 485,751 $ 563,964
Deferred tax liabilities
Property, plant and equipment $ 108,763 $ 143,308
Intangible assets — 42,150
Investments in joint ventures 13,430 15,095
Other 4,266 10,073
Gross deferred tax liabilities 126,459 210,626
Net deferred tax asset $ 359,292 % 353,338
Amounts recognized in the Consolidated Balance Shee  ts
Deferred tax asset — current $ 58,214 $ 73,055
Deferred tax asset — long-term 301,078 280,283
Net deferred tax asset $ 359,292 % 353,338

We assess whether a valuation allowance shouldthbleshed against deferred tax assets based @otisederation of both positive and
negative evidence using a “more likely than noghstard. In making such judgments, significant weiglgiven to evidence that can be
objectively verified. We evaluated our deferred &asets for recoverability using a consistent aggrdhat considers our three -year historical
cumulative income/(loss), including an assessmetiteodegree to which any such losses were duensithat are unusual in nature (e.g.,
impairments of non-deductible goodwill and intafgihssets).

We had a valuation allowance totaling $42.1 millasof December 30, 2012 and $39.8 million as afdbeer 25, 201for deferred ta
assets primarily associated with net operatingelosg non-U.S. operations, as we determined thesstsawere not realizable on a more-likely-
than-not basis. The valuation allowance was alkxtat proportion to the related current and norenurgross deferred tax asset balances.

Income tax benefits related to the exercise orinvgstf equity awards reduced current taxes paylap$2.4 million in 2012 , $1.6
million in 2011 and $2.1 million in 2010 .

As of December 30, 2012 and December 25, 2011 ¢UAwlated other comprehensive loss, net of incaxest’ in our Consolidated
Balance Sheets and for the years then ended i@ansolidated Statements of Changes in Stockhol&epsity was net of deferred tax asset
approximately $377 million and $370 million , respeely.
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A reconciliation of unrecognized tax benefits if@kows:

December 30,

December 25,

December 26,

(In thousands) 2012 2011 2010
Balance at beginning of year $ 47971  $ 55,636 70,578
Gross additions to tax positions taken during the current year 5,241 4,094 2,565
Gross reductions to tax positions taken during the current year — — —
Gross additions to tax positions taken during the prior year 258 460 —
Gross reductions to tax positions taken during the prior year (922) (970) (13,347)
Reductions from settlements with taxing authorities — (1,941) —
Reductions from lapse of applicable statutes of limitations (7,240) (9,308) (4,160)
Balance at end of year $ 45,308 $ 47971 % 55,636

The total amount of unrecognized tax benefits Wiaild, if recognized, affect the effective incoraa tate was approximately $30
million as of December 30, 2012 and $31 millioro&®ecember 25, 2011 .

We also recognize accrued interest expense andtipsmralated to the unrecognized tax benefits withcome tax expense or benefit.
The total amount of accrued interest and penalieesapproximately $16 million as of December 3@, 28nd December 25, 2011 . The total
amount of accrued interest and penalties was heredfit of $0.3 million in 2012 , $1.4 million ir021 and $6.3 million in 2010 .

With few exceptions, we are no longer subject t8.Bederal, state and local, or non-U.S. incomeetaminations by tax authorities for
years prior to 2004. Management believes that ocrual for tax liabilities is adequate for all opsuidit years. This assessment relie:
estimates and assumptions and may involve a sarsmplex judgments about future events.

It is reasonably possible that certain income tean@nations may be concluded, or statutes of litioitamay lapse, during the next 12
months, which could result in a decrease in unneizegl tax benefits of approximately $16 milliontthauld, if recognized, impact the
effective tax rate.

15. Discontinued Operations

About Group

On September 24, 2012, we completed the sale dkltbeit Group, consisting of About.com, Consumer&eaom, CalorieCount.com
and related businesses, to IAC/InterActiveCorp $800.0 million in cash, plus a net working capéejustment of approximately $17 million .
The sale resulted in a pre-tax gain of $96.7 mmil({$61.9 million after-tax). The net after-tax peeds from the sale were approximately $291
million .

The results of operations of the About Group, whield previously been presented as a reportableesgghave been classified as
discontinued operations for all periods presenteticertain assets are classified as held for salellfperiods presented as of December 25,
2011.

Regional Media Group

On January 6, 2012, we completed the sale of tlygoRal Media Group, consisting of 16 regional neaysgrs, other print publications
and related businesses, to Halifax Media Holding€ Eor approximately $140 million in cash. The adter-tax proceeds from the sale,
including a tax benefit, were approximately $150ion . The sale resulted in an after-tax gain 28% million (including post-closing
adjustments recorded in the second and fourth epsaof 2012 totaling $6.6 million ).

The results of operations for the Regional Mediaupt which had previously been included in the N&teslia Group reportable
segment, have been classified as discontinued tigresdor all periods presented and certain agsgddiabilities are classified as held for sale
as of December 25, 2011.
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The results of operations for the About Group d®lRegional Media Group presented as discontinpedations are summarized bel
for 2012.

Year Ended December 30, 2012

(In thousands) About Group Regional Media Group Total
Revenues $ 74,970 $ 6,115 $ 81,085
Total operating costs 51,140 8,017 59,157
Impairment of goodwill 194,732 — 194,732
Pre-tax loss (170,902) (1,902) (172,804)
Income tax benefit (60,065) (736) (60,801)
Loss from discontinued operations, net of income taxes (110,837) (1,166) (1122,003)
Gain/(loss) on sale, net of income taxes:
Gain/(loss) on sale 96,675 (5,441) 91,234
Income tax expense/(benefit) (1) 34,785 (29,071) 5,714
Gain on sale, net of income taxes 61,890 23,630 85,520
(Loss)/income from discontinued operations, net of income taxes $ (48,947) $ 22,464 $ (26,483)

(1) The income tax benefit for the Regional Media Group included a tax deduction for goodwill, which was previously non-deductible, triggered upon the sale of the
Regional Media Group.

Goodwill is not amortized but tested for impairmantually or in an interim period if certain circstances indicate a possible
impairment may exist. Our policy is to perform @mnual goodwill impairment test in the fourth geanf our fiscal year. However, due to
certain impairment indicators at the About Group, performed an interim impairment test as of Juhe2@12. The interim impairment test
resulted in a $194.7 million non-cash charge insteeond quarter of 2012 for the impairment of goldwthe About Group. The impairment
charge reduced the carrying value of goodwill $ofétir value. See Note 10 for information regardimeg fair value of goodwill and the related
impairment charge.

The results of operations for the About Group drelRegional Media Group presented as discontinpetations are summarized bel
for 2011.

Year Ended December 25, 2011

(In thousands) About Group Regional Media Group Total

Revenues $ 110,826 $ 259,945 $ 370,771
Total operating costs 67,475 235,032 302,507
Impairment of assets 3,116 152,093 155,209
Pre-tax income/(loss) 40,235 (127,180) (86,945)
Income tax expense/(benefit) (1) 15,453 (10,879) 4,574
Income/(loss) from discontinued operations, net of income taxes $ 24,782 $ (116,301) $ (91,519)

(1) The income tax benefit for the Regional Media Group was unfavorably impacted because a portion of the goodwill impairment charge was non-deductible.

Due to certain impairment indicators at the Redidmedia Group, including lower-than-expected opi@gtesults, we performed an
interim impairment test of goodwill as of June 2611. The interim test resulted in an impairmengaddwill of $152.1 million mainly from
lower projected long-term operating results andhdkmsvs of the Regional Media Group, primarily diethe continued decline in print
advertising revenues. These factors resulted icdiging value of the net assets being greater tieir fair value, and therefore a write-down
to fair value was required. The impairment chamghiced the carrying value of goodwill at the Regldviedia Group to $0 . See Note 10 for
information regarding the fair value of goodwillcathe related impairment charge.
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Our 2011 annual impairment test, which was comgletehe fourth quarter, resulted in a non-cashaimpent charge of $3.1 million
relating to the write-down of an intangible asg¢g€ansumerSearch, Inc., which was part of the Al@@natup. The impairment was driven by

lower cost-per-click advertising revenues. The impant charge reduced the carrying value of thesGorerSearch trade name to its fair value

of approximately $3 million See Note 10 for information regarding the faiuesof the ConsumerSearch trade name and thedetapairmen

charge.

The results of operations for the About Group drelRegional Media Group presented as discontinpetations are summarized bel

for 2010.

Year Ended December 26, 2010

(In thousands) About Group Regional Media Group WQXR-FM (1) Total
Revenues $ 136,077 $ 276,659 $ — $ 412,736
Total operating costs 74,570 249,354 — 323,924
Pre-tax income 61,507 27,305 — 88,812
Income tax expense 24,416 10,783 — 35,199
Income from discontinued operations, net
of income taxes 37,091 16,522 — 53,613
Gain on sale, net of income taxes:
Gain on sale — — 16 16
Income tax expense — — 3 3
Gain on sale, net of income taxes — — 13 13
Income from discontinued operations,
net of income taxes $ 37,091 $ 16,522 $ 13 $ 53,626

(1) In October 2009, we completed the sale of WQXR-FM, a New York City classical radio station. In 2010, we recorded post-closing adjustments to the gain on

the sale of WQXR-FM.

The assets and liabilities classified as held & $or the About Group and the Regional Media @rate summarized below.

December 25, 2011

(In thousands) About Group Regional Media Group Total

Accounts receivable, net $ 14369 $ 26,550 $ 40,919
Property, plant and equipment, net 1,763 146,287 148,050
Goodwill 367,276 — 367,276
Other intangible assets acquired, net 17,210 330 17,540
Other assets 11,203 5,014 16,217
Total assets held for sale 411,821 178,181 590,002
Total liabilities (1) — 19,568 19,568
Net assets $ 411,821 % 158,613 $ 570,434

(1) Included in “Accrued expenses” in our Condensed Consolidated Balance Sheet as of December 25, 2011.
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16. Earnings/(Loss) Per Share

Basic and diluted earnings/(loss) per share wefellasvs:

Years Ended

December 30, December 25, December 26,
(In thousands, except per share data) 2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)
Amounts attributable to The New York Times Company common stockholders:
Income from continuing operations $ 159,656 $ 51,850 $ 54,078
(Loss)/income from discontinued operations, net of income taxes (26,483) (91,519) 53,626
Net income/(loss) $ 133,173  $ (39,669) $ 107,704
Average number of common shares outstanding — Basic 148,147 147,190 145,636
Incremental shares for assumed exercise of securities 4,546 4,817 6,964
Average number of common shares outstanding — Diluted 152,693 152,007 152,600
Basic earnings/(loss) per share attributable to The New York Times Company common
stockholders:
Income from continuing operations $ 1.08 $ 035 $ 0.37
(Loss)/income from discontinued operations, net of income taxes (0.18) (0.62) 0.37
Net income/(loss) — Basic $ 090 $ 0.27) $ 0.74
Diluted earnings/(loss) per share attributable to The New York Times Company common
stockholders:
Income from continuing operations $ 1.04 $ 034 $ 0.35
(Loss)/income from discontinued operations, net of income taxes (0.17) (0.60) 0.36
Net income/(loss) — Diluted $ 087 $ (0.26) $ 0.71

The difference between basic and diluted shargmisdiluted shares include the dilutive effecttef assumed exercise of outstanding
securities. Our restricted stock units, stock otiand warrants could have the most significantichpn diluted shares.

Securities that could potentially be dilutive areladed from the computation of diluted earnings gfeare when a loss from continuing
operations exists or when the exercise price exxctemarket value of our Class A Common Stock (fi8mn Stock”)because their inclusic
would result in an anti-dilutive effect on per shamounts.

The number of stock options that were excluded frioencomputation of diluted earnings per share leetéhey were anti-dilutive were
approximately 15 million in 2012 , 20 million in 20 and 24 million in 2010 , respectively.
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17. Stock -Based Awards

Under our Company’s 1991 Executive Stock Incenfilan (the “1991 Incentive Plan”) and our 1991 ExieuCash Bonus Plan
(together with the 1991 Incentive Plan, the “19%&¢&itive Plans”), the Board of Directors was auttest to grant awards to key employees of
cash, restricted and unrestricted shares of ourGmmStock, retirement units (stock equivalentsyuarh other awards as the Board of Direc
deemed appropriate. Effective April 27, 2010, odt@ Incentive Compensation Plan (the “2010 Incenfian”) was approved by our
Company'’s stockholders and replaced the 1991 ExecBtans.

Our 2004 Non-Employee Directors’ Stock IncentivarP(the “2004 Directors’ Plan”) provides for theuance of up to 500,000 shares
of Common Stock in the form of stock options oitrieted stock awards. Prior to 2012, under our 2D@éctors’ Plan, each non-employee
director of our Company received annual grantsoof-qualified stock options with 10 -year terms toghase 4,000 shares of Common Stock
from our Company at the average market price ofi shares on the date of grant. No such grants made in 2012. Restricted stock has not
been awarded under the 2004 Directors’ Plan fopthpose of stock-based compensation.

We recognize stock-based compensation expensefstanding stock-settled restricted stock unitsglsbptions, stock appreciation
rights, cash-settled restricted stock units, LTiRuas and Common Stock under our ESPP (togethtrckSBased Awards”). Stock-based
compensation expense was $5.0 million in 20121 #8llion in 2011 and $7.7 million in 2010 .

Stockbased compensation expense is recognized oveetloelgrom the date of grant to the date when thard is no longer continge
on the employee providing additional service. Oampany’s 1991 Incentive Plan, 2010 Incentive Plah 2004 Directors’ Plan provide that
awards generally vest over a stated vesting peniaghon the retirement of an employee or dire@srthe case may be.

Our pool of excess tax benefits (“APIC Pool”) aghik to absorb tax deficiencies was approximat2ly iillion as of December 30,
2012 .

Stock Options

Our Company’s 1991 Incentive Plan provided, and2®®0 Incentive Plan provides, for grants of boitentive and non-qualified stock
options at an exercise price equal to the marketevaf our Common Stock on the date of grant. Stymtions have generally been granted witt
a 3 -year vesting period and a 10 -year term astlimeequal annual installments.

Our 2004 Directors’ Plan provides for grants ot&toptions to non-employee Directors at an exengig® equal to the market value of
our Common Stock on the date of grant. Prior to22@1ock options were granted with a 1 -year vggpi@riod and a 10 -year term. No such
grants were made in 2012. Our Company’s Directerxansidered employees for purposes of stock-bemagensation.

Changes in our Company’s stock options in 2012 waerfollows:

December 30, 2012

Weighted
Average
Weighted Remaining Aggregate
Average Contractual Intrinsic
Exercise Term Value
(Shares in thousands) Options Price (Years) $(000s)
Options outstanding at beginning of year 17,500 $ 30 4 3 6,522
Granted 1,144
Exercised (176)
Forfeited/Expired (4,886) 43
Options outstanding at end of period 13582 $ 24 4 3 7,124
Options expected to vest at end of period 13,479 % 24 4 % 7,124
Options exercisable at end of period 11,980 $ 26 4 3 6,314

The total intrinsic value for stock options exeedsvas $0.9 million in 2012 , $0.6 million in 20add $1.7 million in 2010 .
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The fair value of the stock options granted wabsreded on the date of grant using a Black-Schaoddsation model that uses the
assumptions noted in the following table. The fige rate is based on the U.S. Treasury yield cumedfect at the time of grant. The expected
life (estimated period of time outstanding) of &options granted was determined using the aveshtiee vesting period and term. Expected
volatility was based on historical volatility forperiod equal to the stock option’s expected Bfeding on the date of grant, and calculated on
monthly basis. The fair value for stock optionsngea with different vesting periods and on diffardates are calculated separately.

December 30, 2012 December 25, 2011 December 26, 2010
Term (In years) 10 10 10 10 10 10
Vesting (In years) 3 3 @ 3 1 3 1
Risk-free interest rate 1.39% 0.98% 2.90% 2.25% 3.19% 2.69%
Expected life (In years) 6 6 6 5 6 5
Expected volatility 47.67% 49.35% 43.79% 47.93% 41.60% 45.93%
Expected dividend yield 0% 0% 0% 0% 0% 0%
Weighted-average fair value $ 3.35 $ 3.89 $ 4.81 $ 3.78 $ 4.99 $ 4.68

(1) Stock options granted to Mark Thompson, our President and Chief Executive Officer, in November 2012 under the terms of his employment agreement.
Restricted Stock Units

Our 1991 Incentive Plan provided, and the 2010rtice Plan provides, for grants of other awardsluding restricted stock units.
Restricted stock units granted in 2012 and 201 kWstock-settled,” while restricted stock unitsmped in 2010 were “cash-settled.” For
“stock-settled” restricted stock units, each resd stock unit represents our obligation to delteethe holder one share of Common Stock
upon vesting. For “cash-settledEstricted stock units, each restricted stock namtesents our obligation to deliver to the holchsh, equivalel
to the market value of the underlying shares of @am Stock, upon vesting.

In 2012 and 2011, we granted stock-settled resttistock units with a 3 -year vesting period. Taie¥alue of “stock-settled” restricted
stock units is the average market price at datganit. Changes in our Company’s stock-settlediotstr stock units in 2012 were as follows:

December 30, 2012

Weighted
Restricted Average
Stock Grant-Date
(Shares in thousands) Units Fair Value
Unvested stock-settled restricted stock units at beginning of period 666 $ 11
Granted 638 7
Vested (157) 8
Forfeited (136) 9
Unvested stock-settled restricted stock units at en d of period 1,011 % 9
Unvested stock-settled restricted stock units expec ted to vest at end of period 914 % 9

The intrinsic value of stock-settled restrictedcktanits vested was $1.2 million in 2012 , $3.3lianl in 2011 and $3.3 million in 2010 .

In 2010, we granted cash-settled restricted stodk with a 3 -year vesting period. The fair vabiécash-settled” restricted stock units
is the average market price at date of grant. “Gasthed” restricted stock units are classifiediatsility awards because we incur a liability,
payable in cash, based on our stock price. The-settled restricted stock unit is measured atitsvalue at the end of each reporting period
and, therefore, will fluctuate based on the flutitugs in our stock price.
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Changes in our cash-settled restricted stock im912 were as follows:

December 30, 2012

Weighted
Restricted Average
Stock Grant-Date
(Shares in thousands) Units Fair Value
Unvested cash-settled restricted stock units at beginning of period 758 % 6
Granted — —
Vested (504)
Forfeited (89)
Unvested cash-settled restricted stock units at end 165 $ 11
Unvested cash-settled restricted stock units expect ed to vest at end of period 150 $ 11

The intrinsic value of cash-settled restricted lstagits vested was $3.7 million in 2012 , $80,00@011 and $0.3 million in 2010 .

LTIP Awards

Our 1991 Executive Plans provided for grants ohaasards to key executives payable at the endwild-year performance period.
There were payments of approximately $ 12 millior2012 , $4 million in 2011 and $7 million in 2010

For the award granted for the cycle beginning i632paid in 2010, the total payment was based aygkrformance measure, Total
Shareholder Return (“TSR”), which was calculatedtask appreciation plus reinvested dividends.tReraward granted for the cycle
beginning in 2006 paid in 2011, 50% of the paynvest based on TSR.

The LTIP awards based on TSR were classified bsitiaawards because we incurred a liability, galgan cash, indexed to our stock
price. The LTIP award liability was measured afdtis value at the end of each reporting period, éinerefore, fluctuated based on the oper:
results and the performance of our TSR relatiihéopeer group’s TSR. The fair value of the LTIRaeds was calculated by comparing our
TSR against a predetermined peer greufBR over the performance period. The payoutetfiP awards was based on relative performe
therefore, correlations in stock price performaag®ng the peer group companies also factoredhetedluation.

For awards granted for the cycle beginning in 280d subsequent periods, the actual payment, ifdogs not have a performance
measure based on TSR. Therefore, these awardstacensidered stock-based compensation.

As of December 30, 2012 , unrecognized compensatipense related to the unvested portion of owkSBased Awards was
approximately $4 million and is expected to be ggiped over a weighted-average period of 1.6 years.

We generally issue shares for the exercise of siptibns, stock-settled restricted stock units tgdrsince 2011 and shares under our
ESPP from unissued reserved shares and issue $biasésck-settled restricted stock units grantedrgo 2011 and our Company stock match
under a 401(k) plan from treasury shares.

THE NEW YORK TIMES COMPANY — P98




Shares of Class A Common Stock reserved for issuarce as follows:

December 30,

December 25,

(In thousands) 2012 2011
Stock options, stock—settled restricted stock units , retirement units and other awards

Outstanding 14,593 18,166
Available 5,300 6,771
Employee Stock Purchase Plan

Available 6,410 6,410
401(k) Company stock match

Available 3,348 3,838
Total Outstanding 14,593 18,166
Total Available 15,058 17,019

18. Stockholders ' Equity

Shares of our Company’s Class A and Class B Confstock are entitled to equal participation in thergwf liquidation and in
dividend declarations. The Class B Common Stodois/ertible at the holders’ option on a share-fuare basis into Class A Common Stock.
Upon conversion, the previously outstanding shafédlass B Common Stock are automatically and inmiately retired, resulting in a
reduction of authorized Class B Common Stock. Asjoied for in our Company'’s Certificate of Incorption, the Class A Common Stock has
limited voting rights, including the right to ele8®% of the Board of Directors, and the Class A @rss B Common Stock have the right to
vote together on the reservation of our Companyeshimr stock options and other stock-based plamg¢he ratification of the selection of a
registered public accounting firm and, in certdaimcumstances, on acquisitions of the stock or assfetther companies. Otherwise, except as
provided by the laws of the State of New Yorkvalting power is vested solely and exclusively ia Holders of the Class B Common Stock.

There were 818,385 shares as of December 30, 201218,885 shares as of December 25, 201dlass B Common Stock available
conversion into shares of Class A Common Stock.

The Adolph Ochs family trust holds approximately#®6f the Class B Common Stock and, as a resulttheaability to elect 70% of the
Board of Directors and to direct the outcome of aratter that does not require a vote of the Cla@Amon Stock.

We can repurchase Class A Common Stock under ock s¢purchase program from time to time eitheh@open market or through
private transactions. These repurchases may bersdsg from time to time or discontinued. In 201d 2811 , we did not repurchase any
shares of Class A Common Stock pursuant to ouksegurchase program.

We may issue preferred stock in one or more sefigs.Board of Directors is authorized to set thgtidjuishing characteristics of each
series of preferred stock prior to issuance, inclgdhe granting of limited or full voting rightepwever, the consideration received must be a
least $ 100 per share. No shares of preferred steck issued or outstanding as of December 30, 2012
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19. Segment Information

Our Company’s reportable segments had previousigisted of the News Media Group and the About Gréuga result of the About
Group sale in 2012, we have one reportable segrmbatAbout Group has been classified as a discoatimperation for all periods presented
(see Note 15 for additional information on the s#léhe About Group). Therefore, all required seghieformation can be found in the
consolidated financial statements.

We have two operating segments: The New York TiMedia Group, which includes The Times, the IHT, Nivi€s.com, and related
businesses; and the New England Media Group, whathdes the Globe, BostonGlobe.com, Boston.com\Worcester Telegram & Gazette,
Telegram.com, and related businesses. The ecorabm@iacteristics, products, services, productiorgsses, customer types and distribution
methods for these operating segments are subdiastiailar and therefore have been aggregatedanmreportable segment. These operating
segments generate revenues principally from advegtand circulation. Other revenues primarily ésinsf revenues from news
services/syndication, commercial printing and distion, rental income, digital archives and direwil advertising services.

Advertising, circulation and other revenues weréo#ews:

December 30, December 25, December 26,

(In thousands) 2012 2011 2010
(53 weeks) (52 weeks) (52 weeks)

The New York Times Media Group
Advertising $ 711,829 % 756,148 % 780,424
Circulation 795,037 705,163 683,717
Other 88,475 93,263 92,697
Total $ 1,595,341 % 1,554,574 $ 1,556,838
New England Media Group
Advertising $ 186,249 $ 198,383 $ 213,720
Circulation 157,931 157,819 167,360
Other 50,559 41,854 42,809
Total $ 394,739 % 398,056 $ 423,889
Total Company
Advertising $ 898,078 % 954,531 % 994,144
Circulation 952,968 862,982 851,077
Other 139,034 135,117 135,506
Total $ 1,990,080 $ 1,952,630 $ 1,980,727
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20. Commitments and Contingent Liabilities

Operating Leases

Operating lease commitments are primarily for @fépace and equipment. Certain office space lgmeegle for rent adjustments
relating to changes in real estate taxes and ofbenating costs.

Rental expense amounted to approximately $19 milliac2012 , $18 million in 2011 and $22 million2610 . The approximate
minimum rental commitments under noncancelableslgaset of subleases, as of December 30, 2012asdmdlows:

(In thousands) Amount

2013 $ 14,054
2014 12,724
2015 10,434
2016 8,591
2017 4,651
Later years 10,284
Total minimum lease payments 60,738
Less: noncancelable subleases (12,451)
Total minimum lease payments, net of noncancelable subleases $ 48,287

Capital Leases

Future minimum lease payments for all capital lsaaad the present value of the minimum lease patgvees of December 30, 2012 ,
were as follows:

(In thousands) Amount

2013 $ 716
2014 596
2015 599
2016 601
2017 574
Later years 7,797
Total minimum lease payments 10,883
Less: imputed interest (3,860)
Present value of net minimum lease payments includi ng current maturities $ 7,023

Restricted Cash

We were required to maintain $24.3 million of riegéd cash as of December 30, 2012 and $27.6 mifijoof December 25, 2011,
subject to certain collateral requirements, pritgddr obligations under our workers’ compensatpograms. These collateral requirements
were previously supported by letters of credit urale revolving credit facility that was replacedJune 2011. Restricted cash is included in
“Miscellaneous assets” in our Consolidated BalaBlceets.

Other

There are various legal actions that have arisé¢inarordinary course of business and are now pgratiainst us. These actions are
generally for amounts greatly in excess of the pays if any, that may be required to be made. thé opinion of management after reviev
these actions with our legal counsel that the @teriability that might result from these actiomsuld not have a material adverse effect on
Consolidated Financial Statements.

21. Subsequent Events

In February 2013, we announced that we have retairsrategic adviser in connection with a salthefNew England Media Group and
our 49% equity interest in Metro Boston.
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SCHEDULE Il — VALUATION AND QUALIFYING ACCOUNTS
For the Three Years Ended December 30, 2012

Additions

Balance at charged to
(In thousands) beginning operating Balance at
Description of period costs and other Deductions (1) end of period
Accounts receivable allowances:
Year ended December 30, 2012 $ 17,275 $ 12,772 $ 12,657 $ 17,390
Year ended December 25, 2011 $ 28,246 $ 10,524 $ 21,495 $ 17,275
Year ended December 26, 2010 $ 34,448 $ 19,467 $ 25669 $ 28,246
Valuation allowance for deferred tax assets:
Year ended December 30, 2012 $ 39,824 $ 2314 % — % 42,138
Year ended December 25, 2011 $ — % 39824 $ — 8 39,824
Year ended December 26, 2010 $ — % —  $ — % —

(1) Includes write-offs, net of recoveries.
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QUARTERLY INFORMATION (UNAUDITED)

Both the About Group and the Regional Media Group&ilts of operations have been presented asntisaed operations for all
periods presented. See Note 15 of the Notes t@timsolidated Financial Statements for additionfdrimation regarding these discontinued

operations.
2012 Quarters
March 25, June 24, September 23, December 30,
(In thousands, except per share data) 2012 2012 2012 2012 Full Year
(13 weeks) (13 weeks) (13 weeks) (14 weeks) (53 weeks)

Revenues $ 475,432 $ 489,802 $ 449,028 $ 575,818 $ 1,990,080
Operating costs 462,812 446,599 440,519 480,461 1,830,391
Pension settlement expense (1) — — — 48,729 48,729
Other expense (2) — — — 2,620 2,620
Operating profit 12,620 43,203 8,509 44,008 108,340
Gain on sale of investments (3) 17,848 37,797 — 164,630 220,275
Impairment of investments (4) 4,900 — 600 — 5,500
(Loss)/income from joint ventures (29) 1,079 1,027 927 3,004
Interest expense, net 15,452 15,464 15,497 16,402 62,815
Income/(loss) from continuing operations before income taxes 10,087 66,615 (6,561) 193,163 263,304
Income tax expense/(benefit) 1,401 29,102 (2,796) 75,775 103,482
Income/(loss) from continuing operations 8,686 37,513 (3,765) 117,388 159,822
Income/(loss) from discontinued operations, net of income taxes 33,391 (125,689) 6,026 59,789 (26,483)
Net income/(loss) 42,077 (88,176) 2,261 177,177 133,339
Net loss/(income) attributable to the noncontrolling interest 53 27 21 (267) (166)
Net income/(loss) attributable to The New York Times Company
common stockholders $ 42,130 $ (88,149) $ 2,282 $ 176,910 $ 133,173
Amounts attributable to The New York Times Company common
stockholders:

Income/(loss) from continuing operations $ 8,739 $ 37,540 $ (3,744) $ 117,121 $ 159,656

Income/(loss) from discontinued operations, net of income

taxes 33,391 (125,689) 6,026 59,789 (26,483)
Net income/(loss) $ 42,130 $ (88,149) $ 2,282 $ 176,910 $ 133,173
Average number of common shares outstanding:

Basic 147,867 148,005 148,254 148,461 148,147

Diluted 151,468 149,799 148,254 154,685 152,693
Basic earnings/(loss) per share attributable to The New York
Times Company common stockholders:

Income/(loss) from continuing operations $ 0.06 $ 025 $ (0.02) $ 079 $ 1.08

Income/(loss) from discontinued operations, net of income

taxes 0.22 (0.85) 0.04 0.40 (0.18)

Net income/(loss) $ 0.28 $ (0.60) $ 0.02 $ 119 $ 0.90
Diluted earnings/(loss) per share attributable to The New York
Times Company common stockholders:

Income/(loss) from continuing operations $ 0.06 $ 025 $ (0.02) $ 0.76 $ 1.04

Income/(loss) from discontinued operations, net of income

taxes 0.22 (0.84) 0.04 0.38 (0.17)

Net income/(loss) $ 028 $ (0.59) $ 0.02 $ 114 $ 0.87

(1) Inthe fourth quarter of 2012, we recorded a $48.7 million non-cash pension settlement charge in connection with the immediate pension benefit offer to certain
former employees who participate in The New York Times Companies Pension Plan.

(2) Inthe fourth quarter of 2012, we recorded a $2.6 million charge in connection with a legal settlement.

(3) Inthe first quarter of 2012, we recorded a $17.8 million gain on the sale of 100 of our units in Fenway Sports Group. In the second quarter of 2012, we
recorded a $37.8 million gain on the sale of our remaining 210 units in Fenway Sports Group. In the fourth quarter of 2012, we recorded a $164.6 million gain

on the sale of our ownership interest in Indeed.com.

(4) Inthe first and third quarters of 2012, we recorded a $4.9 million and $0.6 million non-cash charge, respectively, for the impairment of certain investments.
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2011 Quarters

March 27, June 26, September 25, December 25,
(In thousands, except per share data) 2011 2011 2011 2011 Full Year
(13 weeks) (13 weeks) (13 weeks) (13 weeks) (52 weeks)

Revenues $ 469,522 $ 484,144 $ 451,569 $ 547,395 $ 1,952,630
Operating costs 457,750 450,674 430,520 452,081 1,791,025
Impairment of assets (1) — 9,225 — — 9,225
Pension withdrawal expense (2) — 4,228 — — 4,228
Other expense (3) — — — 4,500 4,500
Operating profit 11,772 20,017 21,049 90,814 143,652
Gain on sale of investment (4) 5,898 — 65,273 — 71,171
(Loss)/income from joint ventures (5,749) 2,791 (1,068) 4,054 28
Premium on debt redemption (5) — — 46,381 — 46,381
Interest expense, net 24,591 25,152 20,039 15,461 85,243
(Loss)/income from continuing operations before income taxes (12,670) (2,344) 18,834 79,407 83,227
Income tax (benefit)/expense (6,029) (2,902) 12,440 28,423 31,932
(Loss)/income from continuing operations (6,641) 558 6,394 50,984 51,295
Income/(loss) from discontinued operations, net of income taxes 11,867 (120,381) 9,074 7,921 (91,519)
Net income/(loss) 5,226 (119,823) 15,468 58,905 (40,224)
Net loss attributable to the noncontrolling interest 193 105 217 40 555
Net income/(loss) attributable to The New York Times Company
common stockholders $ 5419 $ (119,718) $ 15,685 $ 58,945 $ (39,669)
Amounts attributable to The New York Times Company common
stockholders:

(Loss)/income from continuing operations $ (6,448) $ 663 $ 6,611 $ 51,024 $ 51,850

Income/(loss) from discontinued operations, net of income

taxes 11,867 (120,381) 9,074 7,921 (91,519)

Net income/(loss) $ 5419 $ (119,718) $ 15,685 $ 58,945 $ (39,669)
Average number of common shares outstanding:

Basic 146,777 147,176 147,355 147,451 147,190

Diluted 146,777 151,802 151,293 149,887 152,007
Basic earnings/(loss) per share attributable to The New York
Times Company common stockholders:

(Loss)/income from continuing operations $ (0.04) $ 001 $ 0.05 $ 035 $ 0.35

Income/(loss) from discontinued operations, net of income

taxes 0.08 (0.82) 0.06 0.05 (0.62)

Net income/(loss) $ 004 $ 0.81) $ 011 $ 040 $ (0.27)
Diluted earnings/(loss) per share attributable to The New York
Times Company common stockholders:

(Loss)/income from continuing operations $ (0.04) $ — $ 0.04 $ 034 % 0.34

Income/(loss) from discontinued operations, net of income

taxes 0.08 (0.79) 0.06 0.05 (0.60)

Net income/(loss) $ 004 $ 0.79) $ 0.10 $ 039 $ (0.26)

(1) Inthe second quarter of 2011, we recorded a $9.2 million charge for the impairment of assets related to certain assets held for sale primarily of Baseline.

(2) Inthe second quarter of 2011, we recorded a $4.2 million estimated charge for our pension withdrawal obligation under a multiemployer pension plan at the
Globe.

(3) Inthe fourth quarter of 2011, we recorded a $4.5 million charge for a retirement and consulting agreement in connection with the retirement of our former chief
executive officer.

(4) Inthe first quarter of 2011, we recorded a $5.9 million gain from the sale of a portion of our interest in Indeed.com. In the third quarter of 2011, we recorded a
$65.3 million gain from the sale of 390 units in Fenway Sports Group.

(5) Inthe third quarter of 2011, we recorded a $46.4 million charge in connection with the prepayment of all $250.0 million aggregate principal amount of the
14.053% Notes.
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Earnings/(loss) per share amounts for the quadi@rrsot necessarily equal the respective year-eraliata for earnings or loss per share
due to the weightedverage number of shares outstanding used in thputations for the respective periods. Earningsgllgper share amoul
for the respective quarters and years have beepuwewh using the average number of common sharstading.

One of our largest sources of revenue is advegtisdur business has historically experienced highdgertising volume in the fourth
guarter than the remaining quarters because addphkdvertising.
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ITEM 9. CHANGES IN AND DISAGREEMENTS WITH ACCOUNTANTS ON ACCOUNTING AND
FINANCIAL DISCLOSURE

Not applicable.

ITEM 9A. CONTROLS AND PROCEDURES

EVALUATION OF DISCLOSURE CONTROLS AND PROCEDURES

Our management, with the participation of our ppatexecutive officer and our principal financtdficer, evaluated the effectiveness
of our disclosure controls and procedures (as ddfin Rules 13a-15(e) and 15d-15(e) of the Seearifixchange Act of 1934) as of
December 30, 2012 . Based upon such evaluatiomriaipal executive officer and principal finanloidficer concluded that our disclosure
controls and procedures were effective to enswethie information required to be disclosed byruthe reports that we file or submit under
Securities Exchange Act of 1934 is recorded, pmegssummarized and reported within the time pergecified in the SEC's rules and
forms, and is accumulated and communicated to @magement, including our principal executive offiaad principal financial officer, as
appropriate to allow timely decisions regardinguiegd disclosure.

MANAGEMENT’S REPORT ON INTERNAL CONTROL OVER FINANC IAL REPORTING

Managemens report on internal control over financial repogtiend the attestation report of our independegistered public accountil
firm on our internal control over financial repowgi are set forth in Item 8 of this Annual Reportkmrm 10K and are incorporated by refere
herein.

CHANGES IN INTERNAL CONTROL OVER FINANCIAL REPORTIN G

There were no changes in our internal control dimancial reporting during the quarter ended Decend®, 2012 , that have materially
affected, or are reasonably likely to materiallieaf, our internal control over financial reporting

ITEM 9B. OTHER INFORMATION

Not applicable.
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PARTIII |

ITEM 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

In addition to the information set forth under ttaption “Executive Officers of the Registrant” iarPI of this Annual Report on Form
10-K, the information required by this item is imporated by reference to the sections titled “®ecli6(a) Beneficial Ownership Reporting
Compliance,” “Proposal Number 1 — Election of Dims,” “Interests of Related Persons in Certaim$eations of the Company,” “Board of
Directors and Corporate Governance,” beginning withsection titled “Independent Directors,” butyonp to and including the section titled
“Audit Committee Financial Experts,” and “Board Cunittees” of our Proxy Statement for the 2013 Anridakting of Stockholders.

The Board has adopted a code of ethics that appdiesnly to the chief executive officer and serinancial officers, as required by the
SEC, but also to our Chairman and Vice Chairmae. durrent version of such code of ethics can badan the Corporate Governance sec
of our Web site, http://www.nytco.com.

ITEM 11. EXECUTIVE COMPENSATION

The information required by this item is incorp@by reference to the sections titled “Compensafiommittee,” “Directors’
Compensation,” “Directors’ and Officers’ Liabilitysurance” and “Compensation of Executive Officassbur Proxy Statement for the 2013
Annual Meeting of Stockholders.

ITEM 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS AND MANAGEMENT AND
RELATED STOCKHOLDER MATTERS

The information required by this item is incorp@by reference to the sections titled “Principald¢rs of Common Stock,” “Security
Ownership of Management and Directors” and “The718aust” of our Proxy Statement for the 2013 AnnMaleting of Stockholders.

ITEM 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR
INDEPENDENCE

The information required by this item is incorp@by reference to the sections titled “Intere$iRalated Persons in Certain
Transactions of the Company,” “Board of Directonsl & orporate Governance — Independent DirectoBnatd of Directors and Corporate
Governance — Board Committees” and “Board of Daecaind Corporate Governance — Policy on Trangactigth Related Persons” of our
Proxy Statement for the 2013 Annual Meeting of Sthadders.

ITEM 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information required by this item is incorp@by reference to the section titled “Proposal Nen8 — Selection of Auditors,”
beginning with the section titled “Audit CommitteePre-Approval Policies and Procedures,” but oplyauiand not including the section titled
“Recommendation and Vote Required” of our Proxyt&teent for the 2013 Annual Meeting of Stockholders.
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| PART IV |

(A) DOCUMENTS FILED AS PART OF THIS REPORT
(1) Financial Statements

As listed in the index to financial information‘item 8 — Financial Statements and SupplementataDa
(2) Supplemental Schedules

The following additional consolidated financial@nfnation is filed as part of this Annual Reportfearm 10-K and should be read in
conjunction with the Consolidated Financial Statetaeset forth in “Item 8 — Financial Statements Sugplementary Data.” Schedules not
included with this additional consolidated finahérdormation have been omitted either because #reynot applicable or because the require
information is shown in the Consolidated Finan&&dtements.

Page

Consolidated Schedule for the Three Years Ended December 30, 2012
Il — Valuation and Qualifying Accounts 103

Separate financial statements and supplementadlslgteof associated companies accounted for bgghigy method are omitted in
accordance with the provisions of Rule 3-09 of Ratijpn S-X.

(3) Exhibits

An exhibit index has been filed as part of this AahReport on Form 10-K and is incorporated hebgimeference.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the registrant has duly caused thisreport to be
signed on its behalf by the undersigned, thereunto duly authorized.

Date: February 28, 2013

THE NEW YORK TIMES COMPANY
(Registrant)

BY: /s/ KENNETH A. RICHIERI
Kenneth A. Richieri
Senior Vice President and General Counsel

We, the undersigned directors and officers of Tle&/Nork Times Company, hereby severally constikganeth A. Richieri and James M.
Follo, and each of them singly, our true and lavefiibrneys with full power to them and each of thiersign for us, in our names in the
capacities indicated below, any and all amendntertisis Annual Report on Form 10-K filed with thecsirities and Exchange Commission.

Pursuant to the requirements of the Securities Exchange Act of 1934, thisreport has been signed below by the following persons on behalf of
theregistrant and in the capacities and on the dates indicated.

Signature Title Date
/sl Arthur Sulzberger, Jr. Chairman and Director February 28, 2013
/sl Mark Thompson Chief Executive Officer, Presidand Director February 28, 2013
(Principal Executive Officer)
/sl Michael Golden Vice Chairman and Director February 28, 2013
/sl James M. Follo Senior Vice President and Chileéncial Officer February 28, 2013
(Principal Financial Officer)
/s/ R. Anthony Benten Senior Vice President, Finance and Corporate Chetro February 28, 2013
(Principal Accounting Officer)
/sl Raul E. Cesan Director February 28, 2013
/s/ Robert E. Denham Director February 28, 2013
/sl Steven B. Green Director February 28, 2013
/sl Carolyn D. Greenspon Director February 28, 2013
/sl Joichi Ito Director February 28, 2013
/sl James A. Kohlberg Director February 28, 2013
/sl David E. Liddle Director February 28, 2013
/sl Ellen R. Marram Director February 28, 2013
/sl Brian P. McAndrews Director February 28, 2013
/sl Thomas Middelhoff Director February 28, 2013
/sl Doreen A. Toben Director February 28, 2013
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INDEX TO EXHIBITS

Exhibit numbers 10.16 through 10.33 are management contracts or compensatory plans or arrangements.

Exhibit
Number

Description of Exhibit

2.1)

2.2)
(3.1)
(3.2)

4

(4.1)

(4.2)

(4.3)

(4.4)

(4.5)
(4.6)
4.7)

(4.8)
(10.1)

(10.2)

(10.3)

(10.4)

(10.5)

Asset Purchase Agreement, dated as of Decemb@027, by and among NYT Holdings, Inc., The Houmai@os Newspaper
Corporation, Lakeland Ledger Publishing Corporatibime Spartanburg Herald-Journal, Inc., HenderslenMiewspaper Corporation, The
Dispatch Publishing Company, Inc., NYT Managemeawiges, Inc., The New York Times Company and Halifledia Holdings LLC
(filed as an Exhibit to the Company’s Form 8-K abBecember 27, 2011, and incorporated by referbaosin).

Stock Purchase Agreement, dated as of August 28, 2etween the Company and IAC/InterActiveCorpedfias an Exhibit to tt
Company’s Form 8-K dated August 29, 2012, and inaated by reference herein).

Certificate of Incorporation as amended and redtatereflect amendments effective July 1, 200%&d¢fias an Exhibit to the Compagay’
Form 10-Q dated August 9, 2007, and incorporaterefgrence herein).

By-laws as amended through November 19, 2009 (fledan Exhibit to the Company’s FormK8dated November 20, 2009, &
incorporated by reference herein).

The Company agrees to furnish to the Commissiom upquest a copy of any instrument with respedbng-term debt of the Compaui
and any subsidiary for which consolidated or unotidated financial statements are required to kel fiand for which the amount
securities authorized thereunder does not exce¥#daf@he total assets of the Company and its sidrged on a consolidated basis.

Indenture, dated March 29, 1995, between the Comnpad The Bank of New York Mellon (as successo€Ck@mical Bank), as trust
(filed as an Exhibit to the Company’s registratgtatement on Form S-3 File No. 33-57403, and immaed by reference herein).

First Supplemental Indenture, dated August 21, 1B88veen the Company and The Bank of New York dfe{bs successor to The Ch
Manhattan Bank (formerly known as Chemical Ban&y)trustee (filed as an Exhibit to the Companyigsteation statement on Form3s-
File No. 333-62023, and incorporated by referererein).

Second Supplemental Indenture, dated July 26, 288i®/een the Company and The Bank of New York Me(ks successor to JPMor¢
Chase Bank, N.A. (formerly known as Chemical Bandl @he Chase Manhattan Bank)), as trustee (file@naBxhibit to the Company’
registration statement on Form S-3 File No. 333997 And incorporated by reference herein).

Securities Purchase Agreement, dated January 09, 20nhong the Company, Inmobiliaria Carso, S.ACd¢. and Banco Inbursa S.;
Institucion de Banca Mdiltiple, Grupo Financiero unda (including forms of notes, warrants and regfigtn rights agreement) (filed as
Exhibit to the Company’s Form 8-K dated January2]9, and incorporated by reference herein).

Form of Preemptive Rights Certificate (filed as BExhibit to the Company’s Form IB-dated January 21, 2009, and incorporate:
reference herein).

Form of Preemptive Rights Warrant Agreement betwiéhenCompany and Mellon Investor Services LLC (files an Exhibit to tF
Company’s Form 8-K dated January 21, 2009, andarated by reference herein).

Indenture, dated as of November 4, 2010, by andd®mst the Company and Wells Fargo Bank, Nationabéiasion, as trustee (filed as
Exhibit to the Company’s Form 8-K dated Novembe2@10, and incorporated by reference herein).

Form of 6.625% Senior Notes due 2016 (includedhalSxdnibit to Exhibit 4.7 above).

Agreement of Lease, dated as of December 15, 1#3%een The City of New York, as landlord, and @mnpany, as tenant (as succe
to New York City Economic Development Corporatiding( “EDC"), pursuant to an Assignment and Assumption of Leaigh @bnsent
made as of December 15, 1993, between the EDCssigrfor, to the Company, as Assignee) (filed aBxribit to the Compang’ Form
10-K dated March 21, 1994, and incorporated byresfee herein).

Funding Agreement #4, dated as of December 15,,18%8/een the EDC and the Company (filed as antixtu the Compang Form
10-K dated March 21, 1994, and incorporated byregiee herein).

New York City Public Utility Service Power Servidgreement, dated as of May 3, 1993, between The diNew York, acting by an
through its Public Utility Service, and The New ¥oFimes Newspaper Division of the Company (filedaasExhibit to the Company’
Form 10-K dated March 21, 1994, and incorporatedefigrence herein).

Letter Agreement, dated as of April 8, 2004, amegdigreement of Lease, between the 42nd St. Deredap Project, Inc., as landlol
and The New York Times Building LLC, as tenantgdilas an Exhibit to the Company’s Form QOdated November 3, 2006, ¢
incorporated by reference herein).

Agreement of Sublease, dated as of December 12, P@dwveen The New York Times Building LLC, as lamd, and NYT Real Esta
Company LLC, as tenant (filed as an Exhibit to@wmpany’s Form 10-Q dated November 3, 2006, angrjiarated by reference herein).
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Exhibit
Number

Description of Exhibit

(10.6)

(10.7)

(10.8)

(10.9)

(10.10)

(10.11)

(10.12)

(10.13)
(10.14)

(10.15)

(10.16)
(10.17)
(10.18)
(10.19)
(10.20)
(10.21)
(10.22)
(10.23)
(10.24)
(10.25)
(10.26)
(10.27)

(10.28)

First Amendment to Agreement of Sublease, dateof @gust 15, 2006, between 42nd St. DevelopmeajeBr, Inc., as landlord, ai
NYT Real Estate Company LLC, as tenant (filed ag&=hibit to the Company’s Form 1Q-dated November 3, 2006, and incorporate
reference herein).

Second Amendment to Agreement of Sublease, datefiuary 29, 2007, between 42nd St. Developimgject, Inc., as landlord, a
NYT Real Estate Company LLC, as tenant (filed a€ahibit to the Company’s Form I8-dated February 1, 2007, and incorporates
reference herein).

Third Amendment to Agreement of Sublease (NYT)gedads of March 6, 2009, between 42nd St. Developesject, Inc., as landlor
and NYT Real Estate Company LLC, as tenant (filecua Exhibit to the Company’s FormkBelated March 9, 2009, and incorporatec
reference herein).

Fourth Amendment to Agreement of Sublease (NYTiedlas of March 6, 2009, between 42nd St. Developfmject, Inc., as landlor
and 620 Eighth NYT (NY) Limited Partnership, asaeh (filed as an Exhibit to the Company’s FornkK 8&ated March 9, 2009, a
incorporated by reference herein).

Fifth Amendment to Agreement of Sublease (NYT)edais of August 31, 2009, between 42nd St. Devedopiroject, Inc., as landlol
and 620 Eighth NYT (NY) Limited Partnership, asaen(filed as an Exhibit to the Company’s FormQQ@tated November 4, 2009, ¢
incorporated by reference herein).

Agreement of Sublease (NYZ}, dated as of March 6, 2009, between 42nd Steldpment Project, Inc., as landlord, and NYT Resthie
Company LLC, as tenant (filed as an Exhibit to@wmpany’s Form 8-K dated March 9, 2009, and incafeal by reference herein).
First Amendment to Agreement of Sublease (NXjTdated as of March 6, 2009, between 42nd Stepwment Project, Inc., as landlo
and NYT Building Leasing Company LLC, as tenante(fias an Exhibit to the Company’s FornmK8dated March 9, 2009, ai
incorporated by reference herein).

Agreement of Purchase and Sale, dated as of Ma2®0®, between NYT Real Estate Company LLC, derseind 620 Eighth NYT (NY
Limited Partnership, as buyer (filed as an ExHibithe Company’s Form 8-K dated March 9, 2009, iandrporated by reference herein).
Lease Agreement, dated as of March 6, 2009, betw@enEighth NYT (NY) Limited Partnership, as landlpand NYT Real Esta
Company LLC, as tenant (filed as an Exhibit to@wmpany’s Form 8-K dated March 9, 2009, and incafeal by reference herein).
First Amendment to Lease Agreement, dated as ofisa@l, 2009, 620 Eighth NYT (NY) Limited Partnepstas landlord, and NYT Re
Estate Company LLC, as tenant (filed as an Exhibthe Company’s Form 1Q-dated November 4, 2009, and incorporated by eate
herein).

The Company’s 2010 Incentive Compensation Plaadfds an exhibit to the Company’s Forrii 8ated April 28, 2010, and incorpora
by reference herein).

The Companys 1991 Executive Stock Incentive Plan, as amenadedrestated through October 11, 2007 (filed as =hili to the
Company’s Form 8-K dated October 12, 2007, andrparated by reference herein).

The Company’s 1991 Executive Cash Bonus Plan, aded and restated through October 11, 2007 @ieah Exhibit to the Comparsy’
Form 8-K dated October 12, 2007, and incorporatereference herein).

The Companys Supplemental Executive Retirement Plan, amendddestated effective December 31, 2009 (filed raghibit to the
Company’s Form 8-K dated November 12, 2009, andrjjarated by reference herein).

Amendment to the Comparsy'Supplemental Executive Retirement Plan, amenéfedtige April 27, 2010 (filed as an Exhibit to t
Company’s Form 10-Q dated August 5, 2010, and paaited by reference herein).

The Company’s Deferred Executive Compensation Rlanamended and restated effective January 1, @0d@ as an Exhibit to th
Company's Form 10-K dated February 23, 2012, acorjiorated by reference herein) .

The Company’s Non-Employee DirectorStock Option Plan, as amended through Septembe2@l0 (filed as an Exhibit to ti
Company’s Form 10-Q dated November 8, 2000, anatjpuzated by reference herein).

The Company’s 2004 Non-Employee Directors’ Stoatehtive Plan, effective April 13, 2004 (filed as Bxhibit to the Companyg’ Form
10-Q dated May 5, 2004, and incorporated by refardrerein).

The Company’s Non-Employee Directors Deferral Pe@mamended through October 11, 2007 (filed asx&ibE to the Companyg Form
8-K dated October 12, 2007, and incorporated bgresice herein).

The Company’s Savings Restoration Plan, effectsrefalanuary 1, 2010 (filed as an Exhibit to thenPany’s Form & dated Novembe
12, 2009, and incorporated by reference herein).

Amendment No. 1 to the CompasySavings Restoration Plan, amended effective Mag&I2011 (filed as an Exhibit to the Compay
Form 10-Q dated May 5, 2011, and incorporated fgreace herein).

The Company’s Supplemental Executive Savings Riffactive as of January 1, 2010 (filed as an Exhibithe Company’s Form B-
dated November 12, 2009, and incorporated by neéer@erein).

Amendment to the Comparsy/’Supplemental Executive Savings Plan, amendedtieffeApril 27, 2010 (filed as an Exhibit to t
Company’s Form 10-Q dated August 5, 2010, and parated by reference herein).

P. 112 — THE NEW YORK TIMES COMPANY




Exhibit

Number Description of Exhibit

(10.29) Amendment No. 2 to the CompasySupplemental Executive Savings Plan, amendedtiefieMarch 28, 2011 (filed as an Exhibit to
Company's Form 10-Q dated May 5, 2011, and incatpdrby reference herein).

(10.30) The New York Times Companies Supplemental Retiréraad Investment Plan, amended and restated efedsinuary 1, 2011 (filed
an Exhibit to the Company’s Form 10-Q dated Noven3p@011, and incorporated by reference herein).

(10.31) Stock Appreciation Rights Agreement, dated as qft@eber 17, 2009, between the Company and Arthigb8iger, Jr. (filed as ¢
Exhibit to the Company’s Form 8-K dated Septemi&r2D09, and incorporated by reference herein).

(10.32) Letter Agreement, dated as of August 14, 2012, éetvthe Company and Mark Thompson (filed as antibdta the Company’s Form 8-
K dated August 17, 2012, and incorporated by refsreerein).

(10.33) Form of Separation Agreement and General Releabeebn the Company and Scott Heekin-Canedy (fileahaExhibit to the Comparsy
Form 8-K dated November 6, 2012, and incorporatereference herein).

(12) Ratio of Earnings to Fixed Charges.

(21) Subsidiaries of the Company.

(23.1) Consent of Ernst & Young LLP.

(24) Power of Attorney (included as part of signaturge)a

(31.1) Rule 13a-14(a)/15d-14(a) Certification.

(31.2) Rule 13a-14(a)/15d-14(a) Certification.

(32.1) Certification pursuant to 18 U.S.C. Section 13%0adopted pursuant to Section 906 of the Sarbarksr@ct of 2002.

(32.2) Certification pursuant to 18 U.S.C. Section 13%0adopted pursuant to Section 906 of the Sarbarksr@ct of 2002.

(101.INS) XBRL Instance Document.

(101.SCH) XBRL Taxonomy Extension Schema.

(101.CAL) XBRL Taxonomy Extension Calculation Linkbase.

(101.DEF) XBRL Taxonomy Extension Definition Linkbase.

(101.LAB) XBRL Taxonomy Extension Label Linkbase.

(101.PRE) XBRL Taxonomy Extension Presentation Linkbase.

THE NEW YORK TIMES COMPANY - P11&



EXHIBIT 12

The New York Times Company Ratio of Earnings to Fix

ed Charges (Unaudited)

December 30,

December 25,

December 26,

December 27,

December 28,

(In thousands, except ratio) 2012 2011 2010 2009 2008

Earnings/(loss) from continuing operations before f ixed

charges

Earnings/(loss) from continuing operations before income taxes,

noncontrolling interest and income/(loss) from joint ventures 260,300 83,199 69,374 (96,691) (182,017)

Distributed earning from less than fifty-percent owned affiliates 9,251 3,463 8,325 2,775 35,733

Adjusted pre-tax earnings/(loss) from continuing operations 269,551 86,662 77,699 (93,916) (146,284)

Fixed charges less capitalized interest 68,058 90,247 92,245 87,769 53,226

Earnings/(loss) from continuing operations before fixed charges 337,609 176,909 169,944 (6,147) (93,058)

Fixed charges

Interest expense, net of capitalized

interest (1) 63,225 85,693 86,301 83,124 48,191

Capitalized interest 17 427 299 1,566 2,639

Portion of rentals representative of interest factor 4,833 4,554 5,944 4,645 5,035

Total fixed charges 68,075 90,674 92,544 89,335 55,865

Ratio of earnings to fixed charges  (2) 4.96 1.95 1.84 — —

Note: The Ratio of Earnings to Fixed Charges should be read in conjunction with the Consolidated Financial Statements and Management's Discussion and
Analysis of Financial Condition and Results of Operations in this Annual Report on Form 10-K for the fiscal year ended December 30, 2012.

1) The Company's policy is to classify interest expense recognized on uncertain tax positions as income tax expense. The Company has excluded interest
expense recognized on uncertain tax positions from the Ratio of Earnings to Fixed Charges.

2) In 2009 and 2008, earnings were inadequate to cover fixed charges by approximately $95 million and $149 million, respectively, due to certain charges in

each year.



EXHIBIT 21

Our Subsidiaries*

Name of Subsidiary

Jurisdiction of
Incorporation or
Organization

The New York Times Company
IHT, LLC
International Herald Tribune S.A.S.
IHT Kathimerini S.A. (50%)
International Business Development (IBD)
International Herald Tribune (Hong Kongl.
Beijing Shixun Zhihua Consulting.CdD.

International Herald Tribune (SingagjdPte LTD.

International Herald Tribune (Thailahd D.

IHT (Malaysia) Sdn Bhd
International Herald Tribune B.V.

IHT Publishing (India) Private Limited
International Herald Tribune GMBH
International Herald Tribune (Zurich) GmbH
International Herald Tribune Japan GK
International Herald Tribune Ltd. (U.K.)
International Herald Tribune U.S. Inc.

The Herald Tribune - Ha'aretz Partnership%)
London Bureau Limited
Madison Paper Industries (partnership) (40%)
Media Consortium, LLC (16.66%)
New York Times Digital, LLC
Northern SC Paper Corporation (80%)
NYT Administradora de Bens e Servicos Ltda.
NYT Building Leasing Company LLC
NYT Group Services, LLC
NYT News Bureau (India) Private Limited
NYT Real Estate Company LLC
The New York Times Building LLC (58%)
Rome Bureau S.r.l.
NYT Capital, LLC
Donohue Malbaie Inc. (49%)
Globe Newspaper Company, Inc.
Boston Globe Electronic Publishing LLC
Boston Globe Marketing, LLC
Community Newsdealers, LLC
Community Newsdealers Holdings, Inc.
GlobeDirect, LLC
New England Direct, LLC (50%)
Metro Boston LLC (49%)
gquadrantONE LLC (25%)
Retail Sales, LLC

New York
Delaware
France
Greece
France
Hong Konc
Peoples Republic of Chin
Singaport
Thailand
Malaysia
Netherland:
India
Germany
Switzerlanc
Japar

UK

New York
Israel
United Kingdon
Maine
Delaware
Delaware
Delaware
Brazil

New York
Delaware
India

New York
New York
Italy
Delaware
Canad:
Massachuset
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware
Delaware




Jurisdiction of
Incorporation or

Name of Subsidiary Organization
Midtown Insurance Company New York
NYT Management Services, Inc. Delaware
NYT Shared Service Center, Inc. Delaware

International Media Concepts, Inc. Delaware
The New York Times Distribution Corporation Delaware
The New York Times Sales Company Massachuset
The New York Times Syndication Sales Corporati Delaware
Worcester Telegram & Gazette Corporation Massachuset

Worcester Telegram & Gazette Holdings, Inc Delaware

* 100% owned unless otherwise indicated.



EXHIBIT 23.1
Consent of Independent Registered Public Accounting Firm

We consent to the incorporation by reference iniRegion Statements No. 333-43369, No. 333-438I4l,333-37331, No. 333-09447,
No. 3:-31538, No. 33-43210, No. 33-43211, No. 33-5046&, 38-50467, No. 33-56219, No. 333-49722, No. 33380, No. 333-102041,
No. 333114767, No. 333-156475 and No. 333-166426 on Feu8n Registration Statements No. 333-156477 anBB®-172389 and
Amendment No. 1 to Registration Statement No. 333912 on Form S-3, and Registration Statement B8-1¥2390 on Form S-4 of The
New York Times Company of our reports daFebruary 28, 2013 with respect to the consolidéitethcial statements and schedule of The
New York Times Company and the effectiveness a@frimdl control over financial reporting of The NewrK Times Company, included in tt
Annual Report (Form 10-K) for the fiscal year endtember 30, 2012 .

/sl Ernst & Young LLP

New York, New York
February 28, 2013



EXHIBIT 31.1

Rule 13a-14(a)/15d-14(a) Certification

I, Mark Thompson, certify that:

1.
2.

| have reviewed this Annual Report on Form 16fRhe New York Times Company;

Based on my knowledge, this report does notatomny untrue statement of a material fact ortangtate a material fact necessary to
make the statements made, in light of the circuncets under which such statements were made, nigiamisg with respect to the period
covered by this report;

Based on my knowledge, the financial statemeam other financial information included in théport, fairly present in all material
respects the financial condition, results of ogerstand cash flows of the registrant as of, amgtiie periods presented in this report;

The registrant’s other certifying officer andrke responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%nd internal control over financial reportirg @efined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant andéiav

(@) Designed such disclosure controls and proesgur caused such disclosure controls and proesdaoibe designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhsubsidiaries, is made known to us
by others within those entities, particularly dgrihe period in which this report is being prepared

(b) Designed such internal control over finanogdorting, or caused such internal control ovearditial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting atfte preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting principles;

(c) Evaluated the effectiveness of the registsagdisclosure controls and procedures and presantais report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibydport based on such
evaluation; and

(d) Disclosed in this report any change in thaestegnt’s internal control over financial reportititat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repod) tias materially affected, or is
reasonably likely to materially affect, the regasit's internal control over financial reporting;dan

The registrant’s other certifying officer anlldve disclosed, based on our most recent evatuatimternal control over financial

reporting, to the registrant’s auditors and theitaemmmittee of the registrant’s board of directfos persons performing the equivalent

functions):

(@) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which are
reasonably likely to adversely affect the regisfeaability to record, process, summarize and refioancial information; and

(b) Any fraud, whether or not material, that inved management or other employees who have aisamtifole in the registrant’s
internal control over financial reporting.

Date: February 28, 2013

/sl M ARK T HOMPSON

Mark Thompson
Chief Executive Officer



EXHIBIT 31.2

Rule 13a-14(a)/15d-14(a) Certification

I, James M. Follo, certify that:

1.
2.

| have reviewed this Annual Report on Form 16fRhe New York Times Company;

Based on my knowledge, this report does notatomny untrue statement of a material fact ortangtate a material fact necessary to
make the statements made, in light of the circuncets under which such statements were made, nigiamisg with respect to the period
covered by this report;

Based on my knowledge, the financial statemeamd other financial information included in théport, fairly present in all material
respects the financial condition, results of ogerstand cash flows of the registrant as of, amgtiie periods presented in this report;

The registrant’s other certifying officer andrke responsible for establishing and maintainisgldsure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15@))%nd internal control over financial reportirg @efined in Exchange Act Rules
13a-15(f) and 15d-15(f)) for the registrant andéiav

(@) Designed such disclosure controls and proesgur caused such disclosure controls and proesdaoibe designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhsubsidiaries, is made known to us
by others within those entities, particularly dgrihe period in which this report is being prepared

(b) Designed such internal control over finanogdorting, or caused such internal control ovearditial reporting to be designed under
our supervision, to provide reasonable assurargadang the reliability of financial reporting atfte preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting principles;

(c) Evaluated the effectiveness of the registsagdisclosure controls and procedures and presantai report our conclusions about
the effectiveness of the disclosure controls andguiures, as of the end of the period coveredibydport based on such
evaluation; and

(d) Disclosed in this report any change in thaestegnt’s internal control over financial reportitftat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repod) tias materially affected, or is
reasonably likely to materially affect, the regastt's internal control over financial reporting;dan

The registrant’s other certifying officer anlldve disclosed, based on our most recent evatuatimternal control over financial

reporting, to the registrant’s auditors and theitaemmmittee of the registrant’s board of directfos persons performing the equivalent

functions):

(@) All significant deficiencies and material weakses in the design or operation of internal cbotrer financial reporting which are
reasonably likely to adversely affect the regisfeaability to record, process, summarize and refioancial information; and

(b) Any fraud, whether or not material, that inved management or other employees who have aisamtifole in the registrant’s
internal control over financial reporting.

Date: February 28, 2013

/s/ JAMES M. FoLLO

James M. Follo
Chief Financial Officer



EXHIBIT 32.1

Certification pursuant to 18 U.S.C. Section 1350, a s adopted pursuant to Section 906 of the Sarbanes __ -Oxley Act of 2002

In connection with the Annual Report on Form 10/Krbe New York Times Company (the “Company”) foetfiscal year ended
December 30, 2012 , as filed with the Securitiess Bxchange Commission on the date hereof (the “R§ph Mark Thompson, Chief

Executive Officer of the Company, certify, pursuamil8 U.S.C. §1350, as adopted pursuant to Se@@i6rof the Sarbanes-Oxley Act of 2002,
that, based on my knowledge:

(1) The Report fully complies with the requirementseétion 13(a) or 15(d) of the Securities Exchangeoh 1934; an
(2) The information contained in the Report faphesents, in all material respects, the finanmialdition and results of operations of the
Company.

February 28, 2013

/sl M ARK T HOMPSON
Mark Thompson
Chief Executive Officer




EXHIBIT 32.2
Certification pursuant to 18 U.S.C. Section 1350, a s adopted pursuant to Section 906 of the Sarbanes __ -Oxley Act of 2002

In connection with the Annual Report on Form 10/Krbe New York Times Company (the “Company”) foetfiscal year ended
December 30, 2012, as filed with the Securitias Brxchange Commission on the date hereof (the “R§pb James M. Follo, Chief Financ

Officer of the Company, certify, pursuant to 18 I€S81350, as adopted pursuant to Section 906ecstrbane®xley Act of 2002, that, bas
on my knowledge:

(1) The Report fully complies with the requirementseétion 13(a) or 15(d) of the Securities ExchangeoA 1934; an
(2) The information contained in the Report faphesents, in all material respects, the finanmialdition and results of operations of the
Company.

February 28, 2013
/sl JAMES M. FoLLO

James M. Follo
Chief Financial Officer




